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are now located at 


243 WEST s9th STREET 
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CLEAN CUT Six Men Helped Write 
This Advertisement 


The Peoria Life long ago established the aim that 
it must not be excelled in the service it gives its 
agents, as well as its policyholders and beneficiaries 
whose satisfaction is necessary to the success of its 
agents. Such voluntary expressions as the following, 
which we are constantly receiving, indicate that this 
aim is being achieved. 


An agent who has asked for special information: ‘I have been actually 


Appeals Without Argument astonished at the way we get data from you. It seems that you take a per- 


sonal interest in every inquiry, and do everything in your power to help us 
get the business on the books.” 


THE woodsman is proud of his ability to make A policyholder who has just paid a premium: “I have done busiuess with 
‘ h | fi bl y life and property insurance companies, and your company impresses me more 
a clean cut with the first Diow. by its politeness, consideration and efficiency than any. 


roud of their An agent who has completed the Company’s educational course: ‘‘I 
COMMONW EALTH Agents ate p feel very proud to be an agent of the Peoria Life, and will do my utmost to 
ability to effect a sale on the first call, by offer- put into practice all the knowledge gained in the course, It is an enjoyable 

h ] study, and will benefit anyone, regardless of how much insurance experience 
ing clean cut sensible contracts that appea is foe te 


nent. A policyholder whose renewal premium has been solicited: “I appreciate 
without argut your efforts to keep my policy in force. 1 find that doing business with you 
COMMONWEALTH Agents and success travel is a whole lot more satisfactory than other transactions I have had.” 


_ ; “ag A disabled policyholder: ‘I consider this very fine service. You have done 
hand in hand—come join us. more than I expected. It will be a pleasure to recommend your company.” 
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A policyholder who has paid a policy loan: ‘Your kindness and almost 
never-ending efforts on my behalf have not gone unnoticed. If the heartiest 


Commonwealth Casualty Co. praise among my friends can help you, you have been aided to a great extent.” 


(OLDEST PHILADELPHIA CASUALTY COMPANY) 


Philadelphia Peoria Life Insurance Co. 


E. W. COOK 


W. FREELAND KENDRICK Vice-Pres. & Gen'l Mer 


Peoria, Illinoi- 
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A. B. HEISER 


of COLORADO 


cANNOUNCING 


Just two years ago, I left the auto- 
mobile industry with which I had 
been identified for eighteen years. 
As you know, that business depends 
on /ve prospects. Automobile sales- 
men have the same problems in refer- 
ence to prospects as the average life 
insurance underwriter. 

With the Reliance this is no prob- 
lem. The answer is 
Lead Service. Never 
in my years of selling 
have I seen such a 
wonderful means of 
getting in to see any- 
one, particularly a 
hard man to talk to. 

With Lead Service 
I started on the men 
I knew best; those 
whom I knew were 
physically able to 
pass the examina- 
tion, and who finan. 
cially were able to 
purchase a good sized policy. The 
Advertising Department was re- 
quested to release Lead. Service 
letters to these men. Just as soon 
as I thought they had had time to 
read the letter, I made my call. 

The prospect nearly always re- 
ceives me with a hearty welcome and 
tells me he has received our Vice 
President’s letter introducing me, 


A; B. HEISER 


and then says he has never received 
a finer illustrated introduction letter 
from any insurance organization. 

The Lead Service system provides 
the opportunity of selecting the best 
risks in the community. Practically 
every man I have sold was not in the 
market until the Lead Service letter 
created the need in his mind. 

Allow me to give 
you an X-ray picture 
of what Lead Service 
has done for me. On 
October 9, 1927 I 
started with the Re- 
liance Lite, having 
had no previous ex- 
perience in life un- 
derwriting. Since 
that time I A used 
nothing but Lead Ser- 
vice introductions. 

During the seven 
months, from Janu- 
: ary ltoJuly 21,1928, 
I have written as a result or these in- 
troductions, 67 Perfect Protection 
Policies tor $22 1,705 Life, $191,000 
Accident and considerable Weekly 
Health Indemnity. 

No one could be more thoroughly 
sold than I on the value of this pre- 
approach advertising to the salesman 
who operates it correctly and dili- 
gently in his working plan. 


A RELIANCE BROADCAST 


Why Its Profitable to gE 


The principle upon which the Lead Service Plan is one of the most profitable means of securing new busi- 
founded has been demonstrated to be thoroughly sound __ ness through advertising ever instituted by a life insur- 
in theory and practice. This principle involving adver- ance company. Lead Service has established itself 
tising, coordinated with salesmanship has proven to be permanently as a feature of Reliance sales promotion. 


Kh 
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RELIANCE LIFE INSURANCE COMPANY of PITTSBURGH 
FARMERS BANK BUILDING PITTSBURGH, PA. 


Tue SpEcTATOR is published every Thursday by The Spectator Company, at 243 West 39th Street, New York, N. Y. Entered as second-class matter June 28, 1879, 
at the postoffice, New York, N. Y., under the act of March 8, 1879. THe Spcctator, Volume CXXII, Number XVII, April 25, 1929; $4.00 per annum. 
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THE SPECTATOR 


PRUDENTIAL EXECUTIVES 
SPEAK 


os 


Final Session of Big Four-Day Con- 
ference at Newark, N. J., Largely 
Attended 


NOVEL INSURANCE DISCUSSION 


Addresses of High Calibre Mark Closing 
of Successful Four-Day Conference 

A general meeting, which was attended by all 
of the nearly 1000 field delegates, marked the 
close of the annual business conference of the 
Prudential Insurance Company of America, at 
Newark, N. J., on Thursday morning, April 18. 

The speakers at this session were, in addi- 
tion to President Edward D. Duffield, who pre- 
sided, as follows: 

John W. Stedman, vice-president in charge 
of investments; Frederick H. Johnston, vice- 
president in charge of the actuarial and statis- 
tical departments; Assistant Secretary W. R. 
Konow, who spoke for all the assistant secre- 
taries; Supervisor A. E. N. Gray; Charles C. 
Bair of Detroit, who spoke for the ordinary 
managers; Conrad V. Dykeman, superintend- 
ent of the Long Island City, L. I., district, 
who spoke for the industrial superintendents ; 
Assistant Secretary George P. Williams, who 
represented the home office personnel, and Alfred 
Hurrell, vice-president and general counsel, who 
closed the session. 

Vice-President Stedman devoted his entire 
address to a discussion of the personnel of his 
department, in an effort to impress upon his 
hearers the necessity for extremely careful 
selection of men engaged in such important 
work. 

After a discussion of the general aspects of 
the work of his department, Vice-President 
Frederick H. Johnston made some interesting 
observations regarding aviation. 

“Aviation,” he said, “is becoming pretty popu- 
lar and it is a ‘difficult subject to handle. We 
haven’t a great deal of satisfactory data on 
which to base any proper rate, and even if we 
had it would be difficult to get a proper state- 
ment from the applicant. 

“For instance, we have in mind the allowing 
of a limited number of flights—possibly two 
or three a year—on a standard basis. Perhaps, 
for five and ten flights we may charge a small 
extra premium; from ten to fifteen we may 
charge a little more, and beyond that a con- 
siderably heavier rate. But the difficulty that 
comes in is that it would be hard to get a 
proper statement from the applicant. 

“If we have a class between five and ten 
flights the man that takes between fifteen and 
twenty is going to say he belongs to the five 


(Concluded on page 15) 


COMPANIES OFFER COM= 
PROMISE 


Would Date Refund Payments Back 
to January 1, 1927 


KANSAS WATCHES CONTROVERSY 


Missouri Rate Decision May Affect Simi- 
lar Litigation in Kansas 

Topeka, Kan., April 22—Word was re- 
ceived by insurance officials here to-day that 
attorneys for insurance companies seeking a 
settlement in the rate litigation in Mossouri had 
offered a compromise settlement to the Mis- 
souri State insurance department. 

It is understood the compromise suggests put- 
ting into effect immediately the 10 per cent 
reduction in fire, hail, lightning and tornado 
rates as ordered by Governor Hyde in 1922, but 
which rate the companies have been fighting 
furiously. 

It is also understood the compromise offer 
is for the companies to refund to policyholders 
10 per cent of all premiums paid since January 
1, 1927, or about four and one-half million dol- 
lars, instead of close to fifteen million dollars 
which the State of Missouri has contended has 
been illegally collected since 1922. 

The companies also would repay to the State 
of Missouri the cost of litigations, an item now 
amounting to more than $150,000, and in return 
the State would drop its litigation against the 
companies and any effort to collect refunds 
back as far as 1922, when the reduction order 
first was made. 

No answer has yet been given to the com- 
panies. Meanwhile Kansas officials are closely 
watching the developments since the Kansas 
Insurance Department is involved in similar liti- 
gation regarding rates. Only last week the 
United States District Court refused to hear 
more than one hundred separate injunctions 
brought by the companies against the Missouri 
Insurance Department. 

This decision of the court was then inter- 
preted as a victory for the Missouri Insurance 
Department, and the decision was expected to 
effect the result of litigation being brought 
against the Kansas Insurance Department. 

While both the State Federal Courts 
have upheld the procedure of the Missouri In- 
surance Department in ordering the ten per 
cent rate case, and the special Federal Court at 
Kansas City, in its decision handed down at 
Kansas City on April 12, sustained the con- 
stitutionality of the Missouri insurance rating 
statute of 1915, there is a very serious legal 
question concerning the effective date of 
Former Superintendent Hyde’s rate reduction 
In fact, in the case of forty-one com- 


(Concluded on page 17) 
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and 


order. 








MICHIGAN BANKING ACTS 


Insurance Department Wins Fight on 
Writing Bankers’ Bonds Through 
Authorized Companies 


BUSINESS WAS GOING TO LLOYDS 


New Regulations Written Into the Bank- 
ing and Trust Codes 

Lansinc, Micu., April 22—A point of con- 
siderable interest to insurance men is con- 
tained in the new banking and trust company 
codification acts passed at the current session 
of the Legislature, and signed by Governor 
Fred W. Green during the past week. The 
new codes directly stipulate that the necessary 
bonds required for banking officials and other 
such coverages upon which the safety of the 
financial institutions’ patrons is more or less 
dependent shall be procured solely from com- 
panies authorized in Michigan. 

Behind this new provision, inadvertently left 
out of the old banking laws, lies a story of 
protracted and fiery controversy involving sev- 
eral large Michigan banks and the State In- 
surance Department. It was discovered a few 
years ago that a number of Detroit’s largest 
banking houses had dropped their coverages of 
various sorts with authorized companies and 
had taken out blanket bond contracts with 
London Lloyds. The department protested 
vigorously, and asked the Banking Depart- 
ment’s co-operation in putting an end to the 
practice. The banks’ officials and legal ‘repre- 
sentatives, however, refuse to comply with the 
State Bureau’s wishes, pointing out the fact 
that nowhere in either the banking or insur- 
ance laws was there any statute containing a 
penalty clause which could be invoked to pre- 
vent continuance of these unauthorized con- 
tracts. The department was balked for the 
time being. But when the 1927 Legislature 
convened the department designed some amend- 
ments to existing insurance acts which gave 
Michigan perhaps the strongest law relative to 
use of unlicensed insurance facilities ever en- 
acted in any State. The new statute, which 
was placed on the books with no open opposi- 
tion, provided that either purchase or sale of 
unauthorized insurance in Michigan should 
henceforth constitute a felony, and a stiff pen- 
alty was provided for violations. 

When the department next demanded that 
the banks cancel their Lloyds’ contracts it was 
in a position to “talk turkey.” The banks still 
were dubious, however, and the Attorney Gen- 
eral was asked for an opinion in regard to th= 
new law. He held it an applicable statute, and 
the banks were finally forced to discontinue 
their cut-rate contracts with the “outlaw” car- 
rier. In the meantime, however, a hullabaloo 


(Concluded on page 29) 
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INCIDENTALLY 











VER since eminent scientists and dist:n- 
guished thedlogians agreed that the sun do 
move it has become more or less an accepted 
theory that so does everything else. It is a 
splendid thing, but the actual process is fre- 
quently not without its pains, and though be- 
yond the Alps lies Italy, and all that sort of 
thing, the actual journey, the second before the 
leap is made, that brief moment as the embarka- 
tion is to be begun, may suddenly become filled 
with horror and anguish. 
x * x 
A QUARTER of a century ago THE Sperc- 
TATOR, even then some thirty-six years 
of age, moved into its quarters at 135 William 
street. This is being written there but when 
it appears in type THe Spectator will be lo- 
cated at 243 West 39 street. Even now porters 
are carrying innumerable crates down the ele- 
vators and loading them on vans, for the 
largest insurance publishing concern in the 
world cannot compass its products in a few 
square feet of space. 
ewe 
UT those things are the problems of men 
who have for years studied the technique 
of moving armies and transporting from one 
place to another the impedimenta of modern 
business. My problem is more personal, more 
intimate, but, perhaps because of that, more 
harrowing, more terrible to face. more im- 
possible of the perfect solution. I must clean 
out my desk. I must select those things that 
must be taken. to the new home. 
* * x 
T is terrible. Already many wastebaskets 
ve been borne away filled with what others 
may term debris but I rightly consider as old 
and true friends. I steeled my heart. I stayed 
my hand and did not fell the heartless of who 
remarked as he passed ‘Well, I’m glad to see 
you have thrown some of that junk away.” I 
managed to say good morning to a number of 
my compatriots without revealing the sob in 
my throat, though at the very moment I had 
flung away, with many another treasured relic, 
the beautiful pipe cleaner and raemer, which I 
had once received at a life insurance convention 
and which, though I never knew how it worked 
or what is was’ supposed to accomplish, I 
had proudly cherished for years. 
LMOST everything is gone now but still. 
Yes, I presume I must discard the large 
can of pure benzine, which, though deodorized, 
is, as the label tells me, dangerous, and which 
I am warned not to open in any room in which 
fire, gas or illuminating light exists. But a 
great authority on casualty insurance of all 
kinds gave it to me and since in youth I pro- 
tected it, it is with sorrow I desert it now. No, 
I guess I'll take it along. I can carry it in 
my overcoat pocket and if I throw it away I 
might as well throw the lighter out, too. 
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MONG tthe flotsam and jetsam that the 
tide of insurance affairs carries “on its 
broad expanse, strange tales linger and bits of 
this and that gossip float along. Not many 
days ago, I was in the new county court house 
of Manhattan in the city of Too Many Caliphs 
and into my ears there fell the tale of one Den- 
nis E. Connors vs. a certain casualty company. 
* * * 
T seems that back in 1920, when the county 
court house was yet in the blueprint stages, 
bids were being taken for some of the work to 
an amount of about $880,000. This portion of 
the whole caught the commercial optic of the 
said Dennis Connors and he hied him down to 
the New York office of the casualty company 
in question and asked whether, if his bid were 
successful, he could get the necessary bond. 
The casualty company replied in the affirmative 
and he, having ten days in which to file it, gave 
the matter no further immediate attention. 
Later, when he called for the bond, he was 
told that it had been denied. His bid had mean- 
while been accepted for the work and without 
the bond the job went by default. 
* * * 
HE sequel was that Mr. Connors sued the 
casualty company for the neat sum of about 
$500,000 which, he alleged, would have been his 
profit on the work. (The City Fathers might 
inquire as to why a profit of $500,000 was 
possible on an $880,000 job!) In defense, when 
the case was tried last month, the casualty com- 
pany alleged that the contractor, Mr. Connors, 
was not a fit subject for insurance and that it 
never had felt that he was a proper risk. For 
six days of this and that the case dragged on 
and then the bombshell burst! Mr. Connors’ 
attorneys introduced in evidence a letter, signed 
by the president of the casualty company, which 
had apparently been mailed to officials in other 
companies and which is said to have set forth 
that Mr. Connors was a nice man, that his 
affairs were in order and that reinsurance on 
his particular bond would be entirely desirable 
and was hereby offered in good faith. Alas 
for the careful case built by the casualty com- 
pany against Mr. Connors! Right at that point 
the jury sat up. 
ek se 
O such good purpose did the jury sit up, 
and so strange a glint appeared in its col- 
lective eye, that the casualty company promptly 
decided to settle the difference with Mr. Con- 
nors out of court. This was after the trial had 
gone on for six days. I am told that the 
amount of the out-of-court settlement was 
$55,000. That may or may not be correct, but 
if it is, perhaps, Mr. Connor’s does not now 
mind having waited nearly nine years for his 
revenge. Also, it is highly probable that the 
particular casualty company will hereafter let 
its right hand know what its left is doing. 
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SPECIAL wireless from London to the 
New York Times, reporting the Inter- 
national Conference for the Safety of Life at 
Sea, indicates that the American delegates have 
strongly urged, and justly so, a general stiffen- 
ing of safety requirements in almost every de- 
partment of shipping. In all such matters as 
life-saving applicances, fire protection and ship 
construction these proposals represent a notable 
advance over the rules of 1914, which were 
adopted by the last international conference on 
the subject. They have been occupying tech- 
nical men for many months, and the American 
delegates are convinced that they offer that 
“highest practicable standard” of safety to 
which President Hoover referred to in his let- 
ter of instruction to the delegation. 
* * * 
MONG the drastic changes proposed is a 
new regulation for lifeboats. Present reg- 
ulations insist upon lifeboats capable of accom- 
modating all persons abroad the ship. The pro- 
posed new rule provides that “in addition to 
lifeboats for all, there shall be liferafts for 
not less than 25 per cent of all aboard. On 
vessels where fifty or more passengers are car- 
ried, one motor lifeboat shall be provided. 
Where more than 800 are carried, two motor 
lifeboats shall be carried.” 
x ok x 
O guard against fire, the proposed regula- 
tions call for an alarm audible in every 


sleeping compartment. Intermittent ringing 
would be the signal of fire while continuous 
ringing would mean abandon slips. Hoses 


would have to be placed so that two powerful 
jets of water could be thrown into each com- 
partment-holding cargo. 


x ok x 

A PROPOSAL that is expected to arouse 
comment deals with seaplanes taxing 
along the water. To shipping men a plane is a 


plane only as long as it stays in the air. When 
it lands on the water it is, to all practical pur- 
poses, a surface ship and must be regulated as 
such. A whole set of rules is proposed by the 
American delegation for dealing with aircraft 
on the water. If the proposals are adopted the 
same rules of the road would have to be fol- 
lowed by seagoing aviators as by ship captains. 
* * x 

HERE are hundreds of other recommenda- 

tions, many of them highly technical and 
explainable only by complicated formulae. One 
recommends a stability test for all new pas- 
senger ships before they are placed in commis- 
sion. Another provides for a shortening of 
watertight compartments to sixty feet plus 5 
per cent of the ship’s length. 

* * Xx 

O doubt the tragic sinking of the Vestris 

has crystallized public opinion to a point 
where its sentiments have become the basis for 
the reforms which are now demanded. 
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FOR THE UNITED STATES SENATE 


NE of the prominent speakers at 

the Prudential banquet last Thurs- 
day in the course of his remarks men- 
tioned the wonderful availability of Ed- 
ward D. Duffield as an advisable selec- 
tion by New Jersey as its next United 
States Senator. While the statement in- 
terjected an unthought of contingency 
the acclaim with which it was received 
gives force on a mature judgment that it 
would be a wise thing for the people of 
New Jersey to do. Mr. Duffield has suc- 
cessfully developed a giant organization 
and has managed it in a most progressive 
and human fashion, winning the admira- 
tion and respect of the entire insurance 
field as well as his associates in the Pru- 
dential. He has had a brilliant career in 
the legal profession and has had a prac- 
tical education in the school of politics, 
having served as an assemblyman and 
also as assistant attorney general of New 
Jersey. He would make a very valued 
addition to the United States Senate, 
where his organization ability and his 
managerial talents would be most useful. 





LIFE INSURANCE LEADERS IN 1928 

HE results of the ten largest life in- 

surance companies in the country 
reflect the general results of all the life 
insurance transactions, as their proportion 
of the business is well over 60 per cent 
in practically every item. A table giving 
the balance sheets of these ten leaders 
during 1928 on another page of this issue 


shows that they had total assets amount- 
ing to $10,897,767,498 at the end of 1928, 
while their surplus funds were $998,674,- 
438. Premiums on new policies written 
during 1928 aggregated $183,174,172, 
while the total of all premiums was $2,- 
165,147,304. The companies increased 
their total income by $268,948,827 to $2,- 
745,789,483. The total disbursements 
amounted to $1,721,586,882, leaving an 
excess of income over disbursements for 
the future protection of policyholders of 
$1,024,202,601. Not only are these com- 
panies leaders in the aggregate business 
transacted, but they lead in the three gen- 
eral divisions of life insurance: ordinary, 
industrial and group. In ordinary insur- 
ance their total new issues amounted to 
$6,505,736,814; in industrial, $3,061,067,- 
534; and in group, $1,482,630,712, for a 
total new issuance of $11,049,435,060. 
On December 31, 1928, the total insur- 
ance in force of these ten companies was 
$63,475,488,291, of which $42,316,087,- 
436 was ordinary; $14,116,421,923 was 
industrial, and $7,042,978,923 was group. 
This indicates an increase in outstanding 
insurance during the year of over $5,- 
000,000,000, of which over $3,000,000,- 
000 was ordinary, more than $1,000,000,- 
000 group and slightly less than $1,000,- 
000,000 industrial. 


In 1925 the ten leaders had 68.70 per 
cent of the total assets of all life insur- 
ance companies in the United States; in 
1926 the ratio was 68.10 per cent, and 
in 1927, 68.22 per cent. Conservatively 
estimating that these ten companies in 
1928 had 68 per cent of the entire life in- 
surance resources, it would follow that 
the assets of all companies at the end of 
1928 would amount to $15,900,000,000. 
In 1925 their premium volume was 67.62 
per cent of the total premium volume; in 
1926 it was 68.26 per cent; in 1927 it was 
71.74 per cent. On the basis for 1928 
of 72 per cent, we find the total premium 
volume of all companies as $3,000,000,- 
ooo. In 1925 the leaders wrote 56.06 
of the total ordinary business; in 1926, 
56.14 per cent, and in 1927, 54.96 per 
cent. This would establish the total ordi- 
nary issue for 1928 as about $11,900,- 
000,000. In industrial insurance the ten 
companies wrote in 1925, 74.20 per cent 
of the total; in 1926, 68.28 and in 1927, 
66.72 per cent, making on a basis of 65 
per cent in 1928 industrial writings of 
$4,700,000,000. In 1925 these companies 


- 
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wrote 86.50 per cent of total group in- 
surance; in 1926, 84.14 per cent, and in 
1927, 77.76 per cent, forecasting the total 
group writings for 1928 as almost $2,- 
000,000,000. In 1925 the companies un- 
der discussion had outstanding 62.32 per 
cent of all of the insurance in force; 
59.74 of the ordinary ; 85.58 of the indus- 
trial and 55.22 per cent of the group. In 
1926 the rate of the total business out- 
standing was 66.60 per cent, or 59.96 of 
the ordinary ; 85.48 of the industrial and 
go.80 per cent of the group; in 1927, 
66.69 of the total, 60.11 per cent of the 
ordinary, 84.94 per cent of the industrial 
and 89.26 of the group. This would in- 
dicate that the total life insurance in force 
at the end of 1928 was $97,000,000,000 ; 
with over $70,000,000,000 ordinary ; $16,- 
800,000,000 industrial and $9,000,000,- 
ooo of group. 

When the complete statistics of all life 
insurance companies have been tabulated 
it will be of interest to note any variations 
from the results which these ten giants 
forecast. 


CASUALTY AND SURETY BUSINESS 
OTABLE progress was made in 
1928 by the stock casualty, surety 
and miscellaneous insurance companies 
operating in the United States, as is indi- 
cated by the table presented elsewhere in 
this issue. The total admitted assets of 
233 such companies increased $954,909,- 
876 and their surplus funds increased 
$78,023,643, exclusive of the increases in 
assets and surplus of the two largest life 
insurance companies, whose accident and 
health business is rather incidental and 
does not constitute a considerable portion 
of their gross business. The increase in 
capital of the 233 companies was $34,- 
114,903. Net premiums written last year 
exceeded those of the previous year by 
$13,233,248, and the total income grew 
to the extent of $74,557,762. Loss pay- 
ments increased by $1,577,663, and 
dividends were augmented to the extent 
of $7,167,974. The total disbursements 
were $52,939,400 more than in the previ- 
ous year, 

The assets of the 233 companies tabu- 
lated, excluding those of the two largest 
life companies referred to above,amounted 
to $8,512,568,584, and their net surplus 
amounted to $621,363,945, their combined 
capital having been $231,799,590. Last 
year their premium income was $779,- 
614,724, their total income having been 
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$924,968,993. Against this their total dis- 
bursements were $774,203,836, and in- 
cluded losses amounting to $410,998,364, 
and dividends of $34,019,335, expenses 
constituting the remainder. From these 
figures it will be gathered that the cas- 
ualty, surety and miscellaneous lines of 
insurance enjoyed a great growth during 
the year 1928 and that their business has 
reached enormous proportions. 


THE JURY POOLING SYSTEM 

N excellent reform has been ac- 

complished in New York County 
through the efforts of the Citizens’ Jury 
Committee, which has induced the 
Justices of the Supreme Court to try out 
a jury pooling system. This is regarded 
as being a great time-saving measure for 
the courts and for the jurors. The new 
plan contemplates the use of one court 
room as a jurors’ assembly room and an- 
other as a jury impaneling room. The 
assembly and impaneling of jurors out- 
side of the trial court rooms means that 
the time for each trial will be materially 
reduced, thus saving time for judges, 
court attaches, witnesses, litigants and 
their attorneys. It will also make jury 
service more agreeable to the jurors, for 
the number summoned to one assembly 
room will be reduced almost to half the 
number now required to report to scat- 
tered courtrooms in the same building. 
In addition, many of the existing objec- 
tions to jury service will be overcome, 
as jurors who are not actually in the jury 
box will be able to read, write, dictate 
letters, play games, etc., in their own 
room, instead of sitting idly in a court- 
room without even being permitted to 
read a newspaper. It is estimated that 
there will be a 40 per cent reduction in 
the number of business men called to 
serve on juries in the courts which are 
trying out the new plan. It is believed 
that under the new system there will be 
greater efficiency in jury service, and that 
of those who are called for jury duty 
more representative men will be willing 
to serve because of the pleasanter condi- 
tions surrounding such service. THE 
SPECTATOR was represented on the Citi- 
zens’ Jury Committee by W. E. Roesch. 
If the new plan works out well in practice 
it will doubtless be accepted for use in 
other courts where a sufficient number of 
jurors are called at one time to warrant 
the inauguration of the pooling’ system, 






thus expediting the work of the courts 
and tending, through the fear of swift 
punishment, to act as a crime deterrent. 





LTHOUGH the fire loss in March 

last in the United States and Can- 
ada, according to the Journal of Com- 
merce, aggregated $29,762,000, this being 
nearly $3,000,000 greater than in Febru- 
ary last (a three days shorter month), it 
was about $600,000 less than in March 
1928. The total for the first quarter of 


1929, $92,859,800, compares favorably 
with the first quarter of 1928, when the 
amount was $114,743,200. As the year 
1928 turned out to be a fairly good one 
from an underwriting viewpoint, the 
progress denoted by the above figures in 
the way of reduction of losses this year is 
very encouraging. If each of the re- 
maining three-quarters of this year 
should record as_ great a_ decline 
as did the first quarter, the total for 
the year would be far lower than in any 
recent year. 
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NYLIC INCENTIVES and AIDS TO SUCCESS 








gq It helps individuals to save and 


counties and municipalities. 


York Life had about 2 Million 
policy-holders Insured for 
over 6%, Billions. 


Its assets amounted to over 
114 Billion Dollars. 


COMPANY 
51 Madison Avenue, Madison Square 
NEW YORK, N. Y. 





Nylic Public Service 


gq Life Insurance is “‘public service.” 


by death or by total and permanent disability. 


In order to earn interest on the policy-holders’ savings, it loans money 
to home-owners, to railroads, to owners of city buildings, to public 
utility companies, to the United States government, and to states, 


Probably no other institution serves our people singly and collectively, 
both as private individuals and as citizens, in so many vital ways. 


A company’s usefulness to the community is, therefore, largely meas- 
ured by the number of people protected, the amount of insurance in 
force and the amount of its invested assets. 


As of January 1, 1929, the New 


NEW YORK LIFE INSURANCE 
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insures their life values against loss 
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LIFE INSURANCE 








MEDICAL SECTION 
CONVENES 


Branch of American Life Convention 
at Biloxi, Miss., Next Week 








THREE DAY PROGRAM 





Many Important Subjects to Be Covered 
by Addresses and Discussion 


One of the most important meeting of the 
year will be held at Biloxi, Miss., April 29 to 
May 1 inclusive when the Medical Section of 
the American Life Convention meets at the 
Edgewater Gulf hotel. The entire three-day 
program is devoted to important addresses and 
discussions, the outcome of which will exert a 
real influence on life insurance underwriting. 


The first session opens Monday, April 29, 
with an address by the convention chairman, J. 
T. Montgomery, medical director of the South- 
land Life Insurance Company, Dallas, Texas. 
He will be followed by Clarence M. Ayres, 
president, American Life Convention, and 
president of the American Life Insurance Com- 
pany of Detroit, Mich. Among others who will 
have a prominent place in the program is H. 
W. Dingman, vice-president and medical di- 
rector, Continental Assurance Company, Chi- 
cago, Ill. 

After President Ayres’ address on Monday 
the program of the meeting proceeds as fol- 


lows: 

Greetings from American Medical Directors Asso- 
ciation, by Dr. J. Allen Patton, medical director, 
Prudential Insurance Company, Newark, N. J. 

Subject—The Insurance Hazard in Goiter, by Dr. 
Roscoe R. Graham, associate professor of surgery, 
University of Toronto, Toronto, Canada. Discussion— 
By J. Allen Patton, medical director, Prudential In- 
surance Company, Newark, N. J.; W. L. Thornton, 
medical director, Lincoln National Life Insurance 
Company, Fort Wayne, Ind., and Henry W. Gib- 
bons, medical director, Western States Life Insur- 
ance Company, San Francisco, Calif. 


TUESDAY, APRIL 30TH, 9:30 A. M. 

Disability Outlook, by J. M. Laird, vice-president, 
Connecticut General Life Insurance Company, Hart- 
ford, Conn., chairman, disability committee, American 
Life Convention. 

Report of Disability Committee, by Henry W. Cook, 
vice-president and medical director, Northwestern Na- 
tional Life Insurance Company, Minneapolis, Minn. 
Discussion, by H. W. Dingman, vice-president and 
medical director, Continental Assurance Company, Chi- 
cago, Ill,; Ross Huston, medical director, Bankers 
Life Company, Des Moines, Iowa, and by B. F. Byrd, 
assistant medical director, National Life and Acci- 
dent Insurance Company, Nashville, Tenn. 

Open Forum—By H., W. Dingman, vice-president 
and medical director, Continental Assurance Company, 
Chicago, Ill. 

A. Disability underwriting versus appraisal of 
longevity. 

B. Committee underwriting versus centralized re- 
sponsibility, 

C. Insurability of races other than Caucasian. 

: D. Question from the floor. Answers from the 
Noor, 


8:00 P. M.—Annual business meeting. 





WEDNESDAY, MAY 1ST, 9:30 A. M. 


Subject—Woman With Peptic Ulcers,” by Walter C. 
Alvarez, associate professor of medicine, University of 
Minnesota, Mayo Clinic, Rochester, Minn. Discussion, 
by Charles P. Clark, medical director, Mutual Bene- 
fit Life Insurance Company, Newark, N. J.; C. E. 
Schilling, vice-president and medical director, Ohio 
State Life Insurance Company, Columbus, Ohio, and 
by George Cullen, medical director, Illinois Life In- 
surance Company, Chicago, IIl. 


Subject—Occupational Underwriting, by Frank L. 
Grosvenor, medical director, Travelers Insurance Com- 
pany, Hartford, Conn., and assistant actuary, Travel- 
ers Insurance Company, Hartford, Conn. Discussion, 
by Albert M. Seaton, medical director, American med- 
ical director, Missouri State Life Insurance Company, 
St. Louis, Mo., and by C. N. McCloud, medical di- 
rector, Minnesota Mutual Life Insurance Company, 
St. Paul, Minn. 

Subject—Papillomata of the Bladder, by Frank P. 
Righter, medical director, Atlantic Life Insurance 
Company, Richmond, Va. Discussion, by Frank L. 
Truitt, medical director, Reserve Loan Life Insurance 
Company, Indianapolis, Ind., and by M. M. Lairy, 
medical director, Lafayette Life Insurance Company, 
Lafayette, Ind. 


NEW BUSINESS GAINS 


Life Insurance Business for First 
Quarter Far Ahead of 1928 








INCREASE IN ALL CLASSES 





Insurance Leads Advance With 
Thirteen Per Cent Jump 


Forty-four member companies of the Asso- 
ciation of Life Insurance Presidents, holding 
82 per cent of the total volume of life insurance 
outstanding in all United States legal reserve 
companies, report seven and a half per cent 
greater production of life insurance during the 
first quarter of the current year than for the 
corresponding period last year. 

This report was forwarded to the United 
States Department of Commerce for official 
record last week. It showed also that new 
business for the month of March was 5.1 per 
cent greater than in March, 1928. The increase 
for the first quarter was distributed as follows: 
ordinary, 7.8 per cent; industrial, 5.4 per cent; 
group insurance, 13.1. 

The total new business for March amounted 
to $1,169,881,000, as compared with $1,112,- 
659,000 for the same month last year. The 
totals for the three classes were as follows: 
ordinary insurance, $830,244,000; industrial in- 
surance, $274,824,000; group insurance, $64,- 
813,000. 

The totals for the entire first quarter, with 
only new business being considered, were: all 
classes, $3,167,287,000, against $2,945,125,000 
for last year; ordinary insurance, $2,173,629,- 
000, against $2,016,990,000 last year; industrial 
insurance, $771,601,000, as against $731,803,- 
000; group insurance, $222,057,000, as against 
$196,332,000. 


Group 





PLANNING ANNUAL 
MEETING 





American Life Convention Program 
Committee to Decide on Details 





MEETING WITH MEDICAL SECTION 





Cincinnati to Be Scene of Big Gathering 
Next October 


Plans for the twenty-fourth annual meeting 
of the American Life Convention will be per- 
fected at Biloxi, Miss., when the program com- 
mittee meets there on April 29 in conjunction 
with the nineteenth annual meeting of the med- 
ical section of the major organization. The 
meetings of both the medical section and the 
program committee will be held at the Edge- 
water Gulf Hotel. 

The big annual meeting of the convention will 
be held at Cincinnati, Ohio, October 14 to 18 
inclusive. The Sinton hotel will be conven- 
tion headquarters and more concerning the 
details of the meeting will be known after the 
Biloxi session of the program committee. 

The American Life Convention was organ- 
ized in January, 1906, with only eighteen mem- 
bers. It now has 139 member companies whose 
home offices are distributed over thirty-seven 
States, the District of Columbia and Canada. It 
is the oldest organization of its kind in the 
world and also the largest. Its influence has 
been trmendous in building life insurance up 
to its present day pre-eminence in the affairs of 
the nation. 

The last annual statement of the convention 
showed member companies to have a total of 
$22,084,176,505 insurance in force and admitted 
assets totaling $2,627,356,732. This figure in- 
dicated a gain of $3,179,510,830 insurance over 
1927. 


BILL FAVORS TRUST INSURANCE 
Pennsylvania Governor Signs Measure 
Exempting Life Insurance Proceeds 
from Taxation 


PHILADELPHIA, PENNA., April 19.—Governor 
Fisher has signed House Bill 1327, which 
exempts from taxation all proceeds of life in- 
surance excepting that paid to estates. The bill 
specifically states that when a life insurance 
policy is made payable to a trust company, as 
trustee, with the proceeds to be payable imme- 
diately or over an extended period, that the 
proceeds of the policy is not taxable. 


This measure, which is expected to aid in the 
sale of life insurance trusts, was introduced 
in the Pennsylvania Legislature through the 
efforts of Frank Buser, of the Fidelity Mutual 
Life. Mr. Buser, one of the leading agents in 
Philadelphia, is said to have waged an almost 
single battle to have the bill passed by the leg- 
islature and signed by the governor. 
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EQUITABLE DIRECTORS 
Elisha Lee, Pennsylvania Railroad Execu- 
tive, and Horace Davis Pillsbury, 
Head of Pacific Tel. & Tel., Elected 
as Board Members 


Two new directors were elected to the board 
of the Equitable Life Assurance Society of the 
United States at the regular meeting held at 
New York on April 18. Elisha Lee, vice- 
president of the Pennsylvania Railroad Com- 
pany was elected to fill a vacancy in the third 
class and Horace Davis Pillsbury, president of 
the Pacific Telephone and Telegraph Company 
of San Francisco, was also elected to member- 
ship on the board. 

Mr. Lee is a resident of Philadelphia, while 
Mr. Pillsbury lives in San Francisco. His 
father, Evans S. Pillsbury, retired as a director 
of the Equitable last December after thirteen 
years on the board. In commenting on the 
election of Mr. Lee it was pointed out that the 
late Samuel Rea, president of the Pennsylvania 
Railroad, was a director of the Equitable for 
more than eighteen years. 

President Thomas I. Parkinson’s report to 
the directors showed that the Society’s new 
ordinary business for the first quarter of this 
year totaled $206,000,000, which represented an 
increase of 11 per cent over the corresponding 
period for 1928. Group insurance, as with 
many other companies, led in the increase. The 
figure for this class was $47,600,000, or an 
increase amounting to 30 per cent. 


KENTUCKY CHARTER 

Franxrort, Ky., April 23—The Northern 
Insurance Company of New York, the Ameri- 
can Constitution Fire Assurance Company of 
New York and the American Home Fire As- 
surance Company of New York were admitted 
to do business in this State by Arch Pulliam, 
Deputy Insurance Commissioner. The North- 
ern will write fire, tornado, motor vehicle, the 
American Constitution fire, lighting, tornado, 
and automobile, and the American Home, fire 
and allied lines. The Northern has a capital 
of $2,000,000 and a surplus of $3,424,447, the 
American Constitution a capital of $1,000,000 
and a surplus of $1,500,000 and the American 
Home a capital of $1,000,000 and a surplus of 
$1,500,000. 


DECLARES FOR SERVICE 


PumapvecpHia, Penna., April 20.—Service 
and not rate cutting is the thing that secures 
new business and keeps that business on the 
books, declares Dodd Bryan, manager of the 
Philadelphia office of the Indemnity Insurance 
Company of North America. As an example, 
Mr. Bryan cites the following case: “Just 
recently,” he said, “a small bank on which we 
had a bond for $20,000, suffered a loss. Sev- 


eral days after the loss, one of the bank offi- 
cials called me up and said that the loss was 
well over $20,000; that the bank examiner was 
there and that if we paid the $20,000 that day, 
he would let the bank open its doors in the 
morning. Otherwise, he would close the bank. 

“Now we had thirty days to pay that loss. 





But what did we do? I asked to speak to the 
bank examiner. He told me that if the $20,000 
were sent the bank that day, he’d let them 
open as usual in the morning. I asked him if 
he could send someone from the bank to my 
office who could sign a check. The messenger 
came, endorsed the check and left this office for 
the bank that same day with twenty thousand 
dollars in cash.” 

“And,” concluded Mr. Bryan, “that’s what 
we call service. You can cut rates all you 
want but unless you give your policyholders 
service, you won’t get the business or, if you 
do get it, you will never be able to keep it.” 


FILLS GOVERNMENT POST 
Colonel Church Leaves Travelers at Presi- 
dent’s Call 


Wasuincton, D. C., April 23.—Another in- 
surance man has joined the ranks of Govern- 
ment Officials, President Hoover last week hav- 
ing announced that Colonel Earl D. Church of 
Connecticut had been appointed Commissioner 
of Pensions. 

Some weeks ago, in discussing changes 
among Federal officials, the President made it 
clear that he would go to the insurance frater- 
nity for the new head of the Pension Bureau, 
believing that the work of the bureau required 
an intimate knowledge of insurance matters. 
It is known also that the President’s plans for 
reorganization of the Government service con- 
template the amalgamation of the Veterans and 
Pension bureaus as soon as the work of the 
former is in such a position that it will not 
be adversely affected by a change of administra- 
tion. The larger share of the Veterans Bureau 
work in the future will be of an insurance na- 
ture, and it is believed the President had this 
in mind when he turned to the industry for his 
Pension Commissioner. 

Colonel Church, it was stated at the White 
House, has been in the life insurance business 
for the past 33 years, having joined the Trav- 
elers Insurance Company in 1896. In 1905 he 
was made superintendent of the policy loan 
division. From August, 1917, until February, 
1920, he was in the Army. Since 1923 he has 
been agency assistant in the casualty agency 
department of the company. 


FARMERS INTERESTED IN LIFE 
INSURANCE 


The Indiana Farm Bureau Confederation is 
considering the establishment of a life insurance 
department, and the subject will be considered 
at a meeting on April 25 and 26. The Farm 
Bureaus of both Illinois and Iowa are already 
conducting life insurance branches. The plan 
for Indiana seems to be to either begin a new 
life insurance company or to co-operate with 
other bureaus in the Middle West with such an 
end in view. 


—The Service Life Insurance Company of Lin- 
coln with a capital stock of $200,000, has been granted 
a license to do business in Texas. The State agent 
for the company is not yet named, the insurance de- 
partment announces. 
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COMPENSATION DECISION 
A Court Ruling in Which the 4£tna Life 
Scores an Important Victory 

Frankrort, Ky., April 23.—Where there 
are separate classifications, under the Work- 
man’s Compensation Law of the Kentucky 
Statutes Section 4953 for unattached drivers 
and chauffeurs and a compensation policy is is- 
sued to a city showed that a payroll was con- 
fined to drivers and chauffeurs engaged in the 
street-cleaning and street-making departments, 
the policy did not cover employees driving 
trucks for the city and injured while delivering 
coal to a gas plant. 

The keen discriminating eye of the Atna 
Life Insurance Company of Hartford, Conn., 
has saved the company $4000 which the Hen- 
derson Circuit Court held the company must 
pay to the widow of Thomas Davis, an em- 
ployee of the city of Henderson, who was in- 
jured and died from injuries received while 
unloading coal at the gas plant in Henderson. 
The City of Henderson had secured workmen’s 
compensation insurance on its employees in the 
street cleaning department including drivers, 
chauffeuers and their helpers, but not including 
quarrying and blasting. At the time that Mr. 
Davis was injured he was working under the 
superintendent of street and his employment 
was changed almost daily as the exigencies of 
the case might be. 

As he worked in the various departments his 
wages were charged to the department in which 
he worked and at the time of his injury he was 
delivering coal to the gas plant. After his 
death it was reported to the workmen’s com- 
pensation board which awarded his widow $12 
per week for 333% weeks and other expenses 
were charged to the city of Henderson. 

The insurance company resisted the payment 
of the claims on the grounds that the policy 
covering Mr. Davis did not contain the 
classification under which he was working 
at the time of the injury. The classification 
of operations provided in the policy are street 
cleaning payroll to include drivers, chauffeurs 
and their helpers, etc., and drivers and drivers’ 
helpers (if not included in 1) wherever 
engaged. The statute requires this 
blank to be filled and in as much as it was not 
filled to include work of unloading coal the 
Appellate Court says that the classification could 
not be construed to include the employment in 
which Mr. Davis was working at the time of 
the injury that caused his death. The failure 
to have this blank filled will save the com- 
pany $4000 and prevent the widow from getting 
the $4000, which doubtless she will endeavor to 
collect from the city of Henderson. 


CALIFORNIA MANAGERS’ SCHOOL 


Twenty-five life insurance managers from all 
sections of California attended a managers’ 
school which was in session for the week end- 
ing April 12, held by the Life Insurance Sales 
Research Bureau of Hartford, Conn., the ses- 
sions in San Francisco being sponsored by the 
San Francisco Association of Life Under- 
writers. The classes were conducted by H. G. 
Kenagy and L. B. Hendershot of the bureau. 
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TRANSACTIONS OF THE TEN LARGEST LIFE INSURANCE COMPANIES 
IN THE UNITED STATES IN 1928 





Industrial Companies— 


















































; Equitable, Mutual Mutual Life, New York Northwestern John Metro- 
Aetna Life New York Benefit New York Life Mutual Travelers Hancock politan Prudential 
Admitted Assets $ $ $ $ $ $ $ $ $ 
Wie op codtcctres cap cache cmenan band nas 4,775,536 18,696,008 10,146,864 9,247,732 31,081,596 4,200,195 15,298,848 16,614,176 35,854,511 29,861,585 
MIRON ENR so os verse cenic Seca gate cueamcs cage 84,261,907 442,010,982 223,698,731 240,857,013 533,420,661 371,188,050 121,623,823 271,426,437 1,214,490,900 975,635,641 
WR CIEE as ogi ao decac Ccacdeneweenedsveseee 154,129,184 399,525,555 153,694,844 515,793,220 641,944,720 300,260,266 190,614,363 129,865,160 1,089,558,550 786,021,460 
Stocks owned (market value)................--200 33,377,028 19,059,296 2,778,450 9,774,528 31,238,610 83, 26,926,589 5,564,067 17,845,122 24,259,465 
Collateral loans.............. ss $isispaldlvisia elvis wis engine pO SR oes PE Secressens RGU .chbbavecce,.  <cvnawaacs 151,082 eee 
Premium notes and loans to policyholders........... 34,744,358 151,510,108 97,463,548 123,247,814 237,490,175 130,573,544 56,201,352 47,115,320 221,394,555 128,622,723 
Cash in office and banks, Doan ne vie geic enievscseecnes 5,433,933 5,124,775 3,676,075 2,934,120 7,022,807 4,673,431 11,494,260 1,685,145 10,471,912 14,188,169 
Deferred and unpaid premiums....................- 11,731,584 23,025,718 8,916,759 11,606,576 27,483,781 14,812,350 19,161,490 12,094,448 62,081,092 40,462,559 
Accrued interest and rents................0.eeeeeee 6,263,696 17,171,191 10,201,028 13,856,277 23,920,998 13,435,879 6,093,983 11,655,872 43,643,381 29,956,814 
Total AONE OMB. 55a 5 cis vvwoseceevees 1334,862,226 1,076,123,633 517,076,299 927,317,280 1,535,080,348 839,226,915 447,414,708 496,171,707 2,695,475,966 2,029,018,416 
Bank: vale CPM NNO OO. i oie ciciccecccscasae “edeettyecs xc ttemens 11,818 3,246,415 290,258 ROUGE -ccseuncsen. “aseueecets 552,260 453,492 
Kipehe COR MANMEORST © «Las io ecc en coatyecndsoeess 2,039,434 8,393,751 2,223,130 7,473,779 10,049,340 5,696,709 2,268,572 3,623,068 11,323,318 «12,975,334 
Liabilities 
Pe TOMER oes ose seks cnsc a cecewsececasanusta 260,328,707 905,447,200 440,675,808 775,332,715 1,206,800,031 695,570,595 386,785,539 420,352,437 2,361,360,057 1,813,637,080 
Reserve on supplementary contracts. . ie 12,924,095 30,195,840 18,970,347 22,790,595 41,270,332 33,927,693 18,473,163 835,37 19,679,039 © 27,212,422 
Policy claims. .....-2-.+eseeeeeee 5,518,685 9,159,748 1,696,089 8,953,241 13,670,509 3,056,503 6,808,521 2,445,815 15,753,362 16,457,077 
Dividends apportioned for 1929. . 3,589,265 46,890,697 22,396,219 43,960,751 67,148,446 40,054,296 43,396 17,620,000 50,679,733 27,721,636 
Special assigned funds and deferred 7,738,688 275,287 #21,608,025 466,100,036 273 58,627,815 11,554,277 117,147 27,246,657 24,172,370 
URMeRtIN TUMOR. os ciccensxasseccnsesus pecencvere 36,820,186 SERIANE. > xcceela Cawwnenenas io Pa 8,800,666 38,667,784 160,076,000 109 1,509,277 
Unpaid divs., divs. to accumulate and other liabilities. . 7,942,600 26,837,666 11,729,811 10,179,942 586,230,036 7,990,013 14,949,146 13,133,148 60,681,118 28,308,554 
Premiums on new policies. ...............2eeeeeeee 8,482,111 24,271,219 8,566,950 18,869,160 31,849,561 11,418,103 12,287,176 7,300,646 36,087,860 24,041,386 
Renewal premiums.................. Ve roe 56,229,810 129,902,023 50,927,646 88,998,556 171,156,032 76,418,459 78,700,865 82,817,905 506,964,142  11401,488,326 
Dividends applied to purchase paid-up insurance. ... . 89,410 ,270,973 1,086, 9,453,388 3,903,1 3,790,464 21,705 421,295 1,259,604 348 
Dividends applied to pay renewal premiums......... 2,273,486 28,663,434 15,389,402 27,308,038 27,363,009 26,598,160 9,154 11,274,956 24,439,885 18,896,520 
Surrender values applied to pay renewal premiums... . 21,656 642, 101,075 2,170,849 GR eccteaans 86 - sicuwlbcade 263 POG. \sacwoawets 
Surrender values applied to purchase paid-up insurance 140,280 140,973 108,710 SEO | cveeaseens rr 711 y | es ae 
ANNUITIOS...... 0 cr ceccscecsseccrccsscccsccsssces 2,478,242 24,242,469 253,688 5,238,209 7,716,448 191,767 3,861,418 396,221 18,835,485 6,738,997 
Disability and double Indemnity. .................. 4,060,182 OSTEANO.  - heSianecs 7,050,056 14,673,845 257,719 5,092,808 1,296,145 6,376,205 7,674,622 
Total POGOe << 5.5 dais scicicerensinsdewesass 73,775,177 222,410,629 76,433,815 159,169,455 257,612,951 118,702,768 99,973,126 103,508,142 594,374,042 459,187,199 
Received for supplementary contracts............... 2,479,690 6,372,443 4,279,777 2,474,251 5,212,586 9,704,232 3,373,669 507,724 2,168,069 7,781,564 
Fntereeh Of: TOGHUMAROR. «0.6.5 0.0. 608050060 4000 snccses 4,463,517 21,157,105 10,502,751 11,142,754 26,868,454 18,047,919 6,449,335 14,603,608 63,377,510 48,669,792 
Interest on bonds and stocks...........c.eeeeeeeeee 7,662,874 18,824,623 6,963,925 22,859,800 29,865,879 13,837,815 8,566,379 5,731,749 48,180,551 35,781,978 
Interest on other securities............eeeceeeeeeeee 2,101,682 8,093,256 6,066,260 6,574,310 12,046,072 7,720,603 3,029,463 2,501,598 11,275,758 7,017,178 
RRS De ae eee SPT ny eae = ins 18 RAT eee pee 146,571 1,670,130 475,727 1,348,322 915,910 422,026 1,704,749 956,631 4,765,645 3,106,471 
Total Satara TOGO, 3 6s oi5 is co cen acesescictes 14,374,644 49,745,114 24,008,663 41,925,186 69,696,315 40,028,363 19,749,926 23,793,586 127,599,464 94,575,419 
PA ORI UI oo oa acs as. RK Sy ceo bg ks eee R Renee 1,476,312 2,110,051 2,153,939 803,382 9,520,640 2,310,643 1,027,552 2,032,404 4,310,270 5,046,301 
IRL MNS oo cae ndnees ees see coders ueee es 92,105,823 280,638,237 106,876,194 204,372,274 342,042,492 170,746,006 124,124,273 129,841,856 728,451,845 566,590,483 
Disbursements : 
Death lapses paid. . . Gawksoemave nutes 28,647,128 50,430,189 22,016,949 39,055,760 52,769,377 34,648,805 29,197,367 25,620,878 115,702,741 90,119,993 
Matured endowment 1,797,491 4,636,902 2,643,734 3,042,500 7,423,328 3,966,865 1,737,637 1,962,440 29,020, 249 8,733,607 
Annuities........ 1,308,695 2,265,410 99,046 1,540,606 1,567,929 179,904 1,608,147 86,775 “1,208,927 780,536 
Surrender values. . 6,337,907 23,490,513 14,036,576 24,267,505 29,008,813 16,903,718 12,033,814 13,375,070 56,457,220 50,286,310 
PIRI nc acs pgins oe aes sae 3,449,885 43,988,099 20,512,843 39,591,158 58,655,963 35,710,937 30,884 14,528,522 66,714,389 64,281,123 
Disability and double indemnity................... 2,550,537 EUG SES: sks eoseee 3,521,290 7,040,442 45,805 3,441,583 678,623 7,301,202 10,208,378 
Total £6 OOP NOIAR 6c cies cb on sa cdecersdvenes 44,091,643 129,377,671 59,309,148 111,018,820 156,465,857 91,447,034 48,049,432 56,252,308 276,404,729 224,409,947 
Paid on supplementary contracts...............+..- 1,315,815 4,885,647 1,893,399 2,094,985 3,310,036 3,881,284 2,632,627 421,094 1,167,000 6,431,291 
Commissions and agents expense. ..............000: 8,727,586 25,158,775 7,912,350 17,556,732 28,088,751 12,202,222 13,407,887 19,288,828 88,903,372 75,806,636 
Medical examiners fees and inspection of risks........ 391,884 1,384,432 249,005 1,028,332 1,616,471 416,926 22,638 467,590 3,278,247 1,207,158 
Salary of officers and Home Office employees......... 1,752,660 4,975,900 1,538,379 2,977,326 6,430,814 2,180,821 3,344,409 3,065,314 16,356,350 10,225,868 
Wc cies sacacdcdecsdvesdvesackot enwegtsn se tes 585,521 2,027,219 379,036 1,290,000 1,549,130 325,698 1,272,939 1,384,051 4,681,259 3,208,034 
DT Oe CPO COT ey ee PP OE Le 17,147 54,234 20,033 87,475 168,076 22,505 284,533 213,896 698,198 205,635 
Other management expenses. ............e00-eseees 1,734,593 2,791,915 660,388 1,512,513 6,500,732 975,357 2,256,264 2,247,805 6,445,160 5,740,497 
Total management expenses..........06.000004 13,209,391 36,302,475 «10,759,191 24,452,378 + «44,353,974 16,123,529 21,088,670 26,667,484 120,362,586 96,393,828 
TA cos Urbis iedacenunades cts Nee eta oanelee 1,866,638 4,216,302 2,669,275 2,712,313 6,767,394 3,347,934 2,450,564 2,061,253 11,516,414 12,276,526 
Repair and expense on real estate..........0.+ee008 518,797 5,983 96,078 458,277 432,541 256,003 858 367,153 2,569,360 1,126,460 
Losses on sales depreciation, ete............0seeee 21,343,809 455,949 29,364 1,052,693 258,645 915,009 71,550,000 85,262 922,969,773 1,650,982 
Total miscellaneous disbursements.............. 18,254,450 46,366,356 15,447,307 30,770,646 55,122,590 24,523,759 28,208,719 29,602,246 158,585,133 117,879,087 
Veta CRIMI Sa 6 voc ciivcccbicesctecncsee 62,346,093 175,744,027 74,756,455 141,789,466 211,588,447 115,970,793 76,258,151 85,854,554 434,989,862 342,289,034 
FGM MNas cas so Sabicea nncesaetesesstiweccce 29,759,730 104,894,210 32,119,739 62,582,808 130,454,045 54,775,213 47,866,122 43,987,302 293,461,983 224,301,449 
Policy Exhibit 43 
New insurance written (paid-for-basis).. {Policies 0 93,971 220,967 41,334 131,056 301,176 73,862 123,463 116,138 607,651 699,081 
g 432 Se okasecuseter © Reccatdater s taedeeee eee 629 133 432 243 
G cansccndse <atwaennsan? | (es bocweseel 4 lakmay ete e alt taeee oican eer eee foe eee 991,018 4,811,950 3,799,797 
Amount o 371,736,635 789,557,849 231,179,901 512,340,104 914,184,969 359,486,528 536,923,191 260,920,598 1,184,621,030 1,092,490,118 
9 200,125,157 TERRI kccseucscns  evvesedce- necvedduaml » —stenantees 138,450,772 60,181,325 020,08 217,438, 
© icdessceos) jetansdisee, | Anedesaceate | eehaseaene en eeedees 2 pian cee 239,933,136 1,146,284,701 1,201,650,378 
Insurance revived and increased (net)... 0 4,234,840 6,522,167 734,540 3,937,329 10,394,200 5,275,179 7,835,335 6,103,419 92,814,855 114,444,027 
g 62,582,534 pt re en mmr een SA eee es) DIR te 25,011,468 1,670,207 23,482,617 28,978,090 
Eo vccecpece: acaaadexue  Dikebacdan.  Seackaundd . Macaca ele) (ae 51,322,669 196,924,661 224,951,989 
THU, «5555 oes sence tenae 0 375,971,475 796,080,016 231,914,441 516,277,433 924,579,169 364,761,707 544,758,526 267,024,017 1,277,435,885 1,206,934,145 
g 262,707,691 SIGDEGE © sudnccdend — sdesvdetus, Sedeuwecee a 7eceeeaoe. 163,462,240 61,851,532 29,502,699 246,416,694 
©. *eacedecece weacammnnml | weakemanben: . iowevelgedua © 9 eee (eee ese 291,255,805 1,343,209,362 1,426,602,367 
Insurance terminated............+.+++ Policies 0 = 125,416 29,659 73,901 158,045 43,198 — 63,9: 325, 282,769 
t <3. cee a Rh aadeawnae’ rege aedes. Sagaicauktadiin « abeceeit manne Otani | 3 arn 920,166 3,915,236 3,569,607 
Amount 0 250,964,547 433,732,850 114,706,627 253,301,924 429,121,275 163,208,982 363,955,842 134,017,298 609,705,235 533,120,894 
9 37,086,811 SR TEROEE © . ccacccuhedel: cteacdacne deme aan 49,125,263 2,183,608 48,611,648 15,721,331 
B caschesben ckagkeneele Ia eee xenbedee f Lemoddekchu, | - ieacaenen ey een ee oes ee 218,196,154 923,660,951 1,010,047,804 
Insurance in force (paid-for-basis)..,... Policies 0 = a 611,658 1,286,016 2,527,327 994,376 — 998,000 ae ane 
yo00 eee = ese CRESS 0 —=— OURS etesCe = SEEHOCO . f008680n06 ’ i) + 
t Ee Oe eee ee ee eh Nee POR RS oe ES GR ee 5,567,693 35,911,064 29,968,677 
Amount o 2,171,164,411 5,035,486,934 2,325,527,937 4,025,874,008 6,781,316,618 3,700,580,850 3,180,861,841 1,665,198,256 7,825,652,878 5,604,423,703 
@ 1,406,152,182 L,1SLOTE0GR — ceccicsncs. §  soccsecece  codccccsse ' vanecsauas 1,313,246,500 152,109,471 2,249,289,338 770,509,527 
: aie a0 360347,180  1i7;D0r.8i4 240,075,500 405/48. 804 20157 —i80'80H684 “Iaso0KTID "68773000 "O7R'S13-251 
Net gain i m Rie SOUORS, .ccweccdu 0 125,006,$ “ ’ ’ ’ , O 9% ’ ’ ’ ’ 5 ’ 7 y ’ ” y , 
ees g 225,620,880 LTTE. okisdsescoe., " Zante vecnsn “oeeieeue — eee 114,336,977 59,667,924 480,891,151 230,695,363 
Gi) cccccacsoes ‘bnocedene depaacawae _ | geidecansdedin | aManceie ER CamCIEnEe 6c. ee ees 73,059,651 419,548,411 416,554,563 


o Ordinary. g Group. 
reserve fund, suspended mortality fund, 
of securities and general contingencies, 
$525,402 reserve for unpaid expenses, $42,665. 


T rs—S. i 2 f accident branch. 
ravelers—SExclusive of $106,442,452 assets o! “— rs a sa anbaion $24 676.251 comilapelar venues 


e provisions of chapter 99 of the Laws of New Jersey for the year 1913 and is now held by Vivian M. Lewis and James Kerney, trustees for the policyholders of the 
iI ncludes $283,249,678 industrial premiums, 


Includes $10,913,627 health and welfare work. 
the company has been purchased pursuant to th 
company. 





i Industrial. Aetna Life —Exclusive of $46,754,107 assets of the accident branch. 
lity fund, $9,535,102; dividend equilization fund, $71,743, security fluctuation and real estate depreciation fund, $12,001,180. Mutual Life—Divided as follows. 
$64,106,974; reserve for future expenses on paid-up annual dividend policies, $1,425, 


Includes $1,200,000 dividends to stockholders. Mutual Benefit—*Divided as follows, contingency 
Fund for depreciation 
videnc 4 |,425,000; amount declared or held awaiting apportionment upon deferred dividend policies 
New York Life—Includes $15,000,000 reserve for policies issued in foreign currencies and $1,975,000 reserve for future expenses on paid-up annual dividend policies. 
7Dividends to stockholders. Metropolitan Life—Includes $299,342,494 industrial premiums. 


for mortality flutuations or possible depreciation in amie $1,890,755 par value of $2,000,000 capital stock of 
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N. & E. FLORIDA OKLAHOMA 


R. F. Valentine, Manager ae 
2152 Boulevard Place, ole J. Virgil Hoover, Manager, 
309 Perrine Bldg., 


Jacksonville, Fla. 
Oklahoma City, Okla. 


S. W. FLORIDA Good Openings for General 
Wm. E. Hand, Manager, F 
Heb oad gull Agents in Maryland, New Jersey, a 
SOUTHERN INDIANA Delaware, and Southeast Ket a ——— Manager, 
F. E. Kirk ° a8 : . 
215 Liberty Bank Bldg., Virginia Drew, Miss. 
New Albany, Indiana. 
i FOR OTHER TERRITORY WRITE OR WIRE ALABAMA 
520 E. Jefferson St., D. E. Cook, 
Springfield, Illinois. Andalusia, Alabama. 
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ASKS CONTINUED CO-OP; 
ERATION 





President Duffield Tells Prudential 
Field Force How Company 
Achieved Success 





STRESSES VALUE OF SERVICE 





Fact That Company Gave More Than It 
Promised Registered With Public 

In closing the annual business conference of 
the Prudential Insurance Company of America, 
at its final session in the Newark home offices 
on Thursday, April 18th, Edward D. Duffield, 
president, made an earnest appeal for the full- 
est co-operation between the home office and 
field forces. 

“To the best of our ability in the home of- 
fice,’ he said, “we have tried to generate that 
feeling of human kindness, feeling of fellow- 
ship between home office and field. But it isn’t 
a one-man ship. It can’t be done by one man; 
it can’t be done by a set of men. It can be 
done only through each man recognizing his 
duty and his obligation not only to his company, 
not only to those who have made the company 
what it is—his policyholders—but to those of 
his associates with whom he is brought in daily 
contact. 

“So, as we separate to-day and you go out 
into your respective districts, will you not carry 
from this meeting, which has meant so much to 
each one of us in strengthening those ties of 
personal friendship and association, will you not 
go back into the districts with a feeling that 
the Prudential organization does mean some- 
thing in the way of human fellowship and 
comradeship, does mean something to be a part 
of it, does mean something to be able to de- 
clare oneself a Prudential man. 

“IT thought when I heard Assistant Secre- 
tary Williams reading those figures and see- 
ing the growth of this company in scarcely 
fifty years, how he and Superintendent Dyke- 
man had lived here side by side and seen this 
thing happen. I wondered what the man of 


Wanted 


Underwriters who know the best 
in Disability Coverage when they 
see it should get in touch with us. 
We have some valuable territory 
open in Pennsylvania, Michigan, 
Indiana, Illinois Missouri and 
California. 

Our policies feature a full line of 
non cancellable “Gold Seal,” 
Forms, Non Medical, First Day 
Protection if desired. 

Progressive Agents Will Write 


INCOME GUARANTY COMPANY 


Income Building 
SOUTH BEND, INDIANA 


Stock Company, Authorized Capital, $1,000,000 











this company fifty years from now would find? 
Well, my friends, this company grew only be- 
cause of the fact that that first little organ- 
ization kept together, had that fellowship that 
we seek to have to-day, and the Prudential 
small though it was, had the strength of Gilbral- 
tar then, as now. It gave more than it prom- 
ised. 

“What this company is to-day is what John 
F. Dryden and his associates made it by the 
ideals that they established and up to which 
they lived. What this company will be in the 
future will be what you-and I make of to-day. 
If it grows and expands as it has, it will be be- 
cause of the fact that you and I have had cer- 
tain ideals to which we have given our best; it 
will be because we have realized the individual 
responsibilities which is ours, it will be be- 
cause of the fact that we have had affection 
and regard for those associated with it, it will 
be because of the fact that our loyalty and 
love for the Prudential will cost us to give 
the very best that we have to advance its in- 
terests. 


“With the pride of what you have accom- 
plished, with the realization of the fact that 
we may go forward into brighter and wider 
fields, if we will, as a sense of personal obliga- 
tion for the support that you have given to 
me, I should like to convey to you individually 
my earnest desire for your future success, my 
affection for you for what you have meant to 
me and the hope that you and I may go on for 
many years in the accomplishment of those 
things that are really worth while.” 


LEADERS IN PRODUCTION 
Employees of Prudential Life Who Ex- 
celled in Their Various Lines 

During the final session of the Prudential 
business conference at Newark, N. J., last week, 
the leaders in production for thé year 1928 were 
announced as follows: 

Superintendents—James Baker, New York, 
led the entire company both in industrial and 
ordinary; Isaac Goldstein, New York, leader 
in industrial actual increase on a proportion- 
ate basis; Samuel Saperstein, Union City, 
N. J., leader in ordinary net increase on a pro- 
portionate basis; Patrick F. Kielty, Wilkes- 
Barre, Penna., leader in intermediate net in- 
crease. 

Assistant Superintendents.—A. Lieberman, 
New York, leader in industrial net increase; A. 
S. Kessler, Brooklyn, leader in ordinary net 
increase; M. E. Tulley, Wilkes-Barre, Penna., 
leader in intermediate monthly premium busi- 
ness. 

Agents.—H. H. Grant, Glendale, Calif., leader 
in industrial net increase; S. R. Henderson, 
Columbus, Ohio, leader in ordinary net issue, 
group and wholesale; L. Baker, Nashville, 
Tenn., leader in intermediate net increase. 

Ordinary Agencies.—The leading manager, 
including group and wholesale was the late 
Charles A. Foehl, of New York. The leading 
manager in group and wholesale, Stewart, Hen- 
cken & Will. The leading special agent in 
ordinary net issue, the Frankel Brothers, of 
Cleveland. The leading special agents in group 
and wholesale, O’Gorman and Young. 





FORGING AHEAD 





War 


in Force 


Gains for 1928 


Increase in Paid-for Busi- 
ness over 1927 ... 


Increase in Gain in Insur- 
ance in Force over 


Gain in Total Insurance 


20.38% 
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Another Big Year Ahead 








THE MANHATTAN LIFE 
INSURANCE COMPANY 


New York City 


Madison Avenue at 60th Street 
Founded 1850 


Thomas E. Lovejoy, President 
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The Equitable has 


: nearly 10 Millions of 


4 Dollars invested in var- 


ious Telegraph and 
Telephone Company 
Bonds. 
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OT only does THE EQUITABLE through its 


investments in Telegraph and Telephone 
Company securities help to make possible a great 
national service—rapid intercommunication—but 
the very network of wires it has aided in creating 
is used by it constantly, often to expedite the dis- 


tribution of money to policyholders and beneficiaries. 


THE EQUITABLE 


LIFE ASSURANCE SOCIETY OF THE UNITED STATES 
. 393 Seventh Avenue, New York 


THOMAS IL. PARKINSON. Praident 


Every day upwards of 15,000 incoming and out-going 
messages pass through the central telephone 
plant in the Equitable’s Home Office. 
































Incidentally, thou- 


sands of telephone 
company employees 
are insured in the 
Equitable on a Salary 


Savings Plan. 
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AGENCY MANAGEMENT 





Subject of Course by Life Insurance 
Sales Research Bureau 





FOUR-DAY CONFERENCE AT HART- 
FORD 





Material for Lectures Compiled by Mem- 
ber Companies Over Five-Year Period 


Agency management and all the manifold 
problems which come under the scope of this 
subject will form the basis of a four-day con- 
ference for the benefit of home office agency 
men of member companies to be conducted by 
the Life Insurance Sales Research Bureau at 
the Hotel Bond, Hartford, Conn., from May 
13 to 17 inclusive. This meeting is scheduled 
to take the place of the annual spring confer- 
ences which have been held for the past three 
years. No registration fee is required. 

The material which forms the curriculum for 
the lecture course is based on the Bureau’s five 
year study of the work of the general agent 
and the manager. Substantially the same mate- 
rial, in adapted form, has been given to thou- 
sands of field men and the enthusiasm with 
which it was received led a number of home 
office agency men to request a similar course 
at their conference. It is expected that the in- 
struction will be especially helpful to educa- 
tional directors and that the course will prove 
a real help to all who attend. 


Specific plans now in successful use will com- 























Full Coverage 
For $1.00 a Month 


Our Big Dollar Policy gives full cover- 
age from day policy is issued, at flat 
ate of $1.00 a month at all ages. It 
Tncludes Double and Triple Indemnity 
benefits and carries liberal non-forfeiture 
values in the form of paid-up or extended 
insurance, together with generous old age 
cash surrender values. Issued to risks 
from age one day old and up. 





















This is the easiest selling Jife insurauce 
offered anywhere, and affords exceptional 
opportunities for wide-awake agents. 







Write for territory to 






Agency Superintendent 
Illinois Bankers Life Association 


Monmouth, Illinois 


















prise a large part of the discussions. These 
plans will be chosen with a view of their adapt- 
ibility in the general agency. Sessions will be 
held both morning and afternoon during the 
entire four days. Some of the subjects to be 
discussed are the following: securing agents; 
describing the work; financing; supervising ; 
conservation, agency office costs and personal 
efficiency. 

Bureau staff members who will be included 
on the program during the course are: John 
Marshall Holcombe, manager of the bureau; 
Henry E. Niles, assistant manager; H. G. 
Kenagy, head of the field service department ; 
S. G. Dickerson, home office service depart- 
ment, and L. B. Hendershot, of the field ser- 
vice department. 


NATIONAL FIDELITY LIFE OPENS NEW 
HOME OFFICE 


The formal opening of the new home office 
of the National Fidelity Life Insurance Com- 
pany, Kansas City, Mo., occurred on April 23 
and 24. The company’s handsome new build- 
ing is located at Tenth and Walnut streets, 
Kansas City. The officers of this progressive 
company are Ralph H. Rice, president; Carl 
T. Prime, secretary-treasurer; J. W. Wear, 
vice-president and medical director; Stanley 
Watson, vice-president; Ralph H. Rice, Jr., 
assistant secretary-treasurer; Floyd E. Young, 
actuary-assistant secretary; J. V. Bell, assistant 
medical and Morrison-Nugent- 
Wylder and Berger, general couns’ 1. 


director ; 


Director of Lamar Life 


W. D. Owens has been elected a member of 
the Board of Directors of the Lamar Life In- 
surance Company of Jackson, Miss., to succeed 
J. S. Stirling, banker. Mr. Owens, secretary of 
the company, started as office boy. He will con- 
tinue as secretary and serve also as a director. 





A HAPPY CHOICE 


In considering a life insurance career, 
one may be somewhat in doubt as to 
which company to choose. As a man 
looks carefully over the life insurance 
field, he sees a number of institutions 
with which any agent might feel proud 
to be associated, but we do not believe 
that he can find a company more 
worthy of his confidence and esteem 


than the 


Massachusetts Mutual 
Life Insurance Company 
Springfield, Massachusetts 
Organized 1851 


More Than a Billion and Three-Quar- 


ters of Insurance in Force 
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PHILADELPHIA UNDERWRITERS 
NAME NEW OFFICERS 
Thomas M. Scott Chosen for President by 
Nominating Committee 

PHILADELPHIA, PENNA., April 22.—Sigour- 
ney Mellor, president of the Philadelphia As- 
sociation of Life Underwriters, today made pub- 
lic the report of the nominating committee con- 
taining the slate of officers for the 1929-1930 
term. They are: Thomas M. Scott, Penn Mu- 
tual, president; J. E. Willing, State Mutual, 
first vice-president; Albert W. Moore, New 
England Mutual, second vice-president; and 
John N. Adams, A£tna, treasurer. 

New directors—Sigourney Mellor, Home 
Life of New York; C. A. Duffield, John Han- 
cock; Alexander V. Tisdale, Connecticut Mu- 
tual; Samuel W. Joes, Provident Mutual; H.. 
Herbert Paul, Philadelphia Life; Arthur B. 
Cheyney, Continental American; George S. Op- 
penlander, Northwestern Mutual. 

Old directors re-elected are—James O. Jen- 
sen, Penn Mutual; Hugh Kemp, Connecticut 
General; J. Renwick Montgomery, Berkshire 
Life; Joseph H. Reese, Penn Mutual; William 
R. Robinson, Missouri State Life; Herman 
Rosenberger, Metropolitan; Cleo C. West, 
Prudential, and Clayton M. Hunsicker, Fidelity 
Mutual. James M. Blake, of the Massachusetts 
Mutual, was slated for re-election as national 
committeeman. 

Tom Scott, who is scheduled to be the next 
president of the Philadelphia association, is 
one of the biggest and most prominent personal 
producers in the Qaker City and has averaged 
$1,000,000 a year in paid-for business for many 
years. 











Peoples 
Life 
Insurance 
Company 


} Frankfort Indiana 


$5,337,313.74 on Deposit with the 
Indiana Insurance Department 


$686,715.01 Surplus Protection to 
Policyholders 


$47,000,000.00 Insurance in Force 


NEW STANDARD POLICIES, LOW RATES, 
DISABILITY CLAUSE, DOUBLE INDEM- 
NITY PROVISION, MONTHLY INCOME, 
GUARANTEED SETTLEMENTS. 


TERRITORY OPEN IN 


INDIANA, OHIO, ILLINOIS, MICHIGAR, 
ARKANSAS ,TENNESSEE, TEXAS, IOWA 
AND CALIFORNIA. 








A few top notch contracts to Insur- 
ance Producers with experience, char- 
acter and ability. Address the Com- 
pany. 
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Twenty-Fourth Annual Statement of 


AMERICAN NATIONAL INSURANCE COMPANY 


OF GALVESTON, TEXAS 


W. L. MOODY, JR., President 


SHEARN MOODY, Vice President 


W. J. SHAW, Secretary 


Writes ORDINARY—INDUSTRIAL—GROUP—HEALTH AND ACCIDENT 
FINANCIAL STATEMENT, DECEMBER 31, 1928 


ASSETS LIABILITIES 

Been Pete AO WEG Ft. sinc das es ares ve sek $ 1,274,803 .63 Net Reserve (American Experience Table, 3 and 
Real Estate Contract of Sale................. 491,398 .35 US) ER ep REE CNS SOE RRR NS: $28,255,547 .71 
DME UE RNIN S55 os a a aie ois wav noise s0% os wees 15,660,381 .35 Reserve for Death Losses and Maturities in Pro- 
NI sr Le Se Ae Sita ls asia aoe 3,123,464 .32 RSS OL CIBEEIORE i505 5.5.0 o. os oo o.c:slein eee oc 419,393 .41 
ANNE A RONEN ss 5 vo lapeicris ates 0. wee iia 9ie « ¥018 10,127,325 .31 BEPGPTUESOT THABES ciecsieisio.ois'e, she oS a0 g 0.9% sre piareceiale 196,417 .83 
SD ee eee eee 1,150,206 .14 Miscellaneous Lig DiNty . 1665.0 5s. case ees esis 292,447 .31 
ee 2 et | rr 12,994.77 CBS TA TSS Fi eg ere $2,000,000 .00 
interest Due and Acertied . . ook. cscs csccce 576,484 .28 Assigned Funds and Surplus..... 2,221,113 .40 
Deferred and Uncollected Premiums.......... 837,218 .64 Surplus Security to Policyholders............. 4,221,113 .40 
EE ee eee Eee 130,642 .87 be 

MN NE nig ns eso hes aang, Sie no 0 DUE $33,384,919 .66 DORAN EAM OUBICS soa: iss 00's ois saia'e vscaweet $33,384,919 .66 

GAINS MADE DURING 1928 

Increase in insurance in Force, for year 1928... .......... ccc ccc cc cer cc cece escsceces $79,944,821.00 
imevenso in Ademsitted Assets, for year IGZG. ..... 2... ccc csc cece cces vere nessssevesioneee 3,853,813.96 


Insurance in Force December 31, 1928 
$546,645,788.00 


Total Paid Policyholders Since Organization 
$29,831,855.75 


Operates From Coast to Coast 
Canada to the Gulf, The Republic of Cuba and Territory of Hawaii 


Gross Income Per Month Exceeds 


beak eeeoniw ened $1,250,000.00 
































HOW TO WEIGH AN ELEPHANT— 


EGEND has it that a certain great ruler in Hindustan 

was stricken with a sickness supposed to be fatal. 
But by some miraculous turn of fortune, the ruler was 
spared his life, and in his gratitude, he decided to give a 
large sum to the poor of his kingdom. He possessed a 
magnificent elephant whose size was the marvel of all 
who saw it, and he issued orders that a sum of silver, equal 
in weight to that of the elephant, should be distributed. 


But how was the elephant to be weighed? The most 
skilled carpenters were unable to construct a balance strong 
enough to support the weight of the elephant. The wisest 
men in the kingdom were called into conference, but they 
were unable to solve the puzzling question. Just when it 
began to appear that the problem was unsolvable, an old 
sailor was ushered before the ruler with the information 
that he could weigh the elephant. 


With the promise of a large reward, the sailor set to 
work. He secured a large and sturdy barge and had a plat- 
form built upon it. After much persuasion, the elephant 
was induced to walk out upon the barge. This caused the 
barge to sink far down into the water, and the sailor 
marked the level all the way around. The elephant was 
then led off, and silver was heaped upon the barge until it 
sank to the same level. When this occurred, the sailor 
of course had the elephant’s weight in silver. 


We of the Life Insurance Business also have an elephant 
to weigh. This famous elephant is much talked about, its 
weight is conceded to be enormous, but little is actually 
known about it. The name of this elephant is “Public 
Opinion.” 


Public Opinion quite often turns out to be a “white 
elephant.” But for those who can properly weigh it, Pub- 
lic Opinion is frequently worth its weight in gold. Ona 
basis of satisfied customers and repeat orders, public opin- 
ion weighs in noticeably heavier each year on the Union 
Central scales. 





Customers Who Come Back Because of Greater 
Satisfaction Every Year 


Per cent of annual new business written in the Union Cen- 
tral on old policyholders 


IEDs Wei aiein 19c0 66 arwiocw le Maple alareders owiehe wie Wels Alera ial ge oop aie 44% 
EMPUEN sioeife odie ajatvicvslwin is Wie 6's ease ore Mats bleh oles arene wiorere 43% 
OE ET EN eee ee eC re 42% 
EMME wb in aera: 0!.6 Wa sais bi0iwie (aluieteresé earm,p isle aunl ale Srersie Sie 39% 
BU = Winn cic:0'~ wisigia: blew Siavelels io Cinisia sipielu pterclele stele e410 38% 


Revivals and additions are not included in the above figures 











THE UNION CENTRAL LIFE INSURANCE COMPANY 


FOUNDED 1867 











CINCINNATI, OHIO 


JESSE R. CLARK, JR., Pres. 
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Prudential Executives Speak 
(Concluded from page 3) 


and ten class rating. We will have to be very 
careful in sizing up the real hazard and finding 
out the real number of flights he takes.” 

In urging his audience to be most careful in 
regard to the disability feature, the speaker 
said. 

“You will appreciate the importance of seeing 
that the questions in the application are prop- 
erly handled. In that connection, we want to 
know not only what disability is carried in 
other life companies but also in health com- 
panies. I might add that together with 
most of the companies we are limiting the en- 
tire amount of disability that will be covered 
on any one life, in either this company or others, 
to $1000 a month.” 

The next speaker was Assistant Secretary 
Konow, and upon the conclusion of his address 
he was given an ovation. 

“Tf we thoroughly understand this work of 
life insurance,” he said, “and realize that its 
deposits are merely for the purchase of future 
food, shelter, clothing, education and to take 
care of the distressed family, if we realize the 
real strength it has in easing the strain in time 
of trouble and in the restoration of hope, 
surely we shall sell more business than we 
have ever sold before and we shall convince 
more people to hold tight to that which is good. 

“On the four-square platform of faith in the 
understanding and knowledge of life insurance, 
love for our fellowmen, loyalty to our institu- 
tion and service to our people, I honestly and 
sincerely believe that the year 1929 shall be a 
year in which the Prudential forces will build 
up a greater monument to their efficiency than 
has ever been achieved in the history of Pru- 
dential work.” 

President Duffield’s introduction of Super- 
visor A. E. N. Gray was not without its 
dramatic force. Mr. Gray is the son of Edward 
Gray, who recently retired as vice-president of 
the company after a long and honorable service. 
The older Mr. Gray was in the audience when 
his son was introduced, and with others enjoyed 
a novel presentation of an insurance argument. 

After a brief discussion of the necessity for 
training agents, Supervisor Gray was interrupted 
during his speech by Assistant Actuary Frank 
Kineke, who had stepped upon the platform. 
There followed a dialogue in which Mr. Kineke 
succeeded in convincing his prospect that he 
needed more life insurance. The dialogue ap- 
pears in the educational section of this issue. 

Both Manager Bair and Superintendent 
Dykeman devoted their remarks to the necessity 
for managers and superintendents giving a full 
share of their time to agents in the matter of 
instructing them in salesmanship. In addition 
Superintendent Dykeman, who is the dean of 
Prudential field men, spoke of the trials of 
his early days as a field man. 

Assistant Secretary George P. Williams, who 
has been a member of the home office person- 
nel since December, 1879, provided the humor 
of the occasion as he told experiences of those 
early associates of John F. Dryden, founder 
of the company. At one stage of his address 








he and Superintendent Dykeman staged an 
impromptu dialogue that “brought down the 
house.” 

“In those days we had twelve superintend- 
ents and I think about three hundred agents,” 
Mr. Williams said. “Is that right?” Superin- 
tendent Dykeman’s reply was typical. 

“There were three hundred men,” he con- 
ceded, “but there weren’t that many agents.” 

“Well, I am certain about this any way,” the 
assistant secretary went on. “A superintend- 
ent’s guaranteed salary in those days was $11.54 
a week. Right, Mr. Dykeman?” Superintendent 
Dykeman’s response was immediate. 

“It was true,” he said, “but it wasn’t right.” 

One of the most interesting disclosures As- 
sistant Secretary Williams made was the com- 
parison of figures dealing with important as- 
pects of the company’s business, as of Decem- 
ber 31, 1878, compared with figures of 1928. 


They follow: 
1878 1928 
’ *29,968,677 


Policies in force... 303 
$2,025,531.00 $6,606,650,018.00 


Insurance in force.. 


Total prem. inc..... 59,817.48 283,249,678.13 
Death claims ..... 11,337.63 48,320,435.51 
Real estate loans... 8,700.00 975,635,641.26 
Bond investments .. 7,575.00 810,574,622.00 
FARES osccegene cers 103.01 12,280,461.92 





* Industrial. 

Like Vice-President Stedman, Vice-President 
Hurrell devoted a great portion of his address 
to a discussion of the men associated with him 
in the Legal Department of the Prudential. He 
also suggested the formation of a new inner 
organization among Prudential men, to be 
known as the guard of honor. 

“T would be for decorating that guard of 
honor among the industrial staff,’ he said, 
“those men that hold the deficiencies and finals 
down to a minimum. I wouldn’t put the stand- 
ards too high, because something may always 
happen. I would, however, put them high 
enough so that when the men’s names were 
mentioned and they were awarded the dis- 
tinguished badge they would be proud of it 
and would be really concerned if deficiencies 
piled up in their districts. 

“We hear a great deal in this country about 
the melting pot. I do not know another in- 
stitution anywhere that has the same force 
and effect as a melting pot than an institution 
like this has upon American life. I remember 
visiting one of the company superintendents 
one night, and he told me of a typical instance 
of the splendid work of this great crucible. He 
came to this country from Russia as a young 
man and sold shoe-strings on the streets of New 
York. He had with him that night his son, a 
young doctor.’ He was one of our superin- 
tendents and was bringing up a useful family 
of American citizens. He got his chance by 
selling Prudential insurance. 

“In this business of ours it is not only the 
men in the service, many of whom are of dif- 
ferent origins, who are now good Americans, 
but also the men and women they bring into 
the Prudential family, because there is nothing 
that Americanizes, that catches the gleam and 
inspiration of American life to such a great ex- 
tent. All the men in this service are helping 
Americanize this nation. That is the great 
thing about it.” 


~ 
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LIABLE AFTER LAPSE 


Minnesota Mutual Life Loses Appeal 
for Review of Case 








INCREASE RESERVE OBLIGATIONS 





Disability Incurred During Grace Period 
the Deciding Factor 

Wasuincrton, D. C., April 19.—Refusing to 
grant the application of the Minnesota Mutual 
Life Insurance Company for review of a deci- 
sion of the United States Circuit Court of Ap- 
peals for the Eighth Circuit, the United States 
Supreme Court, in effect, held that an insur- 
ance company is liable under policies carrying 
disability provisions, even though disability may 
have been incurred during the grace period and 
not reported for some months thereafter and 
until after the company has considered the pol- 
icy lapsed for non-payment of premium. 

The suit, the court was told in the company’s 
petition, involved two questions of outstanding 
importance (1) where a life insurance policy 
provdes that, if the insured becomes totally and. 
permanently disabled and furnishes satisfactory 
proof thereof, the insurer will waive the pay- 
ment of premiums thereafter becoming due, 
does the waiver of subsequent premiums start 
from the time of disability or only from the time 
of proof thereof, and (2) under such a policy, 
should a premium be waived as one “thereafter 
becoming due” where the disability occurs dur- 
ing the grace period. 

The policy in question carried the usual grace 
and disability provisions. The premium became 
due October 14, ,1926. Thereafter, but prior 
to the expiration of the grace period, the in- 
sured became totally and permanently disabled, 
but no proof of disability was given the com- 
pany until March 2, following. The insured 
died November 29, 1926, and the company was 
notified of his death December 15, 1926. The 
company refused payment to the beneficiary on 
the ground that the policy had lapsed for non- 
payment of the premium due October 14, 1926, 
and the beneficiary brought suit, securing a 
favorable verdict in the District Court. 

“The point here in issue as to proof of dis- 
ability has never been decided by any Federal 
court,” the company declared. “If the deci- 
sion of the Circuit Court of Appeals in this 
case is followed elsewhere, the rule in the Fed- 
eral courts will be in conflict with the great 
weight of authority in the State courts. On 
the other hand, if the decision of the Circuit 
Court of Appeals in this case is not followed, 
there will be a conflict in the circuits. The 
point as to premiums ‘thereafter becoming due’ 
has, so far as can be learned, never been decided. 

“The result of the decision in this case is 
that even after a policy has apparently lapsed 
for non-payment of premiums the insurer must 
for some time maintain a reserve to the extent 
of the face value of the policy or face a possible 
substantial impairment of its reserves because 
of the possibility that the insured has, without 
the insurer’s knowledge, become totally and 
permanently disabled at some time prior to the 
termination of the last grace period. 
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NEW YORK SAN FRANCISCO 
MINNEAPOLIS RICHMOND 
LOS ANGELES INDIANAPOLIS 


Marsh & McLennan 
INSURANCE 


Fire Liability | Marine 


164 W. Jackson Blvd., Chicago 
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PUBLICATIONS OF C. & E. LAYTON 
The undersigned are sole agents in the United States for the old estab- 
lished publishing house of Charles & Edwin Layton of London, Eng- 
land, whose long list of publications on fire. life, marine and other 
branches of insurance embrace the most valuable and standard trea- 
tises on these subjects. Send Ten Cent Stamp for Oatalogue. 


THE SPECTATOR COMPANY 


CHIcAco New York 























| OMAHA LIFE INSURANCE CO. 
| Distinctive 
Policies and Service 


E. M. SEARLE, Jr., PRES. 


Dodge at 15th Street Omaha, Nebraska 











BIG OPPORTUNITIES WITH 


Great Republic Life Insurance Company 


OF LOS ANGELES 


This Company has attractive General Agency openings 
in Texas, Missouri, Kansas, New Mexico, Arizona and 
California. Very attractive first year and renewal commis- 
sions and exceptional line of policies. If you have a satis- 
factory record of successful experience and are interested 
in building a profitable future with a progressive Western 
company, communicate immediately with W. H. Savage, 
— Great Republic Life Building, Los Angeles, 

alif. 











BUSINESS OF 1928 


mT ne $143,573,589 
Increase over 1927... ........:. 6,083,386 
Insurance in Force........ ........ $1,113,810,563 
Ce re er re 90,547,161 





Representing over 63% of tne New Business 


| NEW ENGLAND MUTUAL LIFE INSURANCE COMPANY 


BOSTON, MASS. 










































Hitting The Mark With 
INTER-OCEAN 
POLICIES 






Fifteen apps a day, aver- 
age for 30 days, is the 
record of one of our 
agents for last month. 





He hustled, to be sure, 
but writes. in to say, 
“Your policies are so 
easy to sell.” 


Disability Insurance Only 
J. W. Scherr, 


President 


W. G. Alpaugh, 
Vice Pres. & Sec. 


ANTER-OCEAN CASUALTY COMPANY 


Write us today. 














HOME OFFICE 
CINCINNATI, OHIO 














OPPORTUNITY! 


Desirable Territory Open for Gen- 
eral Agencies. Liberal Contracts. 


THE CAPITOL LIFE INSURANCE COMPANY 


Denver, Colorado 




















SOUTHERN LIFE AND HEALTH INS. CO, 
‘‘Oldest and Best’’ 


Has openings for good debit men and business 
producers. 


Po O. BOX 884 BIRMINGHAM, ALA- 








SERVICE AND ITS REWARD 
By William T. Nash 
z. . this latest leaflet, Mr. Nash, well known and cengeeiig-atereniite insurance topics, in 
interesting true story of the experience and success of a agent in a smal! town, shows the 
unities Life Insurance as a ——— affords. 
nspiring example is the best spur to progress, and no man or woman can read “SERVICE AND 
ag Rewarp” without realising that the life insurance profession offers limitless opportunites 
success. 
“Every life insurance company should get a supply of this new leaflet comprising ag pages of 
interesting reading, and cover, to distribute among its present and prospective agents 


pos 


PRICES 
Single copy 15 cents 
50 copies.............. $5.00 1000 copies............. $65. 
a PES ee eo * $9.00 fet leh a aba eh ate $260. 
ee: Ss wlesib adataleare $37.50 10000 Me Sb ink 6 cas viet $475.00 
cHIcaco THE SPECTATOR COMPANY yew york 
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FIRE INSURANCE - 





PHILADELPHIA COMMIS-= 
SIONS 


Agents Still Opposed to Eastern Un- 
derwriters Agreement 








PREFERRED BUSINESS THE RUB 
2 
Want Branch Office Acquisition Costs 
Limited to Agents Commissions 

PHILADELPHIA, Penna., April 22.—As the 
time draws near for the “zero hour” when the 
Philadelphia agents are scheduled to sign he 
new E. U. A. agency agreement, the situation 
appears to be just what it was a year ago when 
the series of conferences first started—at an 
absolute deadlock. 

Talking to various agents, one finds that 
there is no chance for an agreement at this time 
nor does any solution toward solving the dif- 
ferences appear on the horizon. 

The agents are basing their fight against the 
new agreement on the clause that would prevent 
them accepting any higher commissions than 
the scale set forth in the agreement. 

The real difference, however, it can now be 
said, is competition for preferred Philadelphia 
business. The agents contend that the branch 
offices of the companies spend more money to 
secure this business than the agents can afford 
to pay and remain in business. 

The agents, one finds, will agree to accept 
the clause limiting their commissions to the 
scale set forth in the agreement if the com- 
panies will do one of two things. 

First—Agree to limit the branch offices’ 
acquisition cost to the commission paid the 
agents, thereby, as the agents have it, putting 
all on equal basis, or 

Secondly.—Discontinue the branch offices and 
have either a two or three agency plan in 
Philadelphia with all the offices on an equal 
basis and no particular office being favored 
over the others. 

Meanwhile, the E. U. A. is putting the new 
commission scale into effect in Philadelphia. 
Whether the agents will accept it, is of course, 
something else again. It is very possible that 
some agreement may be reached at the confer- 
ence schedule for the very near future of the 
agents’ committee of seven and the Eastern 
Underwriters territorial committee. 


Companies Offer Compromise 
(Concluded from page 3) 

panies the three Federal jurists, United States 
Circuit Judge Kimbrough Stone, and United 
States District Judge Albert Reeves, of Kan- 
sas City, and Franklin Kennamor, of Okla- 
homa, held that the order did not become fully 
effective until February 1, 1928, the date on 
which the Missouri Insurance Department 
stipulated and fixed the schedules. 


CONNECTICUT GOVERNOR SIGNS PAR 
REDUCTION BILLS 

Hartford Insurance Companies Have 
Charters Amended 


Governor Trumbull has signed the bills passed, 


in the Connecticut legislature permitting the 
reduction in par values of insurance company 
shares from $100 to not less than $10 and also 
several provisions for increasing authorized 
capital. 

An amendment to the charter of the AZtna 
Life Insurance Company, Hartford, permits the 
increase of its authorized capital to $50,000,- 
000 and the reduction of its par value to not 
less than $10. Aétna Casualty and Surety and 
the Automobile Insurance Company, members 
of the same group, are permitted to reduce their 
par values to not less than $10 and to increase 
their authorized capital to $10,000,000 in each 
case. 

Etna (Fire) Insurance Company, Hartford, 
may now increase its authorized capital to $20,- 
000,000 and reduce its par value to $10. The 
par reduction privilege has also been accorded 
its running mate, the Century Indemnity Com- 
pany. 

Hartford Steam Boiler, Inspection and In- 
surance Company is allowed an increase of 
authorized capitalization to $10,000,000 and the 
par reduction to $10. The par reduction priv- 
ilege has also been accorded the following com- 
panies: Phoenix Insurance Company, Connecti- 
cut Fire Insurance Company, Connecticut Gen- 
eral Life Insurance Company, Hartford Fire, 
Hartford Accident and Indemnity and the First 
Reinsurance Company. 

The bill permitting the par value of the 
Security Insurance Company of New Haven to 
be reduced from $25 to not less than $5, passed 
the senate as did the provision for increasing 
the authorized capital of the East and West 
Insurance Company of New Haven to $5,000,- 
000. 

Governor Trumbull also signed the insurance 
bills permitting fire insurance companies to in- 
sure against accidental injury to property. A 
bill which fixes a penalty of a fine of not more 
than $500 or thirty days in jail for an insur- 
ance agent misrepresenting the contract of a 
rival insurance company received the gover- 
nor’s signature. 


Continental Appoints Albert Folsom to 
Succeed S. T. Brown 

Albert Folsom has been appointed special 
agent for the Continental and First American 
insurance companies, to succeed LeRoy T. 
Brown, who recently became agency superin- 
tendent for the New England New York ter- 
ritory for all of the “American Fore” com- 
panies. 
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REGIONAL CONFERENCE 


Insurance Advertising Men of Nation 
Will Meet at Chattanooga, Tenn. 








MEETING SCHEDULED FOR MAY 
6 AND 7 
Many Well-Known Speakers Listed on 
Program—Co-operative Campaigns a 
Feature 

The long delayed regional meeting in the 
South of the members and friends of the In- 
surance Advertising Conference is to be held at 
the Read House, Chattanooga, Tenn., on May 
6th and 7th, according to an announcement 
from C. E. Rickerd, President of the I. A. C. 

Lorry A. Jacobs, in charge of the public rela- 
tions work of the Southland Life Insurance 
Company of Dallas, Texas, has been working 
since last October to bring this southern meet- 
ing to a reality and the fact that it will actually 
be held is a tribute to his efforts and persistent 
activity. 

The primary purpose of the meeting, as ex- 
plained by Robert G. ‘Richards, agency secre- 
tary of the Atlantic Life Insurance Company, 
who is handling the program, is to bring to- 
gether the southern insurance advertising men, 
whether members of the Insurance Advertising 
Conference or not. 

The meeting will not, however, be confined 
to southern men, as all members of the I. A. C. 
are cordially invited to attend, and it is hoped 
that members of the executive meeting of that 
body will make a special effort to be there and 
meet present members and prospective members. 
President Rickerd will be on hand to talk about 
the plans for developing the activities of the 
I. A. C. and making it a still greater force in 
the insurance world. Mr. Rickerd will also dis- 
cuss with the delegates the progress of the 
membership campaign, which was recently fea- 
tured by his offer of a prize to the individual 
turning in the greatest number of completed 
applications for membership in the Conference 
between March 1 and September 1. 

One of the most important items to be consid- 
ered by the delegates will be cooperative adver- 
tising, especially the plans presented this month 
for a national cooperative campaign by the Co- 
operative Advertising Committee of the Life 
Insurance Sales Research Bureau and the Na- 
tional Association of Life Underwriters. Since, 
according to the report of the Co-operative Ad- 
vertising Committee, “the Life Group. of the 
Insurance Advertising Conference will be asked 
to aid in the conduct of the co-operative adver- 
tising,” the Chattanooga meeting will give the 
first real opportunity for the members of the 
I. A. C. to discuss these proposals and obtain 
the views of insurance advertising men.~ 
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| § OLD MAN OF THE ci 
NEW HAMPSHIRE 
FIRE INSURANCE CO. 
Manchester, N. H. 


ASSETS $16,486, 770.88 


TOTAL LIABILITIES EXCEPT CAPITAL 
5 6.760.092.08 


POLICYHOLDERS SURPLUS 
$ 9.726.678.80 — 






























IF 


You Are 
Interested 
in 











Prospect Service Plans 
Attractive Literature 
Clubs and Contests 
Peppy Conventions 
Health Conservation Service 


Write for “A Frank Talk on Your Future’ 
Address J. J. S. Agency Dept. 

















































Do You Contemplate 
Making a Change? 


If you do you will want the best value 
obtainable to offer your prospects. Our 
new Universal Policy is a winner. Nine 
Policies in One. We believe it to be the 
most liberal and easiest sold policy form 
on the market today. 


Pays face of policy, plus all accumula- 
tions on Endowment or Limited Pay 
forms in case of death before maturity. 
No medical examination or loss of basic 
rate if changed back to Whole Life form. 
A profitable contract is available to men 
capable of appointing agents and manag- 
ing a territory. For further information 
address 


ADDRESS AGENCY DEPARTMENT 


National Life Company 


opeepra 


A mutual legal reserve company 
Home Office: Des Moines, Iowa 























CASUALTY SURETY 


Nae f 
GUARDIANYICASUALTY 
COMPANY 
of BUFFALO, N. Y. 

(A New York State Stock Company) 


Special Automobile Rates 


Insurance Policies provide for Assureds 
participation in profits. Writing all types 
of the following classes of Insurance and 
Bonds. 


ACCIDENT CONTRACT BONDS 
AUTOMOBILE FIDELITY BONDS 
BURGLARY JUDICIAL BONDS 
LIABILITY LICENSE & PERMIT BONDS 
PLATE GLASS PUBLIC OFFICIAL BONDS 
WORKMEN’S COMPENSATION MISCELLANEOUS BONDS 


Surplus to Policyholders $1,700,000 


Agencies Open in the Following States 


DELAWARE NEW YORK 
OHIO RHODE ISLAND 
MARYLAND PENNSYLVANIA 


MASSACHUSETTS DISTRICT OF COLUMBIA 
NEW HAMPSHIRE CONNECTICUT 
NEW JERSEY VERMONT 
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NEW LEGISLATION IN 
PENNSYLVANIA 





Only One of Commissioner Taggart’s 
Favored Measures Passes 





GIVES LICENSE CONTROL 





All Other Bills Are Killed or Modified by 
Lawmakers 

PHILADELPHIA, PENNA., April 22.—The re- 
cent session of the Pennsylvania Legislature 
found the legislative program of Insurance 
Commissioner Taggart receiving very poor 
treatment at the hands of the lawmakers. 

Of all the measures sponsored by Colonel 
Taggart, only one passed in the manner in 
which it was introduced—Senate Bill No. 1036 
which gives him the right to refuse to license 
companies of other States if he feels the inter- 
ests of the Commonwealth will best be suited 
and also to revoke licenses of companies for 
the same cause. 

While insurance men feel that this measure 
will result in squabbles with insurance depart- 
ments of other States, they refused to oppose 
the bill, feeling that it was up to Governor 
Fisher to veto the bill and, if he did sign it, 
that whatever occurred was solely the “funeral 
of Taggart.” 

Mr. Taggart’s omnibus bill—435, which 
finally passed in the closing minutes of the leg- 
islature, was so badly amended as not to be rec- 
ogizned as the same measure. All the features, 
which Taggart had sponsored and which insur- 
ance companies had found objectionable, were 
eliminated before passage. 

His bill defining an insurance agent—House 
Bill 993, was passed in far different fashion 
from the manner in which it was introduced. 
As the House first received it, the bill defined 
as agent anyone who aided in any manner in 
negotiating, placing, delivering policies or col- 
lecting premiums. As passed, it contained a 
clause that defined as an agent anyone who, 
with or without compensation, negotiates for 
and places risks or delivers policies or collects 
premiums. However, the measure makes it 
clear that it does not include officers or salaried 
employees of any company authorized to do 
business in the State who “do not solicit, nego- 
tiate or place risks.” 

One bill, which made its appearance towards 
the close of the session and which would seri- 
ously have affected many Philadelphia agents 
who live in New Jersey, met an ignomious de- 
feat. It was Senate Bill 1032 which would 
have made as agents only those residents of 
Pennsylvania with only resident agents allowed 
to sign policies and contracts. 


MODEL ARSON LAW IN PENNSYLVANIA 

HarrispurG, PeENNnA., April 18—Senate Bill 
857, the Model Arson Law, has been passed by 
the legislature and is now in the hands of Gov- 
ernor Fisher, awaiting his signature. This is 
the same measure which is on the statutes of 
several States and which calls for jail terms 
for intent to burn or defraud as well as the 
actual commission of the crime. 


Insurance News and Gossip in New Jersey 


Gone combined membership of the New Jer- 
sey Association of Underwriters has now 
reached an aggregate of nearly seven hundred. 
A new organization of insurance agents at 
Montclair, N. J., is in process of formation. 
The Underwriters’ Association of Hudson 
County stands at the head of the list of county 
boards in point of membership with the Bergen 
County Association of Insurance Agents second. 
On motion made before the Court of Chan- 
cery by Wright, Vander Burgh and McCarthy, 
solicitors for Ernest F. Warren, receiver of F. 
M. Taylor & Co., Inc., a duly verified petition 
has been fiiled. This relates to the offering at 
public sale or acceptance of a bid submitted by 
Joseph J. Mason, for the purchase of such ar- 
ticles and property as are itemized in said pe- 
tition and, in effect, constitutes the final action 
in the closing out of one of the oldest and larg- 
est insurance agency firms in Bergen County. 
President John E. Haring, of the newly or- 
ganized Westwood Insurance Agents Associa- 
tion of Westwood, N. J., has called the atten- 
tion of various county and local boards of Ber- 
gen County to the matter of rates charged by 


the Hackensack Water Co. for 6-inch tap con- 
nections for sprinkler systems in business prop- 
erties located within their respective jurisdic- 
tions. He feels that some concerted action on 
the part of various municipal governments, 
business men’s associations, etc., could bring 
about a reduction in charges more in conformity 
with those of fire hydrant tap rates. 

A two-months’ campaign of co-operative ad- 
vertising in various local Bergen County news- 
papers, advancing the interests of members of 
the Bergan County Association of Insurance 
Agents, has been recommended by its executive 
committee. 

Recent destructive fires in unprotected sec- 
tions of northern New Jersey have resulted in 
a tightening of the coverage market and, in 
some cases, cancellation of policies in force. 

The automobile rate situation, although some- 
what improved by the promulgation of a revised 
agreement from the National Bureau of Casu- 
alty and Surety Underwriters and approved by 
Superintendent of Insurance Albert J. Conway, 
is still in deep water. The agents are not out 
of the woods yet. 











INTER OCEAN 
REINSURANCE 
COMPANY 


Cedar Rapids, Iowa 


“We appreciate the attitude of the Inter 
Ocean in every matter that has come up 
so far. We find that you are a delightful 
company to do business with.” 


—(From a letter recently received 
from a southern fire insurance com- 


pany.) 


























REINSURANCE OF FIRE AND ALLIED LINES 


Pro Rata or Excess 


RICHARD LORD, President 
ROY E. CURRAY, Secretary 
KARL P. BLAISE, Ass’t. Sec’y. 
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$75,000,000 IN MICHIGAN— 


Concentration of activities in a limited territory—maintenance of a personal interest 
in every Detroit Life salesman—constant, conscientious service to Detroit Life policyholders. 


These have been some of the factors resulting in over $75,000,000 of insurance in force 
on the lives of Detroit Life policyholders in Michigan. 


To salesmen who contemplate entering the life insurance business and others voluntarily 
seeking a new opportunity, we shall be glad to outline the opportunities we can offer. 


DeETROIT LIFE INSURANCE Co. 
“THE COMPANY OF SERVICE” 


A Division of Insurance Securities Company, Inc. 


M. E. O’BRIEN, President 


HOME OFFICE—PARK AT COLUMBIA 


DETROIT, MICH. 
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BALTIMORE NEW YORK 


A PROGRESSIVE 


SURETY and CASUALTY 
COMPANY 























Se eee re eee ee ee ee ee ee el ae TIT 

















Pan-American Service Includes 


Educational Course 
Individual Sales Planning 
Aid in Organization and Business Building 


Unexcelled Policies—Life, Group, Accident and 
Health 


We have a few General Agency openings for men not 
presently attached. 


Address 


E. G. Simmons, Vice-President and General Manager 


Pan-American Life Insurance Co. 
NEW ORLEANS, U. S. A. 
Crawford H. Ellis, President 
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SECOND EDITION 


FREQUENCY CURVES 


AND 


CORRELATION 


By W. Palin Elderton, F. I. A., C. B. E. 


A new edition of Frequency Curves and Correlation is 
announced by the publishers. The work on Frequency 
Curves has been rearranged and now includes a comparison 
of various systems on Curves. The chapters on Correla- 
tion, Contingency, Probable Errors and Goodness of Fit 
have been rewritten and enlarged and a new chapter on 
Correlation has been added. An abridged course of read- 
ing suggested for those desiring especially to know about 
the practical treatment of correlation, sampling, etc. This 
“ valuable technical work contains 248 pages, and also fold- 
ing diagrams and tables. 


Price, $5.00 


THE SPECTATOR COMPANY 
CHICAGO NEW YORK 














THIRD EDITION 
Thoroughly Revised, Improved an Greatly Enlarged 


Fire Insurance Inspection and Underwriting 


By C. C. DOMINGE and W. O. LINCOLN 


Associate Members, National Fire Protection Association 
Members, Insurance Society of New York 


OVER 5000 DIFFERENT SUBJECTS TREATFD 
NUMEROUS ILLUSTRATIONS 
1020 Pages of Profitable Information 
A COMPLETE TEXT AND REFERENCE BOOK FOR 
Fire Insurance Inspectors and Underwriters, Students, Firemen and 
Others Interested in Fire Prevention 
Insurance Terms Defined 
Standard Policy Thoroughly Explained 
Special Forms of Insurance Analyzed 
Chemicals and their Hazards Described 
Manufactured Processes and Special Hazards Listed 
Alphabetically Arranged—Printed on thin Paper—Bound in Flexible 
Covers—Just the Book for the Underwriter in Office or Field 
PRICES 
Flexible Binding, $6.00 De Luxe edition, thumb indexed, $10.00 


THE SPECTATOR COMPANY 
CHICAGO «+ PUBLISHERS - NEW YORK 






























































FIRE INSURANCE 
MONTHLY BULLETIN 


THE SPECTATOR COMPANY 


RESEARCH BUREAU OF INSURANCE 














Also issued as a part of The Insurance Year Book Service, which includes the privilege 
of obtaining special reports during the year 








INSTALLMENT PREMIUM PAYMENTS IN OPERATION 


New York State Local Agents Report Their Finance Company 
Functioning Smoothly—Stimulates Insurance Buying 


NSTALLMENT payments of insurance pre- 

miums, the subject of much discussion and 
interrogation when the scheme was first 
launched by the Travelers Insurance Company 
early in 1929, has now been in operation long 
enough to afford some basis for prognostica- 
tions as to its future. The scheme is being 
fairly tried out and, judging from the reports 
of those institutions which have adopted it, 
the plan is entirely feasible and will eventually 
prove to be an important agency in the produc- 
tion of greater volume. 


Of the Travelers, it may be said in general 
that they report that a considerable portion of 
their new premiums in automobile lines has 
been written on the installment plan. The opera- 
tions of another important installment organ- 
ization. The State Association Service, Inc., 
is of particular interest because it was insti- 
tuted on the initiative of a body of agents, the 
New York State Association of Local Agents, 
and as such was the first organized attempt on 
the part of the local agents to step out and 
meet the situation before it got under way in a 
direction which would be harmful to their in- 
terests. 


It was very early in the present year that the 
New York Association, at a meeting reported 
in full in THe Spectator, formulated plans for 
the organization of the State Association Ser- 
vice, Inc., a company designed to finance the 
installment premiums of assureds who wished 
to purchase such insurance through agents allied 
with the New York Association. 


The main features of the organization so 
established were as follows: 


The corporation is owned, controlled and 
operated by members of the New York State 
Association of Local Agents, Inc. 

An assured desiring to pay insurance pre- 
miums in monthly installments signs an agree- 
ment providing for the payment of such pre- 
miums in accordance with the schedule set 
forth therein as follows: 

A down payment of 20 per cent of the total 
premiums is paid to the agent. Each of the 
next five payments is 10 per cent of the total 
premiums plus the monthly service charge. 


by Small Wage Earner 


Each of the remaining six payments is 5 per 
cent of the total premium plus the monthly ser- 
vice charge. 

The installment agreement shall be for an 
amount equal to the total premium or premiums 
plus the total service charge and shall bear 
the same date as the policy involved. The as- 
sured is given a duplicate copy of the agree- 
ment containing a certificate of the insurance 
issued. 

The first installment, together with the agree- 
ment and the policy, are sent to the State As- 
sociation Service, Inc., by the writing agent. 
The second installment is payable twenty-five 
days after date of policy and should be sent 
direct by the assured to the finance company. 
Subsequent installments are payable monthly 
thereafter in the same manner. _ 

Sixty days after date of policy the State 
Association Service pays the full premium to 
the writing agent. Notices of installments due 
are sent to the assured ten days in advance of 
due dates. If an installment is not paid on its 
due date, the assured is notified that unless it is 
paid within five days thereafter, the policy will 
be returned to the writing agent for cancella- 
tion; the writing agent receives a copy of this 
notice. 

If any installment is not paid within the 
time specified, the finance company returns the 
policy to the agent who is then required to re- 
turn to the finance company the short rate un- 
earned premium. The agent may then cancel 
the policy outright or assume responsibility for 
the collection of the unpaid balance of the pre- 
miums. 

After more than a month of operation on the 
plan, the officers of the State Association Ser- 
vice, Inc., have expressed themselves as satis- 
fied with the success of the scheme and con- 
fident that it will serve the agents adequately in 
the future. At the present time, some three 
hundred agents are using the service and evi- 
dence of the interest in the proposition aroused 
among the agents is contained in the many in- 
quiries received daily at the finance company’s 
office. For one thing, the plan has stimulated 
interest in the New York State Association of 
Local Agents and many new names have been 
added to the membership of that organization 
through a desire on the part of non-members to 
avail themselves of the advantages of the State 
Association Service. 


Not only has the State Association Service 
adequately served the purpose for which it was 
created, according to its directors, but it has 
been demonstrated that the organization can 
practically pay its own way. Since its incep- 
tion the finance company has averaged over 
$300 a day in business, such a volume having 
been acquired without the aid of advertising or 
special solicitation. This response has enabled 
the company to pay out of its receipts the act- 
ual expenses of operation. In fact, the com- 
pany’s books at the end of the first month’s 
business showed a small surplus and it is pre- 
dicted that if the business can be sustained at 
this rate, the service will continue to be of- 
fered to the members of the Association with- 
out any cost to them. 

The reaction among the members of the As- 
sociation to the plan has been very encourag- 
ing to the officers who feel that as soon as all 
the members realize what a valuable service it 
is that it will be used in many ways in the pro- 
curing of business and of clearing up slow 
accounts on their books. 


One of the chief advantages of the plan, and 
one, it may be said, pointed out by THe Spec- 
TATOR in its issue of January 10, is the oppor- 
tunity it gives the agent to procure a class of 
business he has heretofore been unable to take 
care of, i. e., the business of the small wage 
earner who is gauging his living expenses on 
an installment budget. This type of potential 
insurance buyer, usually a salaried worker, is 
unable to meet large cash requirements, and 
though figuratively “sold” on insurance, he can- 
not avail himself of such protection unless he 
can pay for it on the same basis which he meets 
the payments for his automobile, his house 
and his furniture. The system of partial pay- 
ments has converted this large group of po- 
tential insurance buyers into live and eager 
prospects and the officers of the State Associa- 
tion Service have observed that a great many 
of the assureds who are making partial pay- 
ments are wage earners taking out their first 
policies of property insurance. 
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Historical and Statistical 





Book Values of Fire Insurance Companies Stocks 


The following comparative table shows the book value of stocks for five years past of 
232 American joint stock fire insurance companies reporting to the New York Insurance 











Department. 
Net Book Value of Stock Per $100 
an. l, an. 1, Jan. 1, an. 1, Jan. 1, 
Name and Location of Company 1929 1928 1927 1926 1925 
Pacific Nat’l, Sacramento, Cal. . 1,138.16 255.99 236 .28 233 .93 225.93 
Mech. & Traders, New Orleans. . "768.30 677 .72 601 .27 577 .64 548.17 
Pennsylvania, Philadelphia. .... 740.06 699 .97 595.90 547 .06 523.52 
American Eagle, N. Y........ 707 .42 480.60 343.08 356 .55 334.89 
North River, N. Y.. <aceee: MOOL 476.13 327 .57 290.08 262.01 
National, Hartford eae ee 653.25 584.19 489.13 480.97 465.74 
Baltimore American, N. Y...... 642.07 433.41 239 .40 211.20 282.16 
DS ere 632.49 580.53 542.11 490.10 464 .84 
Globe and Rutgers, N. Y....... *§32 .18 943.27 831.73 790.34 665 .O1 
Old Colony, Boston............ 620.68 516.27 407 .77 357 .30 314.37 
OO PP eee 537 .55 509 . 37 468 .26 429 .08 401.30 
General Exchange, N. Y....... 524.15 *377.22 B26) «|. BBBBS aS es 
Providence Washington, Prov.... 519.34 395.93 *287.62 313 .52 
Hamburg-American, N. Y...... *518 .54 250.51 BiIG.40  ZEG96 © assess 
Federal, Jersey City eri bitte a 508.65 *417.91 534.54 389.28 
ee *508 .03 533.79 408.18 322.02 
Franklin, Poiladelphia......... 507 .49 475.39 429.75 403.09 383.56 
New York State, Albany....... 503.58 355.48 205.31 193.40 191.509 
United States Fire, N. Y....... *501.14 715.90 507 .03 452.26 388 .12 
Oe ODS eae 486 .22 448 .42 435.78 413.52 367 .88 
Columbia, Jersey City......... 476.26 426.01 430.43 399.19 358 .63 
oy ie aa *472 43 444.08 299 .30 357 .70 239.00 
OS eae 65.61 *341.5¢ 125.26 123.44 992.49 
American Reserve, N. Y....... *459 .87 333 .37 283.05 ee: a ee 
Connecticut, Hartford.......... 457.62 *403.37 694 .36 629 .96 559.48 
Ins. Co. of N. Amer., Phila. .... *452 .27 410.38 364 .33 *360 .62 456.18 
Phoenix, Hartford............. 452.01 400.79 *357 .79 385.41 361.97 
INE SONG PRE a dino, b.0-5 09 sieve ses 450.42 420.68 292.71 371.98 375.68 
Entermational, N. Y...........- 443 .86 368 .92 258 .06 257 .61 244.91 
Alliance, Philadelphia.......... 443.77 411.02 364.18 365.25 359 .25 
i aaa eS ara a 437 .13 367 .21 333 .22 250.79 191.47 
SSS, 89 OC ie ¥*434 | *394 .80 349 .27 300.19 233 .93 
Dubuque F. & M., Dubuque.... 428.25 373.71 341.74 321.70 314.39 
Fire Reassurance, N.Y... 421.04 290.71 172.65 166 .17 183.35 
Equitable F. & M., Providence.. 419.03 373.33 345.79 316.98 300 .99 
NE PIII « 5 5:3:0:0.5,09.050: 0/516 BOE Siehess Lm wekats seeere-~ | Leen 
St. Paul F. & M., St. Paul...... 416.01 343 .66 295.36 271.42 263 .66 
Reliable, Dayton, O............ 415.76 418.33 392.79 376.14 373 .45 
Peoples National, N. : gal ... 414.57 268 .66 150.94 135.78 127 .04 
United Firemen’s, Phila........ 413.88 373.71 361.45 326.48 275.05 
Allemannia, Pittsburgh Saas eto cane 413.54 343.61 265.80 270.78 303 .90 
Ins. Co. of State of Pa., Phila... 413.10 360.29 309 .24 272.49 251.54 
Richmond, W. N. Brighton, N.Y. 412.95 300.7 235.53 213.62 203 .06 
American & Foreign, N. Y...... 399 .26 367 .5 *335 .28 611.03 561.78 
eS rer *396 .65 264.95 246 .29 241.33 235.39 
, fe A *396 .65 373.44 293.01 305 .64 293 .64 
Fidelity-Phenix, N. Y.......... 395.28 316.58  *262.17 488 .08 443 .68 
ee 395 .20 394.55 360.55 350.86 323 .07 
New Hampshire, Manchester.... 389.06 305.71 *267.40 266 .07 263 .22 
Fiastiord, Tartlora . ...4:66..05.% 380 .46 326.13 278.11 *264 .86 268 .54 
Reins. Corp. of Amer., N. Y..... 379.13 METER 8 —ieaws 8 seRieiny | Comedies 
Spring’Ild F. & M., Spring., Mass. *378.14 392.88 328 .64 291.21 267 .60 
eee, PICWAEE on 55 ioc ec ccee Seen ire” Cowees  (Geedanw, ecsoaas 
Rossia, Hartford.............. 373.11 *289 .11 183 .27 *173 .32 200 .52 
Prudential of Gr. Britain, N. Y.. 372.66 338 .64 249 .28 249.16 234.34 
American Central, St. Louis..... 372.31 371.25 319.37 317 .06 309.80 
Virginia F, & M., Richmond. 365.16 358.13 357 .13 354.88 342.85 
Equity, Kansas City, Mo.. 360.55 345.31 335 .39 290.16 281.30 
Caledonian-American, N. Y. 359 .32 320.58 279.3 259 .03 249.24 
City of New York, N. Y....... 354 .26 285.36 233.10 224.53 203 .23 
Mechanics, Philadelphia eee 35s 351.82 334.57 283 .99 251.24 266 .72 
American Alliance, N. Y...... 351.64 319.13 283 .84 263.91 238.95 
Commonwealth, N. Y.......... *349 .78 683 .64 612.64 555.81 487 .20 
eee Op ay eee ee 347.39 *285.25 354.98 338.20 307 .44 
Eureka-Sec. F. & M., Cinn.,O.. 342.13 278.69 244.89 *233.84 360.61 
Camden, Camden, N. J........ 340.61 277 .43 227.36 *207.72 247 .17 
New England, Pittsfield, Mass.. 337.20 296.89 159.18 201.46 165.83 
Potomac, Washington, D. C. 333 .86 335.72 317 .68 *320 .46 308 .23 
Hudson, N. Me cahkhe Weld 0400009: 333 .70 300 .55 247 .65 272 .56 256 .90 
Aetna, Hartford Tee a *332 .56 393.75 340 .67 337 .97 328.58 
SG ae Aa eee 323 .58 308 .66 365.32 243.78 243.84 
Citizens, St. Louis, Mo......... 310.13 191.71 255.41 243.15 
Utah Home, Salt Lake City..... 322. 314.86 305.58 280.50 294.15 
Home F. & M., San Francisco... 321.23 300 . 57 267 .32 258 .97 243 .00 
Girard F. & M., Philadelphia... 320.21 307 .03 271.02 233 .96 226 .09 
Amer. Druggists, Cincinnati, O.. 319.70 307 .27 279.11 258 .67 242.61 
Security, New Haven.......... *318.76 317.95 277.47 «= *265.75 277.14 
Fire Association, Phila......... *315.78 342.95 325.82 337 .28 339.04 
American Union, N. Y......... 310.62 295.49 274.84 262.84 255.39 
NS SO ae eet ee 310.38 278.61 246.49 227 .52 220.86 
308. 79 %*278.20 343 .34 340.67 314.12 


Agricultural, Watertown, N. Y.. 


Net Book Value of Stock Per $100 





Jan. 1, an. I, ae ie a i 5 

Name and Location of Company 1929 1938 WoT 77036 W735 3" 
hy ee a ae re 308.19  *260.93 197.61 *206.09 199.17 
Franklin Nat’l, N. : aoe 307 .47 296 .77 272.65 273.46 eee 
National Liberty, 1, OE eee *305.81 *834.47 570.97 469 .03 366.91 
Bankers & Shippers, N. Y...... 303.10 266 .89 210.99 202.01 200.03 
MPOMIANE ANN 63:00. 6s wader ba % ie 302.09 261.57 213.87 *202.58 459 .88 
Northwestern Nat’l, Milwaukee. 301.37 *290.65  *335.95 448 .57 412.50 
Niagara, So ORE SE *300 .09 368.12 302.68 274.23 266 .98 
Union Fire, Buffalo............ 299 .34 239 .97 196.76 218.10 209 .17 
Buffalo, BUMTAIO ..0.0 5.605 :s100 50000 299.08 273.49 273.29 276.16 286.15 
Newark, Newark . ..... 260.2500 *294 .12 390.02 308.75 254.65 223.36 
Harmonia, Buffalo............. *293 .72 261.47 *245.57 302.63 279.65 
Equitable Fire, Charleston, S.C. 293.382 296 .88 280.09 267 .51 262.08 
Occidental, San Francisco. ..... 291.44 We” gcires  --aainiaa ~  “ertaseare 
U. S. Merchants & Ship., N. Y.. 287.62 237 .57 230.73 229.71 225.30 
Concordia, Milwaukee, Wissin. 287 .37 268.29 231.92 180.10 192.90 
MAQUI TN, 6-5, oisa sales: sores ole me Cae aE Ae Se des a ere hace nate tapers 
Great American, N. Y.......... *284 .86 268 .48 241.02 232 .33 214.69 
American, Newark............. *281.74 242.7 *210.0: 207 .84 219.53 
La Salle, New Orleans.......... 281.59 282.79 202 .66 7198.59 132.72 
New York Undrs., N. Y........ 281.06 268 .68 251.53 SEED Pie erase 
Lumbermens, Phila............ 279.30 277.10 9274.37 345.24 362. 24 
Milwaukee Mechs., Milwaukee... 277.49 257.19 *243.70 293 .52 297 .87 
First American, N. Y.......... 275.15 240.56 224.19 ee” ae 
Fireman’s Fund, San Francisco... 273.25 245.19 215.51 *214.55 252.74 
RHCMMMNIM INS BS ices sexs 9271 -.22 289.45 *233.03 221.28 210.71 
Firemens, Newark............. *270.39 *273.87 196.62 *226.60 219.55 
Transcontinental, i ae ae 270.33 267 .67 267 .11 9 ETS * ere 
Inter-Ocean Reins., Cedar Rapids 266 .52 203 .00 190.08 185.13 188.40 
rey Eng Birmingham...... *266 .51 251.47 *237.29 ee eee © Sees. 
PINE a cae) sare boost Gas ass 265.66 232.83 222.60 217.15 208 .32 
POET Me I og cess Senha: piesa iste 264.79 259 .34 222.03 216.12 217.21 
Anchor, Providence............ MGT | sccegt: § \leccerae. 0 Gamneee + bem ckes 
SMURVONEMES ING Vic vi cis «is s'rn oss 262.94 207.13 + *167.90 157 .94 163.44 
Globe, Pittsburgh. o.6..55.<'s6 56.03 *262 .57 196 .27 199.83 209.07 227 .44 
Michigan F. & M., Detroit..... 261.88 225.30 222.30 241.63 250.96 
sO TO a MTTOe.” decade | Vehiecwa Mteetinnes — Sxcagien 

Amer. Merchant Mar., N. Y.... 259.24 onaare setae 5s olin sal ass 
Sentinel, Springfield, Mass W akcoac 258.39 236 .49 221.12 203.18 200.00 
Rochester- American, N. Y...... pe | er Se er ee ene 
American Equitable, N. Y erwin ens *255.24 *240.55 *275.49 364.06 261.82 


New Brunswick, N. Bruns., N.J.. 254.92  ¥*240.77 167 39 166 .96 176 .87 
Georgia Home, Columbus, Ga... *254.91 177 .62 146.18 148.60 148.99 


Queen, N. Miewecssseeces Pe aren 254.71 *235 96 338 .52 304 .57 296.12 
Philadelphia F. & M., Phila..... 254.34 242.95 226.45 234.93 236 .35 
Merchants Fire, N. Y ry ee *253 .85 325.42 *255 .62 403.29 324.52 
Philadelphia Nat’l, Phila....... ve Ce eee er Sn ee 
General Schuyler, ‘Albany. . <6 RR oe ames Msuseehice Lame sSoiumae 
Central, Baltimore............. 252.34 244.85 237.37 *231.19 372 .87 
Nat’l-Ben Franklin, Pittsburgh.. 251.82 235.05 202.25 143.69 150.14 
Transportation Reins. ING swe EEO “ Ceeces’ | gomeiiee” —aiheerec i ee 
American Home, N. Y......... SEOD0 | vaslese wate “9 .caeeeer A eaten 
American Constitution, IS 5.5 watts. “Sitges Mer paetey = mwkeetta 
LT a Oe a ees eae icc bapen sp Seve hatch if lino: there Si aaas stalet tip 
Brookiyn, N. BE einya'e mate kay, psacelers De <teisce nessa, Gaueeb- © eneeale 
Merchants & Mfrs., Newark.... *250.00 ORIG <a wiewele.  -sExecer )_ Mees 


Dixie, Greensboro, N. C........ 248.55 256 .91 240 .64 210.88 201.52 
Associated Reins., N. Y........ MR accce alekewe . Stage’ .  oeauere 





RSUMNMAAGIN ING Mo on 5:4. ive 0.3 3-0 67% *245 68 *234.67 BOLL: —wopeie' “Sessa 
Carolina, Wilmington, N.C... 244.19 230.60 219.48 214.15 215.49 
Firemens, Washington, D.C.... 241.91 231.67 209.71 203.10 190.90 
Liberty Bell, Phila............. *240 44 77.71 226 .22 201.02 219.01 
Automobile, Hartford.......... 240 03 176.24 *132.32 *152.63 226 .92 
Glens Falls, Glens Falls, N.Y... 239 91 *230 55 245 04 234 .37 225 16 
CE LSS i ae 239.43 244 69 209.01 200.45 200.21 
Eastern, Aeoatic oS re ae eee 239 .17 235.19 213.91 213.51 200.08 : 
Columbia Fire, Dayton......... *239 15 274.39 255.89 *251.87 345.55 
Getetel, Beatele ooo: -. 6.60 50 cae 237 .58 222.81 200.40 *202.13 197 .99 
Colonial States, N. Y.......... BETAOD. | cacti . wtieeee,, » emir on ketene : 
Detroit F. & M., Detroit....... 236.15 229.04 *216.20 237 .20 191.16 
Jeterson, Newark « ....0.0.0. 000+ BAO2GD - -sacueex. senate  “evnake @ _eoavese 
Universal, Newark............. 235.01 *244.65 208 .22 202.55 192.74 
Superior, Pittsburgh fle aseretia tals 234.50 231.50 200.19 7167.50 171.43 ] 
County, Philadelphia.......... 232.74 232.25 218.41 207 .61 201.21 
Manhattan F. & M., N.Y. .. 232.63 235.51 225.98 236.59 246 19 : 
Commerce, Glens Falls, N.Y... 231.84 210.87 *204.22 252.58 228.78 
Empire, Brooklyn, - _ eee CAO MS Sten “ieGale eateds.. . Remaas 
Romsceerbocker IN. V6 6.a-6c-0 oe: 227.87 *192.64  *233.63 317.14 242.64 : 
California, San sens recteae 227 .55 198 .46 175.21 166 .66 149.12 ] 
Se eee ee 225 .'80 208:73 *191.07 196 .00 194.69 
Merctry, St. Pall... 6<<k nec 225.73 203.50 *193.61 194.01 200 .00 r 
Pe Ah ye | a ea oe ee BIO eee. § -szaeax: 9 Seaeeeh Sarat ete teaee 1 
East and W est, New gn ~- *224.13 256 69 219.69 203.88 
Wheeling, Wheeling, W. Va..... 223.71 190.25 179.76 180 .03 I 
National Reserve, ee” «so aa.16 214.40 201.64 187 .39 ¢ 
Capital, Concord, kt Sa ae 222.13 241.34 281.03 226 .00 ‘ 
Rhode Island, Providence...... *221.39 *180.59 *182.71 193.29 c 
United American, Pittsburgh.... 221.35 162.33 160.91 163.85 t 
Provident, ae: eee 221.18 217.81 221.73 215.56 
Travelers, Hartford............ 220.81 *168.64  *230.44 198.53 s 





WD 


Nat’l F. & M., Elizabeth, N.J.. *220.48 150.81 126.52 *120.71 282.72 
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Net Book Value of Stock Per $100 





Net Book Value of Sto2k Per $100 





: Jan. i, Jan. 1, Jan. 1, Jan. 1, Jan. 1, Jan. 1, Jan. 1, Jan. 1, Jan. 1, Jan. 1, 
Name and Location of Company 1929 1928 1927 1926 1925 Name and Location of Company 1929 1928 1927 1926 1925 
Merchants, POWER osc set ee os *219 .94 223.09 *215.50 209 .90 212.12 Northwestern F. & M., Minn’I’s. a 31 169.50 *151.08 151.95 152.56 
Mass. F. & M., Boston......... *216.16 330.09 277 .32 257 .63 230.39 ING WON Ile 8 ais Coe access *179 .49 352.38 281.96 329.13 278.78 


Rocky Mt., Great Falls, Mont.. 215.01 209 . 84 201 


Granite State, Portsmouth...... *214.93 240.80 232 
Maryland, Baltimore........... *213.77 *271.45 172.73 
North Carolina Home, Raleigh.. *212.63 245.88 208. 
Security Fire, Davenport, Ia.... *212.19 233.81 213.5 
Standard, Hartford; ::...:...: 212.08 198 .52 173. 
American Colony, N. Y........ *211.68 188.50 *150.8: 


Bankers & Mcht., Jackson, Miss. 207.85 162.51 164. 14 
Minneapolis F. & M., Minn..... 206 .45 211.45 *201.95 


Importers & Exporters, N. ¥.... 205.65 182.84 *184 


Washington Assur. Corp., N. V.. 204.71 *180.02 22% 


Industrial, Akron, O........... *203 .65 181.76 

Preferred Risk, Topeka, Kans... 200.62 241.26 

AKetG, NEW SORE. ns. oc ccd ccie 200 .43 

Cosmopolitan, N. ¥.... .-<seecce CE eek. | deweca Clweecee ) mcreae 
Republic, Pittsburgh........... *200 .00 183 .25 162 

Sylvania, Philadelphia......... *200.00 267 .08 207. 

Detroit National, Detroit....... Bc a yg 196 .67 196. 

Transportation, N. Y.......... 193 .02 Sea cece Oe Cpieee « Beem 
New Jersey, Newark........... 191.09 166 .62 150. 

Amer. Auto. Fire, St. Louis..... OEM Oc eete:  sasdae .tacsaewe Mies 
National Security, Omaha, Neb. *187.04 172.25 161.4: 

World F. & M., Hartford....... 186 .82 155.84 134. 

Excelsior, Syracuse, N. Y....... 186.81 177 .00 172 

Homestead, Baltimore......... 186.74 159 .34 155 

Great Lakes, Chicago.......... *185 .64 193 .5T 183. 

Aied Pee, VCS... oc s vcccwncccs 185.13 178 .02 172.5% 

Long Island IN. Wie 6 250% so0< oe eS I ee Po a ee 
Commercial Union, N. Y....... *181.88 588 .26 383 

American National Speer. 181.47 171.15 157. 


7 155.02 150.60 


National Union, Pittsburgh 


‘Tette, DOMES. 4c ss 600s cc 
City, Sunbury, Pac. c.0 coe 
Merchants, Providence...... 
Savannah, Savannah, Ga.... 


42 170.09 168.5 ali » Pp 
35 #17293 153 = Reliance, - POUR. 66.66 cdciscs 
57 192.78 201.52 


Majestic, N. 
Victory, Setioisighie: 
Atlantic Fire, ven N 
Homeland, N. 


Iroquois, Peoria, Ill......... 


53 186.99 100 .66 INGUIN. DRM wc crasaceces 

41 i 2) ee pe Chicago F, & M., Chicago. 

65 168.85 163.84 Presidential F. & M., Chicago... ; : 

52 168.88 166.52 Columbian Nat’l, Lansing, Mich. 130.14 125.05 
gies Southern Home, Charleston, S. C. 

15 415.8 406 .32 

82 151.72 150.13 


"TWEE Sc wowndeensucss 


--- 176.96 *180.06 *172.97 
ese 36.08 169.43 151.51 171.38 191.46 
soe 24S 4 140.17 130.23 *122.12 143 60 


People’s, Frederick, Md..... 
Federal Union, Chicago........ 
Independence, Phila......... 
Raritan, Raritan, N. J...... 


ies geese =<: a 
Undrs. Reins., Atlantic City, N. N. [pl rere 


*Capital increased during previous year. 


ose 576-86 180.92 162.17 150.64 142.48 


South Carolina, Columbia, S.C. 177.92 150.99 140.02 136 .94 133 .30 
Central States, Wichita, Kans... 
Guaranty, Providence es Ria ore 
Employers, Boston......... 
Fidelity Union, Dallas...... 


« "327-08 165.85 161.48 158.91 


.-- *169.64 *196.67 WRC): redeacate oeeae 
--- 166.83 155.45 154.44 150.94 143.63 
--- *165.10 *157.11 *150.63 147 .83 181.16 
--- 159.47 159.84 140.53 146 .04 151.43 
«0% Stee 159 .06 155.91 179.38 141.54 
154.76 156 .90 136 .44 128.95 144.76 
.-- *153.54 ¥*154.96 156.88 *192.70 199 .87 
ol SG. sees - aeends, . waweenl.) eee 
.-- 152.48 162.43 152.79 152.20 155.17 


132.99 132.04 137.60 


122.73 *131.44 145 .67 


+ Capital decreased during previous year. 





MERCHANTS FIRE ASSURANCE COR- 
PORATION 
New York, N. Y. 

Extracts from the Report on Examination 
Made by the New York Insurance De=- 
partment as of June 30, 1928 

March 19, 1929. 
Hon. Albert Conway, 
Superintendent of Insurance, 
Albany, New York. 
Sik: 

In accordance with instructions contained in 
appointment No. 6490, dated July 18, 1928, and 
annexed hereto, I have made an examination 
into the condition and affairs of the Merchants 
Fire Assurance Corporation of New York, and 
submit the following report. 


History AND ORGANIZATION 


The Merchants Fire Assurance Corporation 
was organized in February, 1910, as a domestic 
stock fire insurance company with paid-in cap- 
ital of $2,00,000 and surplus of $300,000. In 
January, 1916, capital was increased to $400,000, 
consisting of common stock in the amount of 
$300,000 and 7 per cent cumulative preferred 
stock in the amount of $100,000, and at the same 
time the charter was amplified so as to permit 
marine in addition to fire insurance. In 1921 
there was a 100 per cent common stock dividend 
making the total capital $700,000. In 1923 a 20 
per cent common stock dividend, a 150 per cent 
preferred stock dividend, and an issuance of 
$30,000 of additional common stock made the 
total outstanding capital $750,000 of common 
stock and $250,000 of preferred stock. In 
December, 1926, there were further stock divi- 
dends of 100 per cent on both common and 
preferred, bringing the total capital up to its 
present basis, $1,500,000 common stock and 
$500,000 preferred stock. The preferred stock 
dividends in 1923 and in 1926 were paid entirely 
to holders of common stock. The common 
stock has a par value of $25; the preferred 
stock par value is $100. 





The home office of the company is located 
at 45 John street, New York city. 

A Pacific Coast Department is maintained 
at 324 Sansome street, San Francisco, Calif., 
under the management of Herbert F. Rohrbach, 
assistant secretary of the company. 

The marine business of the company is man- 
aged by Chubb & Son, 5 South William street, 
New York city. 


GENERAL MANAGEMENT 

On June 30, 1928, the officers were as fol- 
lows: Chairman of board of directors, Edward 
L. Ballard; president, Alden C. Noble; vice- 
president, William B. Carter; vice-president, 
Alfred A. Moser; vice-president, Joseph L. 
Leffson; secretary and auditor, George F. 
Warch; secretary, Gustave A. Ziemen; assist- 
ant secretary, Herbert F. Rohrbach. 

The company owns the entire capital stock 
of the Merchants Indemnity Company of New 
York, and the entire capital stock of the Wash- 
ington Assurance Corporation of New York, 
with the exception of directors’ qualifying 
shares of the latter. 

In the United States, in addition to its own 
policies, the company issues and guarantees pol- 
icies entitled “Merchants’ Underwriters” and 
in Canada policies entitled “Canadian Pacific 
Underwriters.” 

A certified copy of the company’s charter is 
filed with the working papers of this examina- 
tion. 


FINANCIAL CONDITION 
The financial condition of the company on 
June 30, 1928, was found to have been as fol- 
lows: 














ASSETS 

LEDGER ASSETS 
Mortgage loans on real estate...... ea oe $ 1,287,750 
CoOuRREGEE OEE ga co neces esnctrenedececs 150,000 
300k value of bonds.......... $ 1,666,500 
Book value of stocks.......... 7,411,437 

, ‘ : — 9,077,937 
Cash in office—San Francisco.. $ 100 
Cash in office—New York..... 200 

Poche : 300 
Deposits in banks and trust companies...... 190,963 





23 


Reinsurance recoverable on paid losses (Ma- 

SUN PEs ccoyincccccaacuddcus Mean 2,545 
Agents’ balances representing 

businesa written subsequent 























to March 31, 1928.......... $ 557,809 
Agents’ balances representing 
business written prior to 
March 31, 1988... + s<0s0+60 33,198 
$ 591,007 
Deduct Merchants’ share of 
Inter-Office. cash account, 
credit balance (Marine)..... ' 4,793 
— 586,214 
Balance due from Washington Assurance 
Corporation for expenses.............0+- 7,000 
Total Leet Beets... << occ ccesees $11,302,710 
Non-LEDGER ASSETS 
Interest accrued on mortgages............. $ 20,539 
Interest accrued on bonds................. 30,558 
Market value of bonds and stocks over book 
i ORO ETE EET EER rT Oe 1,000,373 
Reinsurance recoverable on paid losses...... 26,819 
CN No oad os is Wane sas cance dcen $12,380,999 
Depuct Assets Not ADMITTED 
Agents’ balances representing 
business written prior to 
March 31, 1926............- $ 33,198 
Reinsurance recoverable on 
paid losses due from unau- 
thorized companies......... 25,574 
— — 58,772 
Total Admitted Assets.............00. $12,322,226 
LIABILITIES 
Gross amount of unpaid losses............. $ 550,157 
Reinsurance in authorized companies....... 83,998 
Net amount of unpaid losses............... $ 446,159 
Loss adjustment expenses. ...........2000: 13,984 
Reserve for unearned premiums............ 4,065,985 
pa, ee a ea ere 3,458 
Estimated amount hereafter payable for 
Federal, State and other taxes.......... 88,539 
Contingent commissions estimated......... 10,000 
Reserves for rate and tax litigation......... 72,500 
Total amount of all Liabilities, except 
CRG oc vias ex 80s Sedasnae ate $ 4,720,627 
Canital eaid Gps << ocd: c00n 6c $ 2,000,000 
oa Se per ee Ap 5,601,598 
Surplus as regards policyholders............ 7,601,5 598 
SOM iwdadeccricdadecvancasteaunen $12, 322,226 
ASSETS 


Mortgage Loans on Real Estate-—The mort- 
gages amounting to $1,287,750, consist of $440,- 
250 on real estate, located in New York city 
or nearby at interest rates from 5% to 6 per 
cent and $847,500 on real estate located in or 
nearby Chicago, Ill., at interest rates from 6 
to 7 per cent. 

Collateral Loans.—Collateral loans consist of 
three loans of $50,000 each payable on demand 
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covered by stock exchange collateral aggregat- 
ing in market value an amount insuring a suffi- 
cient margin of safety. These loans were made 
through the National Bank of Commerce in 
New York and certificates covering each of the 
loans were obtained from that bank. 


A summary of the securities by classes is as 
follows: 











Market 
Classification Book Value Par Value Value 
Bonps 
Government..... $ 245,587 $ 245,000 $ 251,450 
State, County and 
Municipal..... 124,050 122,000 125,490 
Rawmead........- 58,637 70,000 68,800 
Public Utilities. . . 57,470 60,000 65,800 
Miscellaneous. ... 1,180,756 1,183,900 1,185,350 
Totals... $ 1,666,500 $ 1,680,900 $ 1,696,890 
Stocks 
Railroad........ $ 769,272 $ 620,000 $ 889,600 
Public Utility.... 1,799,074 260,000 1,864,650 
Bank & Trust{Co. 58,322 304,500 1,136,325 
Insurance Cos... . 1,772,584 1,043,500 2,042,870 
Miscellaneous.... 2,212,185 1,710,000 2,447,975 
<i) $ 7,411,437 $ 3,938,000 $ 8,381,420 
Totals—Bonds 
Stocks.... $ 9,077,937 $ 5,618,900 $10,078,310 


Market values have been based upon actual 
June 30, 1928, quotations with the exception of 
the stocks of insurance companies which have 
been valued in accordance with the provisions 
of Section 16 of the Insurance Law. 

Included in the security holdings are the fol- 
lowing which appear to be held contrary to the 
provisions of Section 16 of the New York In- 
surance Law: 

Commonwealth of Australia, 5 per cent, 1955, 
par value, $29,100.00. United Kingdom of Great 
Britain & Ireland, 5%4 per cent, 1937, par value 
$93,600. 

Inasmuch as the company is not authorized 
to transact business in either Australia or Great 
Britain. 


Cash in Banks and Trust Companies.—Ex- 
hibit “B” attached to this report shows the cash 
on deposit according to the company’s records 
on June 30, 1928. Certificates were obtained 
from the various banks and trust companies 
and the balances reported were reconciled with 
the records of the company. 


Agents’ Balances——Balances over three 
months due were found amounting to $33,198 
which have been deducted in the financial state- 
ment as not admitted. 

In,reporting agents’ balances the company in- 
cluded the amount of $7000 due from the Wash- 
ington Assurance Corporation for its share of 
the expense of conducting the business. This 
amount is shown as a separate item in the finan- 
cial statement. 

The balance due from Chubb & Son, reported 
by the company as an agent’s balance, has been 
separated into its component parts and is shown 
in the financial statement as cash in bank, re- 
insurance recoverable on paid losses, and the 
company’s proportion of an office cash account 
which as of June 30, 1928, was a credit bal- 
ance of $4793.13. 

Total of agency balances per subsidiary ledg- 
ers was found to agree with control account in 
general ledger. 








LIABILITIES 

Outstanding Losses.—The loss liability was 
established from the records and files using as 
a basis the estimate set up by the company. 
Estimates for losses reported after June 30, 
1928, but which occurred prior thereto were in- 
cluded and actual payments were substituted for 
estimates where the loss was paid after June 
30, 1928, but incurred prior thereto. 

Unearned Premiums.—Premiums in force 
are recorded on a monthly expiration basis and 
are tabulated from punch cards representing pre- 
miums written or canceled and reinsurance 
effected or canceled. Test checks were made 
verifying the distribution of premiums by terms 
and expirations. 

Other Liabilities—The reserve for expenses 
was computed from records of the company. 
The reserves for taxes payable and contingent 
commissions due or accrued have been estimated 
and are believed to be adequate to provide for 
these liabilities. 

A contingent reserve of $72,500 has been set 
up in the financial statement for rate and tax 
litigation in the States of Missouri and IIli- 
nois. The amount which the company will be 
required to pay in connection with the rate liti- 
gation in Missouri if the companies are unsuc- 
cessful has been estimated at $37,500. The 
amount which the company will be required to 
pay in connection with tax litigation in the 
State of Illinois, if the companies are unsuccess- 
ful, has been estimated at $35,000. 


TREATMENT OF POLICYHOLDERS 
During the course of the examination a con- 
siderable number of paid claims were examined 
as well as all claims resisted during the year 
ending June 30, 1928. Just claims appear to 
be settled promptly. 


UNDERWRITING AND INVESTMENT RESULTS 


The following is a condensed statement of 
underwriting and investment results for the pe- 
riod from January 1, 1923, to June 30, 1928, 
on the form adopted by the National Conven- 
tion of Insurance Commissioners: 


UNDERWRITING 
Premiums earned............. $19,570,273 
Losses incurred... $10,426,943 
Und. exp. incurred 7,825,083 
18,252,026 
Gain from underwriting..................- $ 1,318,246 
INVESTMENTS 
Interest and rents earned..... $ 2,169,972 
Sales or matur- 
ities of secur- 
ities— 
Gross profits..... $ 2,910,073 
Gross losses...... 65,27 
————--- 2,844,800 
Increase in investment values. . 480,356 
$ 5,495,128 
Investment expenses.......... 24,770 
Gain from investments.............e2.ecee8 $ 5,470,358 
Net gain from underwriting and invest- 
RE MORES Bs SAE oe aR RS $ 6,788,605 
MISCELLANEOUS 
Gain in Loss in 
Surplus Surplus 
Additionalsurplus 
ibd $i... aos $ 78,000 
Divs. to stock- 
holders: 
a A $ 1,370,500 
Ss ee $ 1,270,000 





$ 78,000 $ 2,640,500 


24 






POOR ORER S52 WUT DEIID y o:0.6:6:0:6.0: v0.09 0 6050 0:5 8ie-0s $ 2,562,500 
Wet INcHeaKe iN GULPIUE..... occ cecivcdcicwseces $ 4,226,105 
Mrs, TONE OO. BOGE cn occ cccccveneteess $ 5,601,398 
Surpiud, Janriary 1, 19GB. 00.00 vecccscseese 1,375,293 

Rs oo SRR eS oEA eralea cn Goins di Gua callasaa $ 4,226,105 


The following is a recapitulation of the results and the 
distribution thereof: 


Gain from underwriting..............0+00-- $ 1,318,246 
Gain from investments.............eee000: 5,470,358 
Gain from surplus paid in..............6.- 78,000 
PEN MOIS o.5) oad: wreckinvaverwisie'g 6'oa nid @akbe. 3 $ 6,866,605 
Dividends to Stockholders............. 2,640,500 
PEE RNS 5 = 6 i xoacees céssncueeeexs $ 4,226,105 


CapitaL Stock 

The Equitable Trust Company is the trans- 
fer agent for the company. An examination of 
the stock ledger and certificate records showed 
outstanding stock of 60,000 shares of common 
and 5000 shares of preferred. A list of stock- 
holders showing the number of shares held by 
each of them is filed with the working papers 
of the examination. 

Respectfully submitted, 
ALBERT N. BUTLER, 

Chief Examiner, Fire Insurance Companies. 


AMERICAN UNION INSURANCE COM- 


PANY ORGANIZED 


Third Concern to Enter Des Moines, Iowa, 
Within Last Thirty Days 


Another insurance enterprise has been added 
to the long list that has made Des Moines the 
“Hartford of the West.” The latest venture 
has filed all needed documents with the State 
department of insurance under the title of the 
American Union Insurance Company and has 
been granted a charter. 

The moving spirit in the new organization is 
Watson Powell, vice-president of the South- 
ern Surety Company and head of the health 
and accident department of that company which 
remained in Des Moines when the other de- 
partments of the Southern Surety were re- 
moved to St. Louis. 

It is planned to have the new organization in 
full operation by May 1. It will be a mutual, 
legal reserve company, writing health and acci- 
dent insurance only. It will have its home of- 
fice on the fourth floor of the Royal Union 
Life building and will first develop business in 
Iowa, after which its underwriting activities 
will be extended to other States. 


Mr. Powell will be president; E. H. Mueller 
of Madison, Wis., vice-president, and J. E. At- 
wood of Des Moines, secretary-treasurer. These 
officer together with F. E. Maginty of St. 
Louis and J. E. Powell of Des Moines, will 
constitute the board of directors. 


Organization of the American Union Insur- 
ance Company makes a total of three home 
office insurance companies launched in Des 
Moines within the last thirty days. The first 
was the Allied Mutual Automobile Insurance 
Company, backed by prominent mutual insur- 
ance men of Des Moines and Iowa. The sec- 
ond was the Western States Fire Insurance 
Company, with Jay A. King, veteran insurance 
man, as president, and with a capital and sur- 
plus of $400,000. 
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COVERAGE 


Goods rejected by the purchaser but held 
by the purchaser at the request of the seller, 
are covered by a fire policy insuring the 
purchaser against loss for stock; materials 
and supplies being “the property of the 
assured or held in trust or on commission.” 
Furthermore the owner of the property may 
sue the company directly under the policy 
insuring the purchaser. 


Miller, Tompkins & Company, a domestic 
corporation which manufactured paper bags and 
sacks, ordered a certain amount of paper from 
the Brown Company, a foreign corporation 
manufacturing paper. The paper was deliv- 
ered in New York city, the purchaser’s place 
of business, and was subsequently rejected as 
not of the quality ordered, and by agreement 
the purchase was therefore canceled, the Brown 
Company, however, requesting Miller, Tomp- 
kins & Company to hold the merchandise at its 
place of business pending further instructions. 
A few months later the paper was destroyed 
by fire, and the assignee of the Brown Com- 
pany now brings this action against the insur- 
ance company which covered Miller, Tompkins 
& Company. 


It seems that Miller, Tompkins & Company 
held a policy of fire insurance covering stock, 
materials and supplies held at its place of busi- 
ness and being “the property of the assured 
or held in trust or on commission.” Under 
this policy Miller, Tompkins & Company sub- 
mitted certain proofs of loss but refused to in- 
clude any claim for the paper belonging to the 
Brown Company. Miller, Tompkins & Com- 
pany furthermore had not agreed to become 
liable for any damage or loss by fire to the 
property of the Brown Company and was not 
liable for any negligence in causing the fire. 

It further appears that Miller, Tompkins & 
Company suffered a pecuniary loss of $55,000.00 
and that the total amount of insurance carried 
was $61,000.00, so that there was sufficient insur- 
ance to cover the entire loss. 


With knowledge of the claim of the Brown 
Company, the insurance carrier settled with 
Miller, Tompkins & Company but would not 
pay the Brown Company for the loss sustained 
due to the burning of its paper, on the ground 
that there was no liability to the Brown Com- 
pany under the policies. To this action on the 
policy brought by the assignees of the Brown 
Company, the defendant insurers contended that 
the policies covered only the property of the 
Miller, Tompkins & Company and no property 
which it might have held as bailee. The plain- 
tiff on the other hand contends that the policy 
covered the property of the Brown Company 
under that clause which referred to the cover- 
age of “the property of the assured or held in 
trust or on commission,” and that in accord- 
ance with this provision, the Miller, Tompkins 


& Company were holding the paper at the time 
of the fire in trust for the Brown Company. 

In holding that Miller, Tompkins & Company 
held this property in trust for the Brown Com- 
pany and that this action directly against the 
insurance carrier was maintainable, the New 
York Court of Appeals stated in part: 

“We are of the opinion that the policies in 
this case covered the Brown Company’s paper. 
It was property ‘held in trust’? by the Miller, 
Tompkins Co., for the Brown Company, with- 
in the meaning which has been given to these 
words in the insurance business and insurance 
law. 

“The words ‘in trust’ may, with entire pro- 
priety, be applied to any case of bailment, where 
goods belonging to one person are entrusted to 
the custody or care of another, and for which 
the bailee is responsible to the owner.” (Still- 
well vs. Staples, 19 N. Y. 401.) 


“The phrases describing property ‘as held in 
trust, or ‘on commission,’ and kindred terms, 
in a policy to an agent, factor or the like, have 
been held as giving to the owner of the property 
a right to take the place of the insured, to 
adopt the contract, and to enforce it in his own 
name or that of his agent.” (Waring vs. In- 
demnity Fire Ins. Co. 45 N. Y. 606, p. 610, 
p. 612. See, also, Lewis v. Home Insurance 
Co., 199 App. Div. 556; affd., without opinion 
234, N. Y. 498; and Home Insurance Co. vs. 
Baltimore Warehouse Co., 93 U. S. 527, where 
it was aid that the phrase ‘held in trust’ is to 
be understood in its mercantile sense.) 

“Utica Canning Co. v. Home Insurance Co. 
(132 App. Div. 420) was decided upon facts 
similar to thése before us now. While that 
case did not come to this court, we see no rea- 
son for departing from the principles and the 
result there stated. True, the presiding justice 
in the opinion concluded a quotation which said 
that this form of ‘trust or commission’ policy 
is similar in its legal effect to the policy ‘for 
whom it may concern,’ and arises in much the 
same way. Even though the latter clause, gen- 
erally found in marine policies, is much broader 
than the former phrase used in fire insurance 
policies (Hooper v. Robinson, 98 U. S. 528,537), 
the reasoning of the opinion is correct and 
would not be affected by omitting the com- 
parison. 

“The Brown Company’s paper was, there- 
fore, covered by the defendant’s policies. Yet 
it will do the company little good unless this 
action can be maintained. Miller, Tompkins 
& Company refused to include the loss in its 
proof of claim; it settled for the damage to 
its own property, leaving out the Brown Com- 
pany, and of course refused to maintain any 
action on the policies in behalf of the latter 
company. Its position was and is that the 
policies did not cover the Brown Company’s 
damage. The insurance companies took a like 
position and settled with the Miller, Tomp- 


25 


WHAT THE RECENT CASES HOLD 

A policy of insurance may be reformed to 
express the real contract between the parties 
where it fails to embrace the contract, either 
by reason of the mutual mistake of the parties, 
or the fraud of one and the mistake of an- 
other. In all such cases, however, such re- 
formation should not be granted unless the 
evidence establishing the fraud or mistake is 
clear and convincing. (Kitchen vs. Yorkshire 
Ins. Co., Court of Appeals of Kentucky, 10 
Southwestern Reporter 2nd, 1074.) 





The insurance policy, however, may be re- 
formed where it incorrectly describes the loca- 
tion of the property insured and where there is 
not the least doubt as to what property was in- 
tended to be covered, the person writing the 
policy having had knowledge at the time there- 
of, and where it appears that the property to 
be insured was a store building and there was 
only one store building in the locality. (Miller 
vs. American Ins. Co., District Court of Min- 
nesota, 29 Federal Reporter 2nd, 291.) 





Where the plaintiff, in an action on an oral 
contract of fire insurance, testifies that the 
duration of the contract was to be one year 
and that the premium was to be the same as 
the regular rates, said testimony is sufficient to 
show duration of the risk and the premium to 
be charged. While such an oral contract might 
be binding on the company, it is not binding 
in a case where the agent had no authority to 
write fire insurance for the company in the 
specific territory where the particular property 
was situated. (Walker vs. New Hampshire Fire 
& Ins. Co., Supreme Court of Arkansas, 11 
Southwestern Reporter 2nd, 772. 





The authority of an agent or broker employed 
by the insured to procure a policy of fire in- 
surance on certain property for him, does not 
include the acceptance of notice of cancella- 
tion, but his relationship ends when he has pro- 
cured the insurance. Hence notice to the 
broker or agent by the company of the can- 
cellation of its policy is not notice to the in- 
sured. (Barkett vs. Stuyvestant Ins. Co., Court 
of Appeals of Kentucky, 11 Southwestern Re- 
porter 2nd, 87. 








kins Company, knowing of the Brown Com- 
pany’s loss and claim. Unless this action lies, 
the Brown Company and its assignee are with- 
out remedy. Such lapses the law seeks to 
avoid. 

(B. N. Exton & Co., Inc., vs. Home Fire 
& Marine Ins. Co. et. al., New York Court 
of Appeals, 249 N. Y. 261, 164 Northeastern 
Reporter 43). 
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The following quotations, as of April 22, 
1929, are from reliable houses, and if any of 
our readers are interested in stocks not appear- 
ing in this list, the Research Bureau of THE 
SpEcTATOR will endeavor to supply the data: 


Bid Offered 
American Insurance Co. - Newark 


Arthur Atkins & Co., N. Y........-. 27 28 

Gilbert Elliott & Co., N. Y.C...... 27 28 

L. A. Hollander & Co., Newark..... 27 28 

Miliken & Pell, Newark, et ee 27 28 
American Reserve Ins. Co. 

J. Roy Prosser & Co., N. Y....----- 98 101 
American Salamandra ; 

Henry G. Rolston & Co., N. Y.....- 89 92 
American Surety : a 

Lewis & Co., Hartford...........++- 152 157 
Bankers & Shippers (new stock) ie 

Arthur Atkins & Co,, 4 4 eh bis yeas 145 155 

Gilbert Ellictt & Co., N. Y. C......- 145 155 
Bankers Indernnity (Newark) (ex rights) 

Miliken & Pell, Newark, N. J.....-.- 2334 2416 
L. A. Hollander & Co., Newark...... 21 22 
Baltimore-American (new stock) a 
fe Arthur Atkins & Co., N. Y......--++ 59 6014 
J. Roy Prosser & Co., _ Oe ee 60 62 
Henry G. Rolston & Co., hs er 61 63 
Gilbert Elliott & Co. N. Y. C...... 58 60 
Brooklyn Fire _ ; 

Henry G. Rolston & Co., N. Y...... 145 150 








WE RECOMMEND 


NATIONAL LAND 
VALUE REFUNDING 
NORTHWESTERN NATIONAL 


JACOBSON BROTHERS 


Dealers in Over-the-Counter Securities 


2 BROADWAY NEW YORK 
Whitehall 5724 

















Camden Fire 

Arthur Atkins & Co., N. Y.......... 

L. A. Hollander & Co., Newark..... 

Gilbert Elliott & Co., 4: 0...... 
Carolina Insurance 

Arthur Atkins & Co., N. Y.......... 
Chicago F. & M. 

Charles Sincere & Co., Chicago. ..... 
Commercial Cas. Ins. Co. 

Gilbert Eliott & Co., N. V. C.. 
Continental Assurance 

Charles Sincere Co. Chicago...... 
Continental Cas. 

Charles Sincere & Co., Chicago. . . 
Continental Ins. Co. 

Lewr & Co., Hartford: ...........: 
Eagle Fire (Newark) 

silbert Elliott & Co., N. ¥.C... 

Miliken & Pell, Newark, N. 
Equitable Casualty & Surety ; 

Palmer & Co., New York City...... 
Excess Ins. Co. of America 

Gilbert Eliott & Co., N. Y.C....... 
Fidelity- Phenix 

Lewis & Co., Hartford. ..6c cceness 
Fidelity and Casualty 

Arthur Atkins & Co., N. Y.......... 

J. Roy Prosser & Co., i 

Gilbert Elliott & Co., N. ¥. C...... 
Firemen’s Insurance Co. of Newark 

Miliken & Pell, Newark, N. J....... 

Henry G. Rolston & Co., N. V. ; 

L. A. Hollander & “aK Newark 

Arthur Atkins & Co., N. Y.......... 

Gilbert Eliott & Co.. N.Y. C...12 22! 


Lewis & Co., Hartford 5 ogtalane@h sfowinia & _ 


Franklin Fire (ex rights) 
Arthur Atkins & Co.. i oe eee 


b or Prosser & Co., N. Y Bee de eae 

Gilbert Elliott & Co., N. ¥.C....... 
Glens Falls 

Arthur Atkins & Co.,N. Y........ 3 

J. Roy Prosser & Co.,N. Y........ 

Lewis & Co., Hartford......... Notes 

Gilbert Eliott & SS. 6S 
Globe & —— (new stock) 


Lewis & Co., Hartiord. . ... 0.65.66: 

Gilbert Eliott & OS Oe ae 9 ae 
Great American Ins. Co 

L. A. Hollander & Co., Newark...... 

J. Roy Trower & Ca, NY. eo. oc 

Arthur Atkins & Co., N. Y.......... 

lewis & Co., Plartiord... ....... 0.600. 


Gilbert Eliott & Rag hs Mae. 54k crews 
Hanover Fire 


Arthur Atkins & Co., N. Y.......... 

Lew & (oo. Martane | ooo s0csckeve 

Gilbert Eliott & Co., N. Y. C........ 
Halifax Fire 

J. Roy Prosser & Co., N. Y....... aie 
Harmonia Ins, Co. 

G. Roy Prosser & Co., N. Y..... eer 


Gilbert Elliott & Co., N. , 2 ae 
Home (N. Y.) ex Home Sec. Co. 

J. Roy Prosser & Co.,N. VY. ...... . 

Gilbert Eliott & Co., N. Y. C........ 
Hudson Cas. Ins. Co. 

Palmer & Co., New Vork........200- 
Importers and Exporters 

Arthur Atkins & Co., N. Y.......... 





69 


Crore Oren 
ee we) 


00 00 00 
Oan 


o 


38 
39 


620 
620 


8 
118 


RNIN 


nN 


40 
41 


625 
626 


10 
124 


Gilbert Eliott & Co., N. Y.C....... 122 127 
Ins. Co. of North America 

Lewis & Co., Hartford...........-- 78 81 
Maryland Casualty 

Gilbert Eliott & Co., N. Y.C....... 148 150 

Merchants Fire 

Aether Atisus & Co. 8. Vis oe sic in 143 149 
Missouri State Life (ex rights) 

Arthur Atkins & Co., N. Y.......... 85 88 

CA eEO NORE OE COs 6:05.65 00-5. 0:00 «90 85 88 
National Liberty (new stock) 

Henry G. Rolston & oe Le paee 3214 3314 

JoRoy Promet:& Co. Ne Y <0 sc0sisss 32% 33% 

Lewis & Co., Hartford....... hostess 32% 334 

Arthur Atkins & Co., N. Yeo.seseeee 3244 334 


National Surety (new stock) 


Lewis © Co,, Hartlotd..iccceccecsse 131 135 
National Union (Pittsburgh) (e rights) 

Gilbert Eliott & Co.,N. Y.C....... 345 355 
New Amsterdam Cas. 

Gilbert Eliott & Co., N. Y. C........ 85 88 
New York Casualty Co. 

J. Roy Prosser & Ala, We sinawesiee 97 99 

Lewis & Co., Hartford........ ieeeus 98 100 

Gilbert Eliott Pai lha hs Ravine csiee 96 99 
New World Life 

Charles Sincere & Co., Chicago...... 16 18 
Niagara Fire 

Lewis & Co., Hartford.. Sicccwa eee 175 
North River Ins, Co. 

Arthur Atkins & Co., N. Y.......... 420 430 

Jt. may Prossee & C0, NY as6.055 3%: 423 430 

Gilbert Eliott & Co., Ni. Yisecs 6csisc:e 425 435 
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AN UNDER VALUED 
INS. CO. STOCK 


Our recent analysis of a well known 
insurance company stock shows earn- 
ings per share of 16% on its present 
market price. 


We believe this to be an under-valued 
stock on this basis and recommend its 
purchase. 


An analysis will be sent upon request. 


Write for Circular S-9 


ARTHUR ATKINS & CO. 
149 Broadway 
New York 
Barclay 4815 
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Phone: Hanover 1114 


American Equitable 
Peoples National 
Milwaukee-Mechanics 


BANK & INSURANCE STOCKS 
FOR INVESTMENT 


HENRY G. ROLSTON & CO. 
30 Broad Street 














As An Investment Suggestion 


Continental 
Casualty 
Insurance Co. 


CHARLES SINCERE & CO. 


Members New York Stock Exchange 
Members Chicago Stock Exchange 
Members Chicago Board of Trade 


231 South La Salle St. 
Chicago 
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Pacific Fire 


Henry G. Rolston & Co.,N.Y...... 425 435 
Peoples National 

J. Roy Promer & Co., N. Vo... 2... 41 4t 

Henry G. Rolston & Co., Ne Vicia curs 38 39 
Presidential F. & M. 

Charles Sincere & Co., Chicago...... 30 
Public Fire Ins. Co. 

"Miliken & Pell, Newark, N. J........ 2614 27143 
Republic Fire, Pittsburgh 

Henry G. Rolston & Co, N.Y... .. 41 42 


Security Ins. Co. of New 7 Haven 


Arthur Atkins & Co., N. Y.......... 127 131 
St. Paul F. & M., Ins. Mag 

J. Roy Prosser ce yo 2 203 207 
Southern Surety 

Gilbert Eliott & Co., N. Y. C........ 46 48 
Stuyvesant 

Arthur Atkins & Co., N. ¥......... 463 470 

Gilbert Eliott & Co., N. ¥Y.C....... 420 440 

Henry G. Rolston & Cae Mees. 465 470 

j. Rog Prossee & Co., Ni ¥...6.2... 415 425 
Sun Life Assn. 

Eewik & Gir, PeeCGiOGG... 66 caccsc cee. 2500 2575 
U. S. Fire Ins. Co. 

Henry G. Rolston & Co., N. Y....... 129 132 

Lewis & Co., Hartiord... .. .6cpccees 130 135 

J. Roy —— oS yee 130 134 
Universal Ins. 

Arthur Atkins ee CO Wa Misc ce cines.es 74 78 
United States Merchants & & om 

Arthur Athine & Co., Ni. ¥.... 3. 6s 0 450 460 

Henry G. Rolston & Co, Xx. |, ee 450 460 
Virginia F. & M 

Arthur Atkins & Caine Fiveics ceases 134 140 
Westchester Fire 

Arthur Atkins & Co., N. Y.......... 89 

HARTFORD STOCKS 

Aetna Casualty and Surety 

Conning & Co., Hartford............ 1925 

Lewis & Co., WMI «5 cos oc ewesas 1925 
Aetna Insurance Fire 

Conning & Co., Hartford......... ea 810 830 

Lewis & Co., Hartland: 6c. cecccccce 820 830 
Aetna Life Ins. Co... 

Conning & Co., Hartford...........+. 1420 1430 


Lewis & Co., Hartford.......sesee0- 1425 1435 
Automobile Insurance 


Conning & Co., Hartford............ 620 630 

Lewis & Co., MUIR «5 os. /scacoe 615 662 
Conn. General Life 

Conning & Co., Hartford............ 2325 Pa 

Lewis & Co., Hartford... ..cccceses: 2300 2350 
Hartford Fire 

Conning & Co., Hartford..... Saunt 1120 1130 

Lewis & Co., Hartford...........00- 1055 1070 
Hartford Steam Boiler 

Conning & Co., Hartford............ 860 880 

Lewis & Co., Hartford.............. 840 860 
National Fire 

Conning & Co., Hartford............ 1486 1510 

Lewis de Co., FAstlotd..6 os ccscccice. 1480 1510 
Phoenix Insurance 

Conning & Co., Hartford............ 1020 1030 

Lewis & Co., Hartford...... geceeees 1020 1030 
Travelers Insurance 

Conning & Co., Hartford..... eosaeta 1980 2010 

Lewis & Co., Hartford............ -. 1990 2010 


NEW ENGLAND STOCKS 


American Investment Secutities Co. 
Chas. A. Day & Co., Inc., Boston.... 
Boston Casualty 
Chas. A. Day & Co., Inc., Boston.... 15 20 
Boston Lasurance (new stock) 
Chas. A. Day & Co., Inc., Boston.... 925 950 
Capitol Fire Ins. Co. 
Chas. A. Day & Co., Inc., Boston 
EUEDNG s 6 vies eed cet ens e<se'ese 95 
COMIN ain s)he cee nas ss tse 285 
Columbian National Life Ins. Co. 
Chas. A. Day & e Inc., Boston.... 475 500 
Mass. Bond & Ins. Co. (new) 


Chas. A. Day & Co., Inc., Boston.... 165 170 
Mass. Title Ins., Pfd. 

Chas. A. Day & Co., Inc., Boston.... 25 35 
New England Fire 

Chas. A. Day & Co., Inc., Boston.... 48 50 
New Hampshire Fire 

Chas, A. Day & Co., Inc., Boston.... 630 650 
Old Colony Insurance 

Chas. A. Day & Co., Inc., Boston.... 275 
Providence- Washington 

Chas. A. Day & , Inc., Boston.... 875 900 
Springfield Fire and Marine (new) 

Chas. A. Day & Co., Inc., Boston.... 195 205 
United Life rie Accident Ins. Co. 

Chas. A. Day & Co., Inc., Boston... . 48 52 


Travelers Appoints S. R. Dahlen 


Stanton R. Dahlen has been appointed a 
special agent in the States of Minnesota, North 
and South Dakota for the Travelers Fire In- 
surance Company, with headquarters in the 
Minneapolis branch office of the company, 
where he will be associated with H. A. Welch, 
manager in that territory for the cempany. 






FACTORY ASSOCIATION MEETS 
F. D. Layton Chosen President to Succeed 
E. J. Sloan 


The thirty-ninth annual meeting of the Fac- 
tory Insurance Association of Hartford was 
held in the Hotel Vanderbilt, April 18, and was 
attended by approximately 100 executives of 
63 member companies. 

The manager’s report, covering an excellent 
year, was well received. Vice-President E. J. 
Sloan of the Astna Insurance Company, who 
has been president for four years and for eleven 
years previously was chairman of the executive 
committee, refused re-election. President F. 
D. Layton of the National Fire, Hartford, who 
has been chairman of the executive committee 
for four years, was unanimously elected presi- 
dent, succeeding Mr. Sloan. 

Other officials re-elected were vice-presi- 
dent, George G. Bulkley, president of the 
Springfield Fire and Marine; secretary, J. H. 
Vreeland, manager of the Scottish Union; 
treasurer, J. K. Hooker, vice-president of the 
Automobile Insurance Company. 

Secretary F. Minot Blake of the Phoenix of 
Hartford was elected chairman of the execu- 
tive committee, succeeding Mr. Layton. Re- 
tiring President Sloan was elected a member 
of the executive committee. Other members 
of the executive committee re-elected were 
Henry W. Gray, president of the Orient; C. W. 
Pierce, vice-president of the Continental; C. 
F. Shallcross, manager of the North British 
and Mercantile; Logan J. Borland, secretary 
of the Great American. 


ROSSIA INSURANCE COMPANY OF 
AMERICA 


Hartford, Conn. 
Will Increase Capital to $3,000,000 


Stock dividends amounting to $400,000, be- 
ing 20 per cent on the capital, were voted by 
the directors of the Rossia Insurance Company 
of America at Hartford, the home office of the 
company. Capital increase of $3,000,000 was 
also voted and will be raised through the issu- 
ance of 60,000 shares of stock, par 10, avail- 
able to stockholders as of May 15 at $30 per 
share. 


Installment Premium Payments 
(Concluded from page 21) 

It is the earnest conviction of the officers of 
the New York State Association of Local 
Agents that if installment payment of insur- 
ance premiums is here to stay, and they believe 
it is, their members have been provided with a 
permanent means of handling the scheme with 
satisfaction to all concerned. They point out 
that the State Association Service, Inc., is 
owned by the agents themselves and that the 
undesirable feature of direct contact with the 
company and the assured is eliminated. They 
feel confident that when the Association meets 
at Syracuse on May 21 and 22, they will be 
accorded unanimous endorsement of the finan- 
cing plan as it is now carried on. 


ref 
et 


WILLIAM P. YOUNG DIES 


Former President of the New York Fire 
Insurance Exchange Victim of Heart 
Attack 


William P. Young, former head of the New 
York Fire Insurance Exchange died on April 
19, the victim of a heart attack after an ill- 
ness of ten months’ duration. Mr. Young was 
well known as a fire insurance underwriter 
having been secretary and general manager of 
the National Automobile Underwriters Con- 
ference in 1920. He was president of the New 
York Fire Insurance Exchange for two terms, 
and was allied with the North British and 
Mercantile Insurance Company as_ assistant 
manager in the United States for 2 years. 

Mr. Young entered the insurance field with 
the Continental Fire Insurance Company of 
New York and had been very active in insur- 
ance work until his death. Mr. Young was a 
resident of Montclair, N. J., lived at 25 
Princeton place; he was a member of the First 
Baptist Church of Montclair, was secretary 
for a term of the Drug and Chemical Club of 
New York and was also secretary of the Men- 
delssohn Glee Club of New York city from 
1912 to 1927. He is survived by his widow, 
Mrs. Ida M. Breed Young, three sons, Alex- 
ander B. Young of Kansas City, Mo.; DeWitt 
B. Young of Montclair and Walter Aldrich 
Young, a student at Princeton University, a 
brother and a sister. His funeral services were 
held April 22. Burial was at Nanuet, N. Y. 


FRANKLIN SURETY BANQUET 
Anniversary Dinner and Dance Well At- 
tended—Company Reports Large In- 
crease in Production 
The first annual banquet and dance of the 
Franklin Surety Company, New York, was a 
success. The affair was held at the Hotel Bilt- 
more and the guests were met and welcomed 
by Sigmund Glatzer, the president, and by other 
members of the executive staff. The dinner 

was attended by about 200 persons. 

The Franklin Surety Company has made re- 
markable progress since its organization about 
one year ago. During 1928 the premiums col- 
lected amounted to $20,735.56 and for the first 
quarter of 1929 the premiums written amount 
to over $112,000. The company began opera- 
tions with a modest personnel consisting of the 
officers, one clerk and an office boy, and now 
has 35 employees. This company writes a 
coverage for stock traders known as the traders 
protective policy which insures against the 
bankruptcy of a brokerage firm to whom an 
assured has entrusted his account. 

A loving cup was presented to Sigmund 
Glatzer by the employees, after which a half 
hour of speeches followed. 

Among those who spoke were: William Sus- 
trum, William Minton, Mannie Starn, general 
counsel, James J. Brooke, William S. Evans and 
other directors and friends of the company. 
Following the speeches entertainment was pro- 
vided which was followed by dancing and gen- 
eral social festivities. 







THE SPECTATOR 





Thursday 














American Re-Insurance Co. 


of Pennsylvania 


67 Wall Street New York, N. Y. 
Assets - . - $6,126,055.17 
Capital and Sraghie - - 2,341,106.71 
Voluntary oatatieyhe ener 500,000.00 
Reserves - - 3,284,948.46 


RE-INSURANCE ONLY 
CASUALTY LINES 


Competing with no direct-writing Insurance Company 





Qualified before U. S. Treasury and Licensed by Principal States 


Finanelally Strong Conservatively Managed 
CORRESPONDENCE INVITED 











Liberal Coatracts 

















Central States Life 


Insurance Company 
St. Louis, Mo. 


Policies for All Ages 1 to 70 

Both Participating and Non Participating 

Children’s Policies with Beneficiary In- 
surance 

Disability and Double Indemnity 

Surgical and Dismemberment Benefits 

Special Monthly Premium Plan 

Nen Medical 

Standard and Sub-Standard 

Sales Planning Circularization 

Perseverance and Producers Clubs 

Special and Standard Policies 





AVAILABLE TERRITORY IN ARK., 
CALIF., COLO., FLA., IDA., IOWA, ILL., 
KAN., MO., MONT., MINN., NEBR., 
OKLA., N. M., S. D., TEX., UTAH, WYO. 











WRITE DIRECT TO HOME OFFICE 

















STANDARD 
FORGERY BONDS 


“I have had the very 
best of service”’ 


“T have had a forgery policy with your company for 
the last six months and desire to say that I have had 
the very best of service from your people. So far 
they have not refused payment on a single claim and 
their payments are always prompt. This is a source 
of much satisfaction to us as we have had consider- 
able grief along this line.’’ 


J. J. Cuff Company, 
Maud, Oklahoma. 


Standard Forgery Bonds are a modern form of insurance of 
first importance to every conservatively managed business 
house, in this day of transacting business by check. 


The Standard- Forgery Bond offered by The General In- 
demnity Corporation of America provides complete coverage. 
It indemnifies the assured and his bank against monetary 
loss through fraud in connection with any check, draft, note, 
bill of exchange or trade acceptance, bearing the assured’s 
signature or purported signature. ‘This includes forgery of 
signature or endorsement, as well as alterations of amount, 
payee-name, etc. 


Substantial 
Discounts to Preferred Risks 


Under a merit-rating plan originated by this Corporation, 
users of approved check-writing instruments and/or approved 
safety checks are entit'ed to discounts from 5% to 60% from 
standard premium rates. et men = * 


“To users of such equipment the premium, less discounts, 
will be found so low that a single experience of loss in a busi- 
ness lifetime would doubtless make this a profitable insurance 
investment. 


Write for schedule of discounts, giving the type 
of check-writing and brand of safety paper used. 


THE GENERAL INDEMNITY 
CORPORATION OF AMERICA 


Chartered in 
New York State, 1914 


Rochester, N. Y. 
217 Broadway, Fitzroy 8352 


Capital and Surplus 
$1,300,000 


Home Office: 
New York Office: 


Local agents and brokers protected 
Offices in all principal cities 
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Casualty, Surety and Miscellaneous 








BROKERS OPPOSE MERIT 
PLAN 





Inducements for Non-Buyers More 
Important Than Reductions for 
Present Assureds 





MUTUALS ADOPT SCHEME 





Merit Principle Adapted Long Ago in 
Companies’ Experience Files 

Objections to the merit rating plan continue 
to be heard, especially from producers. Many 
brokers have expressed the opinion that merit 
rating is merely a talking point and an excuse 
to further reduce rates. They further con- 
tinued that the general public was uninformed 
about merit rating and that insurance companies 
should devise a plan that would induce the non- 
buyers of automobile insurance to purchase 
coverage rather than lower the rates to present 
buyers; that an individual who now operates 
a car without insurance protection is not so 
much interested in a 10 per cent cut for past 
experience as he is in general reduction of man- 
ual rates. Anyone who owns and operates one 
or more cars now in a region where the pre- 
mium for 5/10,000 P. L. and $1000 P. D. is 
$30 and who has no insurance: would hardly 
be convinced, it is claimed, of the need of in- 
surance because of any small reduction for good 
luck and good behavior, whereas a flat reduc- 
tions of premiums would be a great induce- 
ment. 

On the other hand, while stock casualty com- 
panies are announcing a 10 per cent reduction 
for merit rating, mutual companies are adver- 
tising to the general public 20 per cent reduc- 
tions in rates plus a 10 per cent merit rating 
reduction, which is substantial, so that the ten- 
dency would seem to throw a lot of business 
to the mutuals instead of increasing the busi- 
ness of stock companies, especially in metro- 
politan New York. 

The New York office of one large stock com- 
pany reports that 75 per cent of its renewal 
and new automobile business is written on the 
merit rating plan. It is well known that some 
companies in New York city already have a 
card index of assureds showing the past experi- 
ence of a risk, both their own and that of any 
company subscribing to this -service so that a 
fair knowledge of an assured is on file even 
before a risk is submitted. This information is 
contained on what are known as “A. I. X.” 
cards, kept up to date and mailed at regular 
intervals. If an assured has had his insurance 
canceled for any one of many causes such as 
non payment of premium, too many accidents, 
poor moral qualities, non payment of earned 
premium, etc., these facts are printed on a card 
with a code number representing the insurance 
company that had such experience. 


MAY RECLASSIFY PROPERTY DAMAGE 
RATES 
Texas Insurance Commissioners Discuss 
Newspaper Truck Hazard 

Austin, Texas, April 20.—Reclassification 
of public liability and property damage rates 
for trucks delivering newspapers in Texan 
cities was asked in a plea at an open meeting 
of the Texas board of insurance commissioners 
April 18. It was brought out during the dis- 
cussion that the classification of this risk in 
Texas is based on the experience of trucks op- 
erated in eastern cities where rival newspaper 
delivery trucks rush the editions through the 
congested traffic areas in an effort to beat their 
competitors to the market. The classification 
at present is hazardous, next to the highest. 
The commissioners were inclined to await ex- 
perience reports of companies and then revise 
the classification if later developments justify 
it. 

LEWIS F. KOPPANG NOW VICE-PRESI- 
DENT 
Former Comptroller of Union Indemnity 
Promoted 

Lewis F. Koppang has been elected vice- 
president of the Union Indemnity Company, 
New Orleans, Northwestern Casualty & 
Surety Company, Milwaukee, La Salle Fire 
Insurance Company, New Orleans and of the 
Union Title Guarantee Company of New Or- 
leans. 

Mr. Koppang is one of the youngest junior 
executives of the Union Securities Group, be- 
ing 34 years old, and his ability was recog- 
nized after eight years of service with the com- 
panies of that group. He was the first em- 
ployee of the Union Indemnity Company, hav- 
ing been statistician in 1919 at the time of 
the organization of that company. Later he 
was made assistant treasurer, and in December, 
1924, he became comptroller of the companies. 

Michigan Banking Acts 
(Concluded from page 3) 

arose over Michigan’s new criminal code, which 
provided a mandatory life sentence for con- 
viction of four felonies. It was pointed out 
by opponents of the new habitual criminal act 
that a person might be sent to prison for life 
for purchasing insurance from an unlicensed 
carrier, and that four such contracts, perhaps 
written concurrently, might be used to rail- 
road an otherwise guileless citizen to a life 
cell, since this offense had been given a felony 
ranking. When the department rewrote the 
Michigan insurance code in the Cowan Bill, now 
well on the way toward enactment, the offense 
of purchasing or selling unauthorized coverages 
was reduced to a misdemeanor, but exactly 
the same penalty was maintained. But to con- 
tinue a tight rein on the offending and still 
suspect bankers is the only thing to do. 
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AUTOMOBILE GREATEST 
HAZARD 


Travelers Statistics Show 29.33 Per 
Cent of Accidents Due to .Auto- 
mobiles 








ONE FATALITY IN EVERY HUNDRED 
ACCIDENTS 





Pedestrian Fatality Rates Higher Than 
for Collision Victims 
Personal accident statistics published by The 
Travelers Insurance Company of Hartford dis- 
close that the automobile is the greatest haz- 
ard to-day and that it is directly responsible 
for 29.33 per cent of the claims presented by 
that company’s policyholders regardless of their 
occupations and that the sum paid for the per- 
sons injured by the automobile was 37.94 per 
cent of the total claims paid for by the Trav- 
elers. Collision between cars is the most fre- 
quent accident occurrence and the more seri- 
ous accidents result from collision, while skid- 
ding, careless driving, ditching, entering and 
leaving cars, being caught.in doors and windows 
also cause accidents less serious in nature. 
Despite the number of automobile accidents 
the statistics reveal that there is but one fatal- 
ity in every 100 accidents, and that while the 
1928 fatality toll from auto accidents was 27,- 
500 the Travelers estimate that there must have 
been 2,750,000 automobile accidents in the 
United States and Canada during last year. 
The question of supremacy between autoists 
and pedestrians is the principal cause for fatal- 
ities in automobile accidents, for out of every 
100 pedestrians struck by cars 25 die, while as 
already indicated only one person out of 100 
dies as a result of collisions between automo- 
biles. On the other hand, only one pedestrian 
out of seven hurt was hurt by an automobile, 
the other six were struck and injured by other 
moving vehicles such as bicycles, motorcycles, 
trains, street cars, inanimate objects, animal 
drawn vehicles and other people. People simply 
will not look where they are walking, and others 
drive with their eyes where they should not be. 
Falls take precedent over all forms of acci- 
dents involving pedestrians. Two out of every 
three persons injured on the streets fall over 
things, usually on pavements and uneven ground, 
while the number of people injured by falls in 
their own homes and around the premises num- 
ber twice as many as those injured outside their 
homes and in public places. In the home it 
seems that falls are again the cause of the 
majority of accidents, and one-fourth of those 
injured in their homes hurt themselves by fall- 
ing on or knocking against sharp instruments, 
not to mention the number of husbands who fell 
over the furniture that was rearranged while 
hubby was at business after hours. 
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ARTICLE V, NEW YORK LAW, 
AMENDED 

Simplification of incorporation proceedings 
and clarification of investment selection has 
been made possible by the bill amending article 
V of the New York State insurance law. This 
bill, approved by Superintendent of Insurance 
Albert Conway and signed by Governor Roose- 
velt is a progressive step, and enables title and 
mortgage guaranty corporations to operate 
with more uniform regularity and eliminates 
the limitation of the 50 year charter of such 
corporations and makes them perpetual. The 
bill also prevents such corporations from guar- 
anteeing anything but first mortgages on real 
estate investments and also eliminates the pro- 
vision making the par value of the stock $100. 

However, the new law increases the minimum 
capital required for the organization of title 
and mortgage guarantee companies from $150,- 
000 to $250,000 and, in addition, requires a paid 
in surplus of $125,000. It eliminates former 
subsections la and 2 from section 170 of the 
insurance law which provided for the incor- 
poration of security and credit corporations. It 
was the superintendent’s belief that Article V 
of the insurance law should be for the purpose 
of regulating only title and mortgage guaranty 
corporations, and as there had been no security 
guaranty corporations organized under this 
article and no credit corporations organized, 
save one, and that one now considering re-in- 
corporation under Article II of the insurance 
law, there could be no real’ objection to the 
elimination of both of these sub-sections in the 
amended article. 


H. T Cole Honored 


H. T. Cole was entertained at a luncheon 
given in his honor April 19 at the roof restau- 
rant of the American Surety Company at their 
home office in New York city. 





CALIFORNIA AGENCIES PROMOTION 


Los AncELEs, Cauir., April 19.—W. J. Whit- 
church, manager of the Los Angeles claims 
department of the California Agencies Incor- 
porated, general agents for the Continental 
Casualty and Continental Assurance, has been 
elected a vice-president of the firm, according 
to announcement of C. A. Teasdale, president. 
Under the new arrangement, Whitchurch will 
continue to supervise the agency’s Los Angeles 
claims work and will also have supervision 
over various underwriting activities. 


The California Agencies in point of volume 
of business written is considered one of the 
most active general agencies in the country. 
Besides the Continental Casualty and the Con- 
tinental Assurance it represents several fire 
companies. 


Mayflower Log Issued 


The first issue of the “Mayflower Log,” 
house organ of the Mayflower Fidelity and 
Casualty and the Mayflower Fire and Marine 
Insurance Companies, Newark, N. J., has been 
received. This attractive number contains a 
formal introduction to the home office, showing 
shots of the interior of the company office with 
employees, as well as a general view of the 
building from the street and a view of the di- 
rectors’ room. The officers and directors of 
the combined companies are: Samuel M. Hol- 
lander, chairman of the board and general 
counsel; Simon J. Steiner, president; Max 
Grossman, vice-president; Albert Hollander, 
vice-president; E. D. Bistline, secretary and 
treasurer; Henry L. Schenk, Victor Jacoby 
and F. B. Scott, who is vice-president and gen- 
eral manager of the Mayflower Fidelity and 

The new officers of the Mayflower compa- 
nies are located at 605 Broad street. 
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CAPITAL AND a SERVICE’ caconnial 
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The Employers’ 
Liability Assurance 
Corp., Ltd. 


The Employers’ Fire 
Insurance Co. 


American Employers’ 


Insurance Co. 


SAMUEL APPLETON BUILDING 
110 Milk Street, Boston, Massachusetts 


Practically every form of Insurance 
except Life 


The Experience of a Dentist 


with Inadequate Insurance 


A PAGE from actual life—the 
story of a dentist, who has learned 
the real worth of the “competent 
insurance man.” 

q A mishap on a week-end motor 
trip resulted in a seven-weeks ab- 
sence from his practice . . . To 
be sure, an accident policy pro- 
tected him, and after it was too 
late, he discovered that it gave a 
weekly income of twenty-five dol- 
lars. 

| For the seven long weeks there 
was no other income, while the 
regular overhead continued—plus 
the extra expenses caused by the 
accident. Now his protection is 
more in harmony with the re- 
quirements of a prominent pro- 
fessional man, but the experience 
was costly. 

§ There is only one way to be 
sure—let the “competent insur- 
ance man’’-recommend the proper 
policies for your particular case 
in the first place He will 
recognize, and provide for, all 
possible exigencies — beforehand. 


The above is the message which The Em- 
ployers’ Group is giving the insuring public 
through the media of national magazines. 

Agency connections with The Employers 
Group are still available for the competent 
insurance man. 






































































































































rsday April 25, 1929 THE SPECTATOR Casualty, Surety, ete. 
a CASUALTY, SURETY AND MISCELLANEOUS INSURANCE IN THE UNITED STATES 
Record for 1928 of 233 Stock Companies Shows Large Advances in All Important Features 
Total -_ Surplus Net Premiums Written Losses Paid Dividends Total Dis- 
Cash Assets Jan. 1 Jan. 1, Total to Stock- bursements 
Name and Location of Company Capital Jan. 1, 1929 1929" 1928 1928 1927 Income 1928 1927 holders 1928 
1928 1928 
3 $ $ $ 3 $ $ $ $ $ $ 
Abraham Lincoln, Springfield, I11* 200,000 2,968,492 131,799 125,444 505,445 331,095 512,962 172,707 171,935 T 511,342 
Aero Indemnity Co., N. Y...... 1,000,000 2,051,967 LOR. © acuwavas Mi er TERR” kaaccaee, sadestee. * see 2,214 
Aetna Cas. & Sur., Hartford... . 3,000,000 35,994,427 12,163,559 9,524,032 17,602,754 17,294,273 18,996,729 8,040,434 7,750,652 41,500,000 17,452,296 
Aetna Life, Hartford*.......... 15,000,000 381,616,333 34, 043, 133 26,003,082 30,325,119 31,653,469 egg ts 17,824,641 19,015,471 600,000 30,001,459 
Alliance Casualty, oe 1,000,000 2,066,018 55,846 wemwahor pa) - al ee 118,818 TAD) > vaceceaca = > sadauven 54,803 
American Automobile, St. Louis. 1,000,000 11,705,196 2,768,660 2,260,937 8,075,067 7,279,755 18 484, 955 4,325,400 3,971,267 200,000 7,418,633 
American Bonding, Baltimore. 1,000,000 1,749,208 571,791 595,486 pewicaceu\* Theta 151,758 —514 Pa. Lee "—6,059 
American Casualty, Reading.... 1,000,000 3,785,807 778,627 755,654 1,940,929 1,693,973 2,130,585 877,281 688,841 150,000 1,857,743 
American Bankers, Chicago*.... 250,000 4,899,590 114,908 122,753 1,305,764 1,174,110 1,305,861 488,167 rt OP 1,261,557 
American Credit Ind., St. Louis.. 1,000,000 4,281,133 803,965 958,868 2,212,629 2,188,709 2,407,692 1,294,183 1,162,783 160,000 2,499,174 
American Employers, Boston.... 1,000,000 5,524,499 628,252 791,988 4,653,989 2,960,389 4,808,724 1,988,217 EMO «shies 3,477,600 
Ee American Fidelity, Montpelier. .. 150,000 423,577 89,570 70,234 258,338 208,056 685,013 106,043 61,365 645,662 246,674 
, American Fid, & Cas., Richmond. 206,280 526,777 177,370 100,077 471,633 309,890 490,572 228,266 154,215 13,942 420,470 
American Indemnity, Galveston. . 600,000 2,053,010 539,976 518, 683 717,246 524,183 821,582 281,228 279,690 48,000 619,443 
Amer, Liab. & Sur., Cincinnati. . 500,000 1,182,324 SOG Se cewe | eer 782,455 GER -cccéwcse 4464 102,686 
American Life & Acc.. Louisville. 105,000 321,015 46,092 = ecareas GGG se acesmns 553,655 pS SA ee 43,661 599,973 
American Motorists, Chicago... . 350,000 1,638,838 299,633 274,450 611,903 55,789 1,146,529 104,222 20,881 €63,208 234,328 
American National, Galveston*.. 2,000,000 33,384,920 2,075,461 1,976,420 565,832 597,600 583,072 230,867 Tea ééendase 592,478 
American Reinsurance, Phila... . 750,000 6,516,405 1,591,107 1,186,456 1,351,702 986,089 1,740,156 298; 175 245,129 187,500 1,101,782 
re Amer. Mine Owners, Huntingdon 250, 000 1,107,271 242,284 124,820 1,497,644 250, 232 1,554,460 568, 912 SGGAL -  vécecuce 970,679 
American Surety, New York. 5,000,000 23,287,316 6,027,831 5,100,239 §,948,675 9,551,163 1,670,367 3,256,432 3,303,608 1,200,000 10,396,912 
As.ociated Ind. Corp., San Fran... 500, 2,921,797 1,000,000 251,380 1,833,795 1,226,650 83,225,638 1,026,732 822,709 g194,679 1,548,041 
Atlas Casualty, Chicago........ 200,000 741,562 108,543 108,677 606,427 426,062 h767,201 321,375 Po) ) aoe 619,493 
Bankers Indemnity, Newark.... 1,000,000 4,121,546 1,000,000 1,000,000 2,444,540 1,289,057 2,621,934 929,144 FBR Aee | o edusgese 1,832,985 
9 Bituminous Cas., Rock Island. . . 200,000 1,002,595 pS ree SN wa paueeks 779,093 SO ssceeces 71,603 184,161 
Ts Brotherhood Accident, Boston... 100,000 516,005 206,250 246,653 468,498 467,120 531,360 264,152 231,065 10,000 536,261 
5 Buckeye Union Cas., Jackson.... 100,000 435,661 51,086 30,513 397,249 289,217 409,961 105,036 Ste - . dace 270,920 
Bus. Men’s Assur., Kans. City*. . 300,000 5,491,332 661,882 650,208 3,992, '088 3 761,544 3,992,088 2,326,378 2,294,203 45,000 3,876,749 
Bus. Men’s Ins., Greensboroff.. . 100,000 606,599 80,000 76,000 885, 509 760,442 911,251 273,009 224,051 18,000 814,016 
Calumet Casualty, Chicago..... 100,000 263,407 100,076 98,746 107,550 35,360 119,721 18,696 SY . étuadaee 79,367 
‘'G Capital City Surety, New York.. 250,000 432,380 90,939 92,999 140,493 132,070 §223,842 103,248 66,488 3,203 193,069 
Hts Car and General, London....... k400,000 2,017,945 688,547 609,244 1,014,361 711,833 1,080,578 469,408 214,169 112,733 761,692 
Central Ind. Ins., Tampa....... 25,000 78,740 47,267 45,323 161,625 182,587 164,404 71,462 3 Peer 162,373 
Central Insurance, Greensboro.. . ,000 212,868 42,270 42,957 155,624 111,280 168,935 77,536 62,233 20,000 126,318 
ince Central Sur. & Ins., Kans. City.. 1,000,000 3,682,508 1,142,997 623,214 1,883,141 ; ,637,255 192,773,339 808,646 531, "255 11100,000 1,751,813 
Central West Casualty, Detroit.. 1,000,000 3,051,004 460,162 501,156 2,060,098  1.782;358 2,200,602 1,164,447 _—-1,069,696 40,000 1,999,598 
Citizens Casualty Ins., Utica.... 400,000 612,944 yo | eee Ge one auen SAS SE ie ee 14, 
Century Indemnity, Hartford... . 1,000,000 4,131,335 503,434 1,238,001 3,255,303 1,512,185 3,373,579 1,065,015 be aaa ee 2,572,534 
Columbia Casualty, New York. . 1,000,000 6,829,093 1,270,666 1,258,164 4,731,896 5,604,627 4,996,658 3,215,494 3, poy 065 ceennede 5,367,154 
st Columbian Nat’! Life, Boston*. . 2,000,000 38, 489, 296 1,482,286 1, ‘364, "400 412,860 407,098 419,638 213,629 208,046 140,000 393, 758 
Columbia Life, Cincinnati*...... 200,050 3,720,783 113,421 84,409 10,867 11,558 11,026 4,461 3,526 ni4 9,475 
Columbus Mut. Life, Columbus*. 500,000 14,306,857 908,624 796,951 305,871 169,554 305,893 124,948 GRGGe.~ ««d#eccde 253,529 
Cominreria) Casigitg TIONAIE..: _ icgacera, sintecaue  ‘nesene emnbesee  leccinucn  Seceeden  leadeaes  desemete scommedan  ueeeeeee s.-ca ane 
Commercial Standard, Dallas.... 300,000 950,297 219,322 111,125 726,653 464,876 $861,677 328,075 171,968 20,000 636,642 
Commonwealth Casualty, Phila.. 1,100,000 4,126,904 958,840 413,321 3,483,061 2,644,282 124,121'444 1,542,665 1,218,266 102,000 2,971,124 
1e Connecticut General, Hartford.*. 2,000,000 115,916,952 7, 288, fod 6,210,327 2,452,199 2,221,938 2,452,748 981,545 909,819 +320,000 1,985,788 
Connecticut Plate Gl., Torrington 100,000 200,196 71, $ ,623 32,216 48,365 12,102 11,793 1,250 36,357 
xl Constitution Ind., Phila........ 1,000,000 4,056,245 DP 758, 908 1,452,310 3,194,604 1,374,785 3,336,801 1,055,396 SEeeee ~ vecnsnes 2,634,669 
it Continental Casualty, Chicago... 3,000,000 21,596,813 3/500, ,500,000 15,389,630 14, 611, 394 16,535,730 7 507, '203 6, GSR MEE <caes xs 14,850,314 
Consolidated Ind., New York... . 1,200,000 6,459,146 4,848,091 seus A Oe GROEN, <ktcsncns i csueacee onducter 7,970 
Continental Life, St. Louis*..... 500,000 14, "332,411 478,239 89,054 880,428 1,142,025 924, 424 867,270 SUAGOO cc vcwvss 1,103,075 
Dr Contractors Cas., St. Louis...... 200,000 277,503 25,546 21,450 60,967 24,170 76,336 10,514 3,503 12,000 35,539 
b Dallas Title & Guar., Dallas. . 200,000 427,145 73,547 78,292 37,919 40,703 105,429 7,058 711 32,000 » 104,930 
- Dixie Life and Acc., Nashville. . 101,500 112,998 7,977 20,319 88,624 33,552 q101,696 34,386 REG. scecanes 121,592 
‘Oo Detroit Fid. and Sur., Detroit... 2,000,000 4,497,773 1,116,290 1,102,799 1,263,955 1,342,069 1,482,516 460,738 637,863 145,456 1,482,931 
Eagle Indemnity, New York.... 750,000 5,454,957 520,676 700,000 3,772,998 3,348,752 3,976,661 2,136,571 Tee © edge cans 3,542,947 
O- Eastern Casualty, Boston....... 100,000 163,320 13,247 17,489 293,590 310,803 313,377 131,473 Teeeee.. seacaews 314,073 
Elkhorn L. & A., Norfolk, Neb*. Mutual 946,160 32,171 9,544 34,521 36,164 34,521 20,319 SAGE ~~ seeweces 32,068 
10 Employers Casualty, Dallas ie apts 300,000 1,251,051 220,064 135,689 1,000,144 962,614 71,140,260 594,998 457,208 $75,151 901,096 
Equitable Life Assur. Soc., N. Y.* Mutual 1,076,123,633 57, 317, 195 55,637,723 1,489,998 1,289,329 1,675,371 893, 519 741,546 e1,331 1,150,179 
a Equitable Cas. & Sur., ; i, ae 1,000,000 4,418,624 1, 463, 601 333,868 3,302,746 1, 667, 608 94,145,386 ps 325, 332 261,048 50,000 2,444,649 
1 Equitable L. & C., Chicago*..... 136,160 570,422 302,171 42,266 304,304 153,526 1452,153 90,075 Gee .cecnaee 364,424 
Eureka Casualty, Phila PhS oat d.4 & 500,000 2,185,061 1,000,000 1,000,000 371,129 477,043 497,590 285,514 395,938 75,000 498,312 
Eureka Casualty, Los Angeles. . 223,570 806,123 147,058 61,822 649,749 524,995 u771,725 269,934 177,519 8,534 589,582 
re European Gen’! Reins., London. k800,000 15,394,865 1,700,000 750,000 6,988,705 7,432,166 7,793,693 2,667,199 2,966,349 11,088,808 6,810,786 
1e Excess Ins. Co. of Amer., ye 4 750,020 1,997,115 1,247,095 1,112,512 1,111,107 146,683 12,497,995 ot ee es ere w521,480 
Employers Liability, London. . k800,000 37, 080; 452 6,908,291 6,301,973 29,383,279 26,007,896 30,916,079 15,821,240 15,320,354 12,249,828 28,171,270 
1S Employers Reius., Kansas City** 1,500,000 6,823,234 2,250,000 510,576 3,070,988 2,769,069  2x9,298,138 1,525,162 1,955,057 98,000 2,713,730 
Federal Surety, Davenport ews 1,500,000 3,419,159 442,677 176,421 1,721,900 i, 677, 231 1,772,190 896,036 Cy rrr 1,895,837 
1e Freeport Motor Cas., Freeport... 200,000 433,100 Te vicwcaee ZGGGGS.  sccduses 1355,130 CO . ee: ear re 121,548 
iS Fidelity and Casualty, N. Y..... 4,000,000 39,658,652 7,241,466 7,311,499 26,033,408 24,831,805 27,837,493 159015,730 14,199,063 800,000 26,223,515 
e.- Fidelity and Deposit, Baltimore. . 5,000,000 28,729, "382 6,907,931 6,293,330 12,433,565 12,348,465 14,142,425 4 322,431 4,555,010 899,994 12,159,152 
Fidelity Union Cas., Dallas. .... 500, 1,535,014 165,235 161,592 1,396,829 1,368,054 1,482,343 «52,139 788,458 35,000 1,382,424 
‘j= Franklin Surety Co., New York.. 700,005 1,404,759 Gate | -wcsescas ye i ee 2739,052 We edtoueus )esageess 31, "719 
‘ First Reins. of Hartford, Hartford 800,000 3,278,347 1,195,863 1,119,256 1,151,311 1,177, po 1,288,099 58,794 “489, 613 96,000 1,118, "457 
5© Gem City Life, Dayton* ae 200,710 1,758,111 83,199 102,000 66,003 58,2 70,260 25,396 30, i Adama 15 
Gate City Life, Greensboro*..... 100,000 437,687 55,600 58,479 7521,862 $495, 7 544,713 152,478 130, 246 440,000 512,812 
General Acc., Fire & Life, Perth. k500,000 22,450,197 3,183,852 2,767,673 19,105,360 17,817,205 19,977,401 10,958,084 9, 989, 446 1422,325 17,359,451 
ye Gen’! Cas. Co. of Amer., = 200,000 1,014,365 157,609 168,938 768,729 533, 194 814, 090 311,032 240, 68) 43,361 616,298 
. General Cas, and Sur., Detroit.. 350,000 I, "464, 596 132,589 124,561 1,219,759 1,159, 849 1 ,272,613 732,785 717, BU. eseeuews 1,220,668 
a General Surety, New York...... 4,000,000 15,660,450 pe vy ree er SG Needeséa BUG sc acaeeee,  sedneaes 212,054 
3% General Ind. orp. .» Rochester. . 1,000,000 1,587,189 529,584 500,000 61,458 1,184 143,670 715 6 42,036 
se General Reins. Corp., New York. 1,500,000 13,000,781 1,603,036 1,148,821 5,449,345 5,922,421 6,168,658 2,583,282 2,712,014 5,202,124 
, Georgia Casualty, Atlanta. 750,000 3,523,182 903,459 612,199 2,135,053 2,411,857 22,872,189 1,810,396 2,267,676 2,751,040 
ll Great Nat’l, Washington, D. C. * 273,690 416,345 20,600 —11,906 155,554 74,948 5278,878 50,315 27,344 169,232 
Glens Falls ‘Ind., Glens Falls. . 1,000,000 3,815,615 500,000 400,000 1,845,374 148,828 32,449,066 277,180 960 925,275 
ll Globe Indemnity, Newark. 2,500, 36, 722,131 5,000,000 5,000,000 22,615,951 22,931,921 24,145, 872 14,396,847 12,050,023 23, 282/221 
d Great Amer. Ind., New York.. 1,500,000 041, 278 2,265,791 2,702,683 5, 637, 081 3, 576, 414 5, 982, 534 1, "312, 942 629,441 ,903,919 
° Greater City Sur. & Ind., N. Y.. 50,000 "397,198 rik | eres | etnies ccnp | wee 
Great Northern Life, Milwaukee* 300,000 4,780,806 140,630 204,837 1,467,703 1,408,135 1,539,145 813,316 CURRIE. 2 ccccees 1,545,360 
Em- Great Western Ins., Des Moines*. 250,000 1,248,653 125,000 125,000 882,884 834,822 926,885 375,690 pee 857,125 
ublic Guaranty and Ind., Wilmington. 100,000 98,075 99,571 13,446 414,182 195,748 448,482 SL) Scategha > - <<awaaae 141,166 
Guardian Casualty’ Co., Buffalo. . 1,000,000 2,552,103 700,000 700,000 734,557 wanedaea 61,810,896 Meee sesencega: “nexknken 291,406 
oe Guarantee Co. of N.A., Montreal. £250,000 1,713,040 = 1,164,387 —- 1,082,273 289,033 251,168 428,157 22,685 SOT on eetans 308, 
yers Hartford Acc. and ind, Hartford 1,000,000 42,442,030 8,685,190 6,659,647 28,048,352 27,115,923 29,606,185 14,300,979 14,572,827 300,000 25,088,814 
stent Hartford Live Stock, Hartford.. 500,000 1,563,762 602,282 508,576 742,524 764,697 797,246 e 587,486 bed bes 
Hartford Steam Boiler, Hartford. 3,000,000 21,130,291 7,239,200 6,715,969 5,874,798 5,232,015 6,777,714 860,074 934,988 7990,000 5,849,139 
Hawkeye Cas., Des Moines...... 200,000 511,718 130,763 125,671 209,855 159,285 235,134 74,975 55,811 : »759 
Home Accident, Fordyce........ 750,000 2,769,828 207,106 150,726 2,568,833 2,220,826 2,687,618 1,532,227 1,281,950 75,000 2,691,617 
==} Home Plate Glass, Wash., D. C.. 30,000 74,985 44,985 41,875 11,837 12,066 16,692 2,726 2,486 36,000 3,7171 
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UNITED BRITISH 


INSURANCE CO., LTD. 


Associated with 
ROYAL EXCHANGE ASSURANCE, LONDON 
GENERAL REINSURANCE CORPORATION, 
NEW YORK 


CASUALTY, FIDELITY and 
SURETY REINSURANCE 
in 


UNITED STATES and CANADA 


UNITED STATES BRANCH 
E. HL Boles, U. S. Manager 
80 JOHN STREET 
NEW YORK, N. Y. 
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60 PARK PLACE 


Assets - -  - $2,040,923.83 
Capital - - - $500,000.00 
Surplus to Policy 

holders -  - $1,872,550.62 


GENERAL AGENTS 


Pacific Coast Canada 
CARL N. CORWIN CO. P. J. PERRIN 
San Francisco, Cal. 465 S:. John St. 
entatiy ee Sy Montreal 
Virginia, No. and So. Carolina Ween 
HAWKS & SCHENCK, INC. T. A. MANNING & SONS 
Greensboro, N. C. Dallas 
Colorado Louisiana 
MOUNTAIN STATES AGENCY CO. HARRY S. KAUFMAN 


Denver New Orleans 





This Company Now Licensed in 24 States and Canada 





For Agency Connections Address Above, or 


Arthur H. F. Schumm 


Vice Pres. and General Manager 















































Full Home Office Cooperation 


Makes for Agency Success 


HE ability of the home office of the United 
States Fidelity and Guaranty Company to 
understand and fully appreciate the efforts of 
its agents throughout the United States and 
Canada and its willingness to cooperate at all 
times has resulted in a remarkable yet natural 
growth in which the agent materially benefits. 


This cooperation, as much as any other single fac- 
tor, has enabled the United States Fidelity and Guar- 
anty Company to take its place as the largest casualty 
and surety company in America. 


UNITED STATES FIDELITY 
AND GUARANTY 
COMPANY 


Home Office: BALTIMORE, MARYLAND 





ESSENTIALLY AN AGENCY COMPANY 
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Casualty, Surety, etc. 








Name and Location of Company 


Hoosier Casualty, Indianapolis... 
Hudson Casualty, Jersey City... 
Illinois Motor Cas., eg grax ~ 
Imperial Life, Asheville, N ~c.%.. 
Indem. Ins. Co. of N. fe Phila . 
Interstate L. & A., Chattanooga* 
Indem. Co. of Amer., St. Louis. 
Inland Cas. Co., Hamilton...... 
Independence Ind., i. ee 
Independent Bd. & Cas., Newark. 


Indiana Ins., Indianapolis....... 
International Fid., Jersey City.. 
International Travelers, Dallas. 
Internat’! Reins. of Cal. ; Los Ang. 
Inter-Ocean Cas., Cincinnati . 
Kansas Bankers Surety, Topeka. 
Ky. Central L.& A, — 
Liberty Surety Bond, Trenton. . 
Liberty Insurance, Day _, = ae 
Life aad Casualty, Nashville ee 


Lloyds Casualty Co., New York. 
London Guar. & Acc., London 
London & Lancashire Ind., Htfd. 
Loyal Protective, Boston........ 
Mammoth L. & A., Louisville* . . 
Manufacturers Casualty, Phila... 
Maryland Cas., Baltimore....... 
Massachusetts Accident, Boston . 
Mayflower Fid, & Cas., Newark . 
Mass. Bonding & Ins., Boston... 


Mass. Casualty, Boston:........ 
Mass. Plate Glass, Boston...... 
Medical Protective, Ft. Wayne. . 
Mass, Protective, Worcester..... 
Mercer Casualty, 2 eee 
Metropolitan Leger 5 N.Y 
Merch. Ind. N. Y., N. Y. 
Metropolitan Li N _Y*, 
Michigan Surety, Lansing. . ree 
Midland Casualty, Milwaukee... 


Midwest Life, Lincoin*......... 
Missouri Ins., St. Louis*........ 
Missouri State Life, St. Louis*.. 
Mortgage & Bond. Fid., Detroit . 
Monarch Accident, Springfield. . 
National Accident, Lincoln. . 
National Acc, & Health, Phila.. 
National Auto, Los Angeles Ges 
Nat’l Automobile, Lincom...... 
Nat’! Casualty, Detroit......... 


Nat’! Life & Acc., Nashville* ... 
Nat’l Surety, New York........ 
Nat’l Union Ind., Pittsburgh. ... 
Nebraska Indemnity, Omaha.... 
Nevada Sur. & Bond., Reno..... 
New Amsterdam Cas., Baltimore. 
New Century Cas., Chicago..... 
New Jersey Fid. & P. G., Newark. 
New Jersey Mfrs. Cas., Trenton. 


New York Casualty, N. Y...... 
New York Indemnity, N. Y..... 
No. American Acc., Chicago.... . 
No. Amer. L. & C., Mianeapolis* 
Nort heastern Surety, New York . 
Nort hwestern C. & S., Milwaukee 
Nor thwestern Cas. Co., Seattle. . 
Norwich Union Ind., N. Y...... 
Ocean Acc. & Guar., London . 
Occidental Life, Los Angeles*.. >a 
Occidental Ind., San Francisco.. 


Ohio Casualty, Hamilton....... 
Ohio State Life, Columbus*..... 
Old Line Life, Milwaukee*...... 
Owners Auto., New Orleans..... 
Old Line Insurance, Lincoin.. 
Pacific Indemnity, Los Angeles. . 
Pacific Mut., Los Angeles*...... 
Pacific Employers, Los Angeles. . 
Pan-Amer. Life, New Orleans*.. 
Phoenix Indemnity , New Orleans 


Peerless Casualty, Keene....... 
Penna. Bitumonous, Huntingdon. 
Penna. Casualty, Lancaster..... 
Penna. Ind. Corp., Phila........ 
Penna. Surety Co., Pittsburgh. . 
Penna. Mfrs. Assn., \. . ae 
Pilot Life, Greensboro*......... 
Pioneer Insurance, Lincoin§. . 
Preferred Auto., Grand et 
Preferred Accident, New York.. 


Provident L. & A., Chattanooga* 
Prudential Hosp., Portland, Ore. 
Prudential Ins. Co., Newark’*.. 
Reliance Casualty, Newark... .. 
Ridgely Protective, Worcester. . 
Republic Cas. & Sur., Chicago... a5 
Royal Indemnity, New York... 
St. Paul Mercury Ind., St. Paul... 
Seaboard Surety, New York..... 
Sentinel Life, Kansas City*..... 


Southern Casualty, Alexandria.. . 
Southern Fid. & Sur., Durham.. . 
Southern Surety, St. ‘Louis...... 
Standard Accident, Detroit...... 
Standard Life, Pittsburgh* DEE 


Total 

Cash Assets 

Capital Jan. 1, 1929 
$ $ 
100,000 409,893 

1, 000, 000 2,070,946 

00,000 587,031 
700, 000 ' 

1, 000; 000 19,698,962 
"300,000 2,133,606 
250,000 1,254,411 
200,000 333,903 

171,500,000 10,118,179 
440,805 716,678 
130,000 557,651 
300,000 1,857,752 
100,000 241, 

1,000,000 4,010,055 
200,000 724,772 
318,250 2 
300,000 1,578,233 
845,600 1,538,659 
250, 1,319,256 

1,250,000 ,304,4. 

1,000,000 2,412,467 

R800, 16,999,264 
750,000 5,552,829 
100,000 994,430 

200,000 420, 

2,000,000 6,462,586 

5,000,000 47,104,670 
250, 1,656,017 
100, 202,167 

4,000,000 19,013,460 
100,000 163,161 
100,000 336, 561 

I 3,058,808 
500,000 @ 917, 173 
100,000 2; 788 

1,500,000 15, 452,809 
400,000 938, 67 

Mutual 2,695, 475, ae 

292,077 707,3 

, 189, 308 
300,000 4,249,229 
200, 81 14, 837 

4,000,000 131, 608, 832 

* 500, 1/326,0 0 

300,000 1,434,109 
100,000 274,150 
150,000 360,194 
250,000 1,404,280 

50,000 149,445 
750,000 2,583, 083 

2,500,000 23,404,791 

15,000, 48,331,802 

1,000, 3, 085, 010 

200,000 3,87 4 

250,000 a7 "765 
3,000,000 27,111,434 
150,000 458,159 

t 6,950,145 
100,000 3,766,486 

1,500,000 7,030,521 

1,000,000 8,567,666 
400,000 2,640,688 
140,921 368,632 

1,100,000 1,592,842 
750,000 2,838,266 
200, §27,1 

500, 4,494,128 

k800,000 19,706,086 

500,000 19,091,587 
500,000 1,382,282 
250,000 3,212,146 
500, 10,816,044 
672,635 13,151,442 

000 139,153 
200,000 3,358,416 

1,500,000 6,226,350 

4,000,000 145, 983, 166 
300, 1,274, 865 

1,000,000 227920, 149 
500,000 3,592,827 

00,000 587,307 
165,610 1,240,006 
150,000 305,085 
300,000 2,889,808 
500,000 2,777,779 
250,000 9,381,797 

1,000,000 11,836,407 
150,000 297,971 
250,000 579,594 

3,500,000 12,840,813 
800,000 4,591, = 

5,000 8,5 

Mutual 2,029,018, rt 

600,000 1,381,282 

200,000 797,170 

200,000 667,804 

1,000,000 24,362,999 
800,000 2, "037, 384 

1,000,000 2,134,594 
250,000 778,079 
300,000 900,101 

76,100 134,978 

2,500,000 11,698,016 

2,500,000 24,772,407 
356,095 5,459,684 


is Surplus 


an. 1, Jan. 1, 
1929 1928 
$ $ 
154,026 146,578 
378,306 160,565 
166,766 162,072 
97,314 68,011 
4,156,283 3,523,711 
183,848 131,740 
126,770 126,982 
107,488 51,749 
17762,258 1,186,627 
61,124 93, 
121,647 115,680 
1,425,742 1,454,877 
60, 642 74,816 
1, 587, re cheese 
100, 105,356 
149, 789 121,754 
418,254 402,394 
328,940 218,654 
ol 276,492 
484,589 F 
850,004 735,617 
3,395,735 3,004,169 
1,107,394 1,061,348 
361,001 844 
89,373 119,569 
2,542,850 786,288 
7,091,858 6,229,136 
,000 50,000 
GENO s6skcbes 
000, 4,489,815 
52,382 77,743 
152,060 150,323 
748,674 39, 1 
1,834,831 1,762,165 
31,053 Ea, 
3,778,610 2,011,212 
ik. ae 
160,076,000 141,366,567 
201,519 147,24 
8,083 30,654 
132,857 72,456 
179,961 161,602 
3,228,392 3,029,012 
585,462 535,938 
302,302 168,598 
24,766 29,633 
98,237 71,089 
334,170 517,675 
57,797 26,751 
750,000 1, 050, 580 
2,127,418 2,669,860 
12,483,792 12,183,513 
205,433 153,944 
114,501 108,087 
98,608 49,317 
,00' 6,300,000 
167,448 91,258 
1,631,093 1,507,356 
1,432,474 1,202,876 
2,862,420 2,110,123 
67 9,799 862, 609 
339,335 432,387 
18,329 53,233 
328,810 117,867 
608,751 368, 415 
ie. ee 
631,263 514,766 
344, 005, 721 4,164,382 
252,928 233,138 
469,325 533,353 
500,294 317,214 
608,507 564,478 
562,096 528,192 
17,761 34,153 
147,262 111,755 
1,725,139 1,221,662 
6,897,626 6, 791,633 
275,464 250, 804 
1,083,294 968, 424 
554,898 638,063 
220,000 206,000 
603,134 579,708 
75,213 74,819 
385,447 384, 262 
i AI RSC 
2,500,000 2,500,000 
422,940 433,765 
51,714 134,578 
57,920 51,229 
3,036,979 2,564,49 
500,000 400,000 
3,523 2,844 
64,833,956 66,094,975 
531,191 129,531 
231,582 314,292 
34,505 76,481 
4,578,532 4,529,356 
534,609 476,449 
1,049,678 1,001, 138 
44,991 7 73, 272 
95,055 90,466 
44,399 37,035 
1,500,000 1,409,038 
2,500,961 2,302,343 
104,947 102,652 


1928 


$ 


500,803 
701,789 


780,563 
9,677,435 
3, 86 


1,310,036 
354,077 

1,244,060 

” 333,872 
727 


” 28,816 
10,732,456 


17,771 
227 


13,688,109 
238,394 
3,303,328 
2,749,181 


2,842,503 
7,331,748 
3,378,618 
47,209 
377,052 


3,157, 103 
13, 114, 880 
249,367 
463,249 


423, 153 
5, 528, 149 


3,645,638 
42 


16, 093, 705 
808,016 
79,382 
530,327 


Net Premiums Written 


1927 


463,860 
422,649 
351,548 
820,813 
ae 


8,532,780 
182,618 


268,696 

146,090 

306,258 

2,013,473 

95,450 

2,336,697 
849 


766,625 
3,907,681 


913,021 


se eeseee 


9,353,613 


825 
88,511 
200,020 
7,018,326 
224,026 
8,640,896 
8,640,896 
210,332 
245,085 


104,971 
825,491 
674,000 
61,571 

1, srry 152 


635,926 
955,453 
42,744 
1,304,697 


2, 496, 079 
2,179,604 


3,503,929 
15,082,494 
279,599 
48,045 


2,060,186 
98,895 
174,787 
23,832 
10,139 
3,755,276 
5,999,950 
1,318,312 


800 
3,175,267 


268,749 
195,083 
120,272 
2,167,577 


5,297,993 
3,561,724 


15, 425, 215 
491,191 


19,354,826 
17,216 


Total 
Income 
1928 


516,152 
131,241,199 
448,858 


953, 607 

16, 615, co 
752,829 

161,294,690 

14140,828 


8,130,589 
18415,112 


1,014,769 
3,449,045 


882,017 


28728,017 
1,566,262 

3,223 
1,905,016 


8,969,752 
22,078,822 
2,244,892 
312,650 
884 


70, 
2716,241,029 


293,598,984 
308 222,284 
3,485,135 
7,209 
31§07,172 
321,806,818 
38400,171 
3,308,423 
14, 180, 703 
26 8, 673 
35699,683 


2,912,372 


4,360, 
286, 
361765,933 
154,4 
3,273,275 
37418,049 


43] 403, 712 
17, 299, 335 
441,005,590 
172,782 
535,348 


1,144,610 
$534,837 
#610,808,727 
20,736,301 
20,351 


Losses Paid 
1928 1927 
$ $ 
220,452 213,574 
320,764 331,212 
169,093 125,670 
176,583 x 
8,687,645 y 
429,715 445,148 
727,250 71, 
5,367,372 4,406,578 
21,649 
169, 7 91,755 
2. "021 36,27 
189, 180 185,081 
69, i rer eee 
827, 830 871,661 
28,948 27,973 
1 033, 201 x 
53,071 37,971 
446,257 944 
3; 494° 744 1,739,317 
282,545 314,323 
5,952,772 6,780,563 
1,865, 1,828,161 
663,246 608,070 
165,901 157,795 
541,809 446,685 
16,537,155 15,916,530 
438,629 420,924 
rere ee 
4,917,747 4,397,795 
 ' Seer ore ee 
29,044 32,768 
637,461 507,556 
4,882,272 4,357,459 
93,884 36,705 
5,0er ,827 
6,090,042 4,716,652 
9, 015 62, "600 
120,418 122/838 
38,600 50,694 
409,004 397,265 
431,690 291,083 
1,074,688 913,537 
57, 37,448 
295,376 250,184 
482,804 476,017 
33,070 20, 
702, 611 668,488 
4,300,803 4,246,197 
7,125,190 9,080,543 
1,041,559 529,844 
144,505 842 
4,283 18,613 
7,903,105 7,715,092 
73, 91,902 
1,672,260 1,421,156 
,404, 1,221, 
1,052,002 827,342 
4,899,769 3,980,656 
1,177,058 ,020,794 
17,576 15,650 
GRIN seal c. 
573,204 833,705 
Wee -  wadeeeas 
4,510,966 1,879,583 
8,798,978 10, 060, 218 
50,187 146, 654 
72,210 13, 511 
5, 132, 739 772,190 
2,384 43,123 
a1" "169 x 
3,790 
3,354 2,523 
2,003,401 1,478,713 
2,932,819 7810 
1,088,050 2,146 
84,425 46,976 
1,801,693 1,692,122 
144,323 122,609 
180, 178 166,095 
50,560 45,873 
1,152,389 974,984 
rrr 
2,943,367 3,008,405 
132,772 118,664 
42,042 42,225 
pT See eee 
2,807,276 2,586,776 
1,816,595 1,845,127 
42 
225,160 124,884 
97,641 42,139 
702,826 689,851 
318,831 190,239 
10,684,875 11, 623, 148 
364,985 111,987 
222,294 117,728 
861,820 750,063 
1,993 84 
Gees. wédennen 
10,447,994 9,539,095 
8,450 16,175 


Dividends 
to Stock- 
holders 
1928 


see eseee 


261,597,500 
1,499,930 


ee ed 


ee 


Total Dis- 
bursements 
1928 


3 
470,927 


14,039 
10,407,918 
38,093 
99,122 
1,168,639 
7:760,458 
197,796 
9,815,806 
36,469 
9,727,298 
135,962 
280,635 


76,390 

$845,370 

898,753 

17, "489 

2 114, 155 

168,686 
707,521 

1,553,414 

79,362 

1 616, 214 


10,209,088 


2,967,538 
2,502,560 


2,439,197 
7,779,164 
3,384,308 
48,743 
228,906 
1,097,563 
83,776 
3,121,971 
15,265,001 
276,667 
193,091 


2,244,807 
128,086 
175,245 

28,641 


5,389, 453 
3,748,576 
42 


298,247 
193,756 
1,346,119 
925,340 
16,750,102 
610,722 
104,563 
524,732 


1,129, ah 
1 ,677, 986 


18, 878, 125 
14,065 
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CCASIONALLY you will find a prospect 

who has an elderly mother dependent upon 
him for support. If he should die, she would 
be left in an embarrassing position. 

If he is also supporting a wife and family, 
it is likely that he cannot afford to spend much 


a. ta a 


LIABILITY, HEALTH, AUTOMOBILE, STEAM BOILER, COMPENSATION, GROUP, 


on life insurance for the benefit of his mother. 
Yet the cost of the new Travelers Pure Protec- 
tion policy is so low that he easily could afford 
to buy $5,000 or $10,000 on this form, which 
could be used to buy an annuity for her in case 


of his death. 


TRAVELERS 


THE TRAVELERS INSURANCE COMPANY THE TRAVELERS INDEMNITY COMPANY ‘THE TRAVELERS FIRE INSURANCE COMPANY 
LIFE L. F. BUTLER, PRESIDENT FIRE 
ACCIDENT Hartford, Connecticut WINDSTORM 


BURGLARY, PLATE GLASS, AIRCRAFT, MACHINERY, INLAND MARINE 
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Total Net Surplus Net Premiums Written Losses Paid Dividends ‘Total Dis- 

: Cash Assets an. 1, an. 1, Total to Stock- bursements 

Name and Location of Company Capital Jan. 1, 1929 1929 1928 1928 1927 icome 1928 1927 — 1928 
19: 
$ $ $ $ $ $ $ 3 3 3 

Sun Indemnity, New York...... 700,000 3,722,488 418,455 381,043 2,645,461 2,302,951 2,767,608 1,161,229 1,181,396 ........ 2,099,069 
Southern L. & H., Birmingham*. 118,370 810,462 204,902 169,498 1,410,358 1,408,515 ,462, 529,457 528,465 14,204 1,328,966 
Standard Sur. & Cas., N. Y..... ,000,C00 2,623,695 1,600,027  ........ 19,906 5. | onccs oe oe A, ES SE BLES iS em rt 3 21,84 
Supreme Casualty, Milwaukee... 30,833 52,016 5,142 6,899 79,131 89,110 80,512 25,918 33,681 =. eee ewe 79,882 
Transportation Ind., N. Y....... 1,000,000 2,739,796 3 AGUS «oe ee 280; 160 2 > eens 1,817,211 IDOE. © hceaeccs SO ageeeen 122,562 
‘Travelers Ind., Hartford........ 3,000,000 20,601,807 5,390,335 4,898,930 13,146,971 12,419,678 13,752,057 ‘6,161,405 6,143,097 360,000 12,574,596 
Travelers Ins., Hartford*....... 17,500,000 553,857,160 25,553,424 23,937,021 58,430,400 59,016,194 62,832,769 29,917,669 34,714,661 2,250,000 59,674,865 
Travelers Equit., Minneapolis*. . 125, 705,906 11,538 784 352,972 355,242 388,405 177,019 173,326 13,000 414,974 
Union Auto., Los Angeles....... 300,000 3,153,351 471,346 262,346 2,876,115 2,776,959 483,510,081 1,725,828 1,565,777 .....--: 3,110,643 
Union Indemnity, New Orleans.. 2,500,000 14,013,834  =1,099,796 = 1,229,879 12,959,591 9,157,020 4915,202,787 5,396,571 4,916,098 475,000 13,174,048 
United Auto., Grand Rapids.... 100,000 27,061 25,7 183,496 135,570 193,595 86,219 60,628 8,001 174,076 
United Casualty, Westfield...... 100,000 264,565 120,318 100,071 155,631 133,701 170,299 76,593 65,873 6, 177,787 
United Craftsmen, Springfield... . 100,000 253,469 17,953 19,027 178,424 136,559 50229,914 73,522 7 eee 171,270 
Underwriters Cas., Milwaukee... 138,405 380,900 76,400 66,549 201,077 144,370 53267,979 59,349 BOGE. ¥ccveses 187,257 
United States Casualty, N. Y.... 1,500,000. 13,318,216 2,332,215 1,320,942 9,864,191 8,791,347 5111,361,739 5,989,716 5,388,686 165,000 9,740,884 
U. S. Fid. & Guar., Baltimore... 10,000,000 67,872,612 15,948,226 11,246,591 42,072,693 40,571,950 5°47,250,695 22,351,791 21,911,840 1,500,000 40,385,342 
U. S. Guarantee, New York..... 1,000, 5,662,035 2,184,704 1,809,874 1,779,367 1,421,668 1,979,555 3,863 644,880 120,000 = 1,221,155 
U. S. Undwrs., Jacksonville, Ill. . 200,000 385,886 20,735 17,278 46,668 351,595 363,799 125,855 SEO0E -.  seckvccs 327,762 
U. S. Plate Glass, Phila......... 100,000 640,446 511,820 377,902 46,142 51,378 86,32 19,513 20,857 35,000 90,6. 
Universal Auto., Dallas......... 500,000 1,514,804 327,828 203,186 1,160,676 256,990 1,397, 368,679 256,990 18,000 889,767 
Washington Fid. Nat’l, Chicago.. 300,000 1,474,497 509,511 526,223 5,479,084 — 5,174,085 479, 227,757 20067. ...cai8> 5,238,091 
Western Auto. Cas., Ft. Scott... 500,000 1,696,628 1 102,646 645,508 04,336 541,181,157 346,471 310,167 25,000 631,299 
Wisconsin A. & H., Milwaukee. . 25,000 68,430 12,756 16,262 114,724 103,984 127,648 54,957 §2,943 3,250 124,765 
Western Surety, Sioux Falls..... 286,900 802,454 139,353 138,666 273,238 256,974 331,618 115,014 213,951 20,083 297,391 
Wolverine Ins. Co., Lansing..... 200,000 696,280 227,502 211,390 298,517 138,018 356,418 157,820 95,123 16,000 332,272 
Wisconsin Nat’! Life, Oskosh*... 400,000 5,749,262 359,302 367,603 169,026 139,557 178,048 62,793 IN 8 oe oars 169,090 
Yorkshire Ind., New York...... 300,000 1,069,139 362,053 429,172 468,538 147,196 503,421 112,594 rh YT Sa aE 263,506 
Zurich Gen’l Acc. & Lia., Zurich. k600,000 17,444,723 1,500,000 1,500,000 12,115,838 12,058,288 12,847,967 7,785,772 8,064,292 172,522 = 12,208,365 
Totals 1928 (233 Companies):... 231,799,5908,512,568,584 621,363,945 540,731,515 779,614,724 740,564,535 924,968,993 410,998,364 387,616,365 34,019,335 774,203,836 
Increase in 1928. .......02-.00% 34,114,903 58954,909,876 878,023,643 5872,966,248 13,233,248 22,711,077 74,557,762 1,577,663 21,065,964 7,167,974 52,929,400 


* Capital, assets and surplus include life branch, otherwise report pertains to accident and health department. ft Refers to general statements of companies. { Includes $1,000,000 


surplus paid in. 


Co. of Cincinnati reinsured the business of the American Liability and Surety Co. of Cincinnati. 
g Includes $163,179 divideads received from reinsuring companies. 
j Includes $71,625 surplus paid in from sale of new stock. k Deposit capital in the United States. 
q Includes $1,050 premium on sale of capital stock. 1 
t Includes $2,052 income from home office, $47,228 from sale of stock and $71,600 contributed surplus. 
v Includes $15,225 paid subscriptions to new capital stock not admitted by New Jersey Ins, Dept. and $1,300,000 surplus paid in 
** Formerly Employers Indemnity Corp. 


policyholders. / Includes $1,350,000 surplus paid in. 
ceived from reinsuring companies. 
$220,000 surplus paid in. 
surplus paid in. 
u Includes $82,258 surplus from sale of capital stock. 
by stockholders. 
for sale of business aad $1,627,711 surplus paid in. 
000 paid in by stockholders. 


5 Includes $107,208 surplus paid in, premium on capital increase. 
® Includes $675,000 contributed surplus. 
13 Includes $424,376 surplus paid in. 
tributed to surplus by stockholders and. $500,000 contiibuted voluntary to reserve by stockholders. 
and an additional surplus of $1,500,000 was paid in on March 27, 1929. 
cludes $27,738 distribution to plicyholders under boaus contracts. 

$15,862 contributed surplus and $200 partial payments on capital stock. 
26 Includes $1,300,000 stock dividend. 
29 Includes $1,000,000 surplus paid in from sale of capital stock. 


cludes $4,800,000 surplus paid in. 
12 Includes $500,000 new stock subscription. 


on sale of capital stock. 
stockholders, 
contribution to surplus. 
surplus paid in by stockholders. 
stock dividend. 4% Includes stock dividend of $3 
Ind. Co. of Lincoln, Neb. 


33 Includes $100,000 surplus paid in, 
00,090. 


increase in book surplus account assets charged against former management. 
reinsured the business of the Southern Surety Co., Des Moines, Ia., and began business August 17, 1928 as a new company. 
$5,065,333 for reinsuring the business of the Southern Surety Co. 
addition of $400,000 to surplus and $780,634 for liquidation of International Indemnity’s claims. 
52 Includes $2,500,000 surplus paid in by stockholders. 
56 Includes $124,687 dividends received from reinsuring companies. 


$1,000,000 surplus paid in. 
cludes $2,000,000 contributions to surplus. 


a Includes 4,000 shares of Aetaa Life Ins. Co. stock carried at a market value of $1,200,000. 


n Dividends received from reinsuring companies. 
S Includes $55,151 dividends received from reinsuring companies. 


36 Includes $29,250 surplus derived from sale of capital stock. 
40 Includes $1,243,453 dividends received from reinsuring companies, 1 
43 Includes $609,130 contribution to suiplus by Globe Underwriters and $309,521 


41 Tacludes $80,000 premium on sale of capital stock. 
45 Includes $7,050 premium oa sale of capital stock. 


p Includes $100,000 surplus paid in. 


w Includes $14,251 paid subscriptions to new capital stock not admittcd by New Jersey Insurance Dept. 
¥ Includes $495,000 contributed surplus, 
3 Includes $100,000 contribution to surplus by stockholders and $250,000 stockholders contribution to contingent reserve. 
6 Includes $700,000 surplus paid in and $300,000 special tserve paid in. 
11 Stock dividend. 
14 Includes $50,000 subscription to surplus from sale of capital stock. 
16 Includes $60,000 contributed by stockholders. 
18 Includes $124,682 surplus paid in aad $79,913 partial payment on subscription for capital and surplus. 
premium on increase in capital stock. 
24 Includes $400,000 surplus paid in. 


10 Includes $800,000 surplus paid in. 


20 Includes $1,000,000 
23 Includes $200,000 surplus paid in. 


30 Includes $500,000 surplus paid in. 


42 Not available. 
44 Includes $150,000 surplus paid in. 


47 Includes $1,600,000 surplus paid in. 


53 Incluces $57,607 surplus paid in. 


surplus of the Metropolitan Life and the Prudential Insurance Co. 


10, b Iacludes $16,297 dividends to policyholders. 
d Dividends amounting to $464 paid to stocknolders of old company. 


z Includes $706,672 surplus paid in. 


27 Includes $1,380,000 contribution to surplus on issue of capital stock. 
31 Includes $205,000 contributed surplus. 
34 In addition the company has $1,000,000 voluntary reserve for contingencies not included in surplus. 
37 Includes $50,000 premium on 2000 shares of common stock. 


43 Includes $500,000 contribution to surplus by stockholders. 
50 Includes $42,724 payments received from new issue of capital stock. 
54 Includes $500,000 premium on sale of capital stock. 
57 Includes a stock dividend of $300,000. 


c The American Liability 
e Dividends to 
h Includes $123,000 contributed surplus. i Dividends re- 
1 Net remittance to home office. m Includes 
r Includes $62,500 


x Includes $50,000 
1 Includes $79,184 surplus paid in. 2 Includes $625,- 
4 Includes $25,000 stock dividend. 
7 Includes $500,000 stock dividend. $%I-n 
tt Life, health and zccident figures combined. 
15 Includes $1,500,000 con- 
17 Additional capital of eon 5 

nl- 
21 Includes $500,000 stoek dividend. 2? Includes 
25 Includes $25,954 surplus received 
28 Includes $50,000 contribution to surplus by 
32 Includes $350,000 
35 Includes $200,000 
38 Includes $100,000 
§ This company has reinsured the business of the Pioneer 


o Company 
46 Includes $2,500,000 surplus paid in by stockholders and 
49 Includes an 
51 Includes 
55 In- 
58 Exclusive of the assets 








CASUALTY AND SURETY CLUB 


About 300 members of the club attended the 


GENERAL BROKERS MEET 


DINNER dinner and were admirably entertained by a H. P. Stellwagen Urges Acceptance of 
Warden Lawes Talks on Reforming the program which was both surprising and amus- Merit Rating Plan 
Criminal ing. John McGinley, president of the club of- At a meeting of the’ General Brokers Asso- 


Louis E. Lawes was guest of honor at the 
informal dinner of the Casualty and Surety 
Club,» New York city, April 18. Mr. Lawes 
gave a very interesting talk on crime which 
was well received. Mr. Lawes attempted to 
cut his talk short with the statement that he 
had talked too long but cries of “Continue” 
came from all parts of the dining room and 
he furthered his remarks to the great interest 
of those present. 

Mr. Lawes sketched his career from its be- 
ginning as custodian of Clinton Prison, twenty 
years ago, his transfer to Auburn Prison and 
his later appointment to the reformatory at 
Hart’s Island, N. Y. He is now warden of 
Sing Sing State prison and he stressed the 
important work that is being accomplished in 
making useful citizens of those who are com- 
mitted to that institution. Very few first of- 


fenders ever return to Sing Sing, according to 
Mr. Lawes, and a constructive work is being 
done to reform those who are second and third 
offenders, with appreciable results. 


ficiated with his usual efficiency and courtesy. 
L. B. Billings, the genial secretary and treas- 
urer, was in charge of arrangements. 


EMPLOYERS REINSURANCE ON 

COAST 

Los ANGELES, Cauir., April 22—The Em- 

ployers Reinsurance Corporation of Kansas 

City opened a Pacific Coast office here recently. 

The company, formerly the Employers Indem- 

nity Corporation, will be represented by Jack 

Woodhead who has maintained its Chicago of- 
fice for more than 15 years. 





R. M. Stonehouse Joins Pennsylvania 
Surety 

R. M. Stonehouse has been appointed assist- 
ant, superintendent of agencies of the Pennsyl- 
vania Surety Corporation of Pittsburgh, Penna. 
He entered the insurance field as an agent of 
the Metropolitan Life Insurance Company, New 
York, where he advanced to the general man- 
agership of the accident and health department. 
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ciation of the metropolitan district, New York, 
April 17, H. P. Stellwagen of the Indemnity 
Insurance Company of North America, Phila- 
delphia, spoke in favor of the merit rating plan 
and his remarks were well received. The con- 
census of opinion of those present was that 
unless a central reporting bureau is established 
to keep a record of accidents of insured and 
uninsured motorists the plan cannot succeed. 
An accurate record must be kept of the thou- 
sands of accidents which occur throughout the 
United States and Canada and this in itself is 
a tremendous undertaking that probably never 
will be attempted by independent insurance 
companies. The bureau will have to be main- 
tained by subscriptions of insurance companies 
and will no doubt be similar to the Central 
Bureau for reporting earned casualty premiums 
of New York city and may be an addition to 
the services now rendered by that bureau. Ac- 
cidents, as spoken of at the meeting are taken 
to mean those involving a claim or litigation, 
as other accidents are of no general interest. 
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Isn’t that Joe Jenks and his wife on the first deck?” 


“Sure. He can afford to go to Europe now that he’s 
selling Perfect Protection for Reliance Life’. 




























“In This Way We Measure” 


A LIFE INSURANCE COMPANY may well 
measure its success by the good it performs 
rather than by great size. Through eighty-six years 
THe Mutuav Lire INsuRANCE CoMPANY OF NEW 
York, the “first American Company,” has measured 
its success by the scope, manner and degree of its 
service. In such a way it is measuring now as its 
service broadens. 


Issuance of contracts of all standard forms, sub- 
stantial dividends, income settlement provisions, 
Disability and Double Indemnity Benefits, and 
prompt payments and practices for convenience of 
members are embraced in its present service. 


It welcomes as field representatives those who 
know that success is according to the natural law 
of compensation—that the best comes to those who 
give out the best of themselves. 


The Mutual Life Insuramee Company 
eee New York, N. Y. 


GEORGE K. SARGENT 
2nd Vice-President 
nd 


34 Nassau Street 


DAVID F. HOUSTON 
President 


a 
Manager of Agencies 














“IT’S A GOOD POLICY” 


| MORE NEW POLICIES | 


Retirement Income Policies 


(income to the insured) 


adiiceaiaaenaal 








LOW COST PREFERRED RISK 
POLICY 


NEW OWNERSHIP, BENEFICIARY and 
ASSIGNMENT PROVISIONS 


clearly define contractual rights 
ali parties interested 


COMPLETELY REVISED 
PLAIN ENGLISH POLICY FORMS 


that will particularly appeal to the conscientious 
life underwriter 


Philadelphia Life Insurance Co. 


111 North Broad Street, Philadelphia 





























Writing Casualty Insurance 
Fidelity and Surety Bonds 
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Billions 


How Advertising 
Intangible 


day are represented by competent author- 

ities in figures running all the way from 
five hundred million to a couple of billion dol- 
lars, or about 5 per cent of the entire wealth 
of our richest State, New York. 

Such estimates depend for size on the author- 
ity consulted, and on whether the entire field 
of American trademarks, or only the relatively 
few composing a group of the best known, are 
considered. There is no way, of course, of as- 
certaining precisely their value. They are all 
included among the intangible assets associated 
under the commercial term “Good Will.” But 
whatever the sum, whether it be a mere half 
billion or an aggregate comparable to some of 
the war debts foreign countries owe us, this 
may be unequivocally asserted: 


[cay are repo values in this country to- 


It is the product solely of advertising! 

Without advertising, the process of getting 
them before the eyes and into the consciousness 
and memory of the vast public comprising this 
nation, not a trademark would be worth a dime! 

Yet because of advertising, backed by honest 
service exemplified in the unfailing policy of 
delivering the goods, some of them not only 
have accumulated almost incalculable value, but 
have become closely associated in the public 
mind with certain ideas. 

Mention the Rock of Gibraltar. What is 
the associated idea? Insurance! It pops in- 
stantaneously into the mind, and coupled with 
it the name of one of the great life insurance 
companies operating on this continent. 

So well is this particular trademark known, 
and so widely accepted its connotation, that 
some years ago the editors of “Life” cartooned 
it. In a full page drawing a group of Amer- 
ican tourists were shown viewing the Rock 
from the deck of a ship. A young man points 
it out with the remark, “That’s Gibraltar.” 
Whereupon a winsome girl, to the amazement 
of a couple of monocled British army officers, 
nearby, responds with the query: 

“But where’s the advertisement ?” 

Not long ago something of the same idea 
served a young navy artist connected with “The 
Log,” a magazine published by the midship- 
men of Annapolis. An American gob was 
depicted in earnest converse with a British 
Tommy at the foot of the Rock. 

“Now what I want to know,” demanded the 
Gob, “is who took down our Prudential sign?” 








in Trade Mark Values 


Has Created a Tremendous Total of 
Assets for American Business 


One of the few other house or commodity 
symbols at all comparable to the Rock of 
Gibraltar in popular acquaintance is another 
picture trademark, ‘His Master’s Voice,” which 
has carried the fame of a talking machine 
around the world. 

These two in fact were standbys in guessing 
games which were popular at social gatherings 
before the advent of the cross word puzzle. 

Ten or twelve years ago the senior member 
of a well-known firm of patent lawyers, discuss- 
ing trademarks, asserted that “His Master’s 
Voice,” undoubtedly represented a large part 
of the value put upon its owner’s entire prop- 
erty. 

He further reported that the trademarks of 
a tobacco combination had been appraised at no 
less than. $45,000,000 in court proceedings which 
antedated the abrogation of a trade agreement. 

The same authority, a man who had had 
much experience in procuring the legal regis- 
tration of trademarks and preventing infringe- 
ment upon such commercial identification 
devices, also appraised the value of the coined 
word forming the script trademark of a popu- 
lar soda fountain beverage at $5,000,000. and 
the words “Kodak” and “Ivory” at even 
greater amounts. 

To-day these trademark valuations are un- 
hesitatingly doubled, and in some _ instances 
quadrupled; and sustained, well-pondered and 
executed advertising has been undeniably re- 
sponsible. 

This statement is susceptible of proof. The 
specific effect of one advertisement, or even 
of one advertising campaign, may not be read- 
ily traced or exactly ascertained, but the ups 
and downs in trademark valuations furnish con- 
vincing evidence of the cumulative effect. The 
trademark that is not constantly before the 
public loses value. If long allowed to languish 
out of print, it is at length forgotten, and the 
value it represented utterly dissipated. 

People who are not yet middle-aged may 
recall a trademark once well known, the pic- 
ture of a big whale beached, and flanked by 
muscular fishermen who have scrubbed a huge 
white patch on its barnacled black side. Now 
it would require a miraculously effective soap 
to scrub a patriarchal Prince of Whales white, 
but the trademark proclaimed that a certain 
cleansing preparation had accomplished the feat, 
and great was the fame and profit created. 
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For years the preparation, through its trade- 
mark and: the advertising, enjoyed national pop- 
ularity. Then somebody in control, after the 
death of the man who had founded the busi- 
ness, decided the product was so well known 
that further advertising was needless. Where 
is it now? 

Other once-famous and valuable trademarks, 
killed in the same way, will be as easily re- 
membered. Where, for instance, is Sunny Jim, 
the cheerful person who once actually con- 
trolled the breakfast menu of a nation? 

Trademarks as commercial symbols have a 
history which, some investigators assert, may 
be traced back to the timé of the Phoenician sea- 
faring merchants. That is highly debatable. 
There is evidence of their extensive use among 
the craft guilds of medieval Europe. But with 
the exception of one or two, representing the 
superlative achievements of transcendant genius, 
few survived their generation. They lacked the 
sustaining and fixing power of advertising. 

The Rock of Gibraltar and “His Master’s 
Voice” came into being about the time that 
advertising entered the current era of general 
recognition as an unexcelled instrumentality in 
the production of business and wealth. 

According to an authoritative statement in a 
recent issue of the talking machine company’s 
house organ, Mr. Barraud first offered the pic- 
ture to the London agency of a cylinder talk- 
ing machine manufacturer, but it was declined. 
Then he painted out the likeness of the cylinder 
machine, substituted that of a disk machine 
and promptly sold it to its present owner. 

The first time the picture of the Rock of 
Gibraltar appeared in print in connection with 
life insurance was in 1896. The idea was a 
joint product. John Fairfield Dryden, who 
founded the Prudential in 1875 and thereby be- 
came the pioneer of industrial life insurance in 
this country, wanted something that would in- 
spire ideas of confidence, faith, strength and 
endurance. 


An advertising man thought of the Rock of 
Gibraltar as an epitome of all that a life insur- 
ance company should stand for. Mr. Dryden 
perceived that it embodied all the elements of 
an impressive symbol, and adopted it. Since 
1908 it has been used not only in all advertis- 
ing matter, but on every piece of literature and 
stationery used by the company. 
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Chink ahead for yourself - - 
as well as for your policyholders. 
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Some New Factors in Life Assurance 


British Chairman Reviews Developments of the Past Quarter 
and Sounds a Note of Optimism for the Future 


(From Our Lonpon CorrESPONDENT) 
HERE can be no doubt that life assur- 
ih ance is, and has been for some while 
past, experiencing the flood-tide of pros- 
perity. New business has of late notably ex- 
panded in volume—which means that the pub- 
lic (thanks in great measure to the educative 
influence of the press, insurance and otherwise) 
is recognizing as never before the paramount 
necessity for assurance protection and the desir- 
able nature, if considered only from an invest- 
ment point of view, of a life assurance con- 
tract. Bonus declarations have been conspicu- 
ously handsome, and are becoming increasingly 
so. But, although the statement may at first 
sight appear somewhat strange, even prosper- 
ity has its problems; and to this aspect of the 
matter a most interesting contribution was 
made by the chairman of the famous London 
Life Association Limited—a powerful mutual 
office, dating from 1806—at its 122nd ordinary 
general meeting held a few days ago. 
Commenting upon the annual report and ac- 
counts, he said: “The problems which have 
come before us as directors are similar to those 
which have had, or will have, to be faced by 
many other companies, and for that reason I 
think that a general survey of the position of 
life assurance at the present time may be of 
ititerest. Life assurance companies at the pres- 
ent time appear to be suffering from prosperity 
Don’t misunderstand me, please. I only mean 
that the prosperity has come rather suddenly 





as a result of several causes all working the 
same way, and, as a result of this prosperity, 
they are confronted with serious questions of 
in-equity both as between different classes of 
assurance and as between existing and new pol- 


icyholders. The outbreak of the war was fol- 
lowed by a tremendous depreciation in the value 
of securities, and most offices had to pass their 
bonus altogether in order to meet the writing 
down in values. As prices gradually recovered 
most of the appreciation was kept as a hidden 
reserve or actually transferred to reserve. I 
am, of course, only speaking of the general ten- 
dency, and not referring to any particular of- 
fice. At the same time, in spite of the heavy 
drag of income tax, the offices found they were 
able to get a better return on their new invest- 
ments and, what is of greater importance still, 
they found that there had been a wonderful 
improvement in the rates of mortality. All 
these factors combined to make for prosperity, 
and as a result you will have noted the large 
bonuses which are being declared by nearly 
every company. The very prosperity itself to 
which I have alluded is a danger, for it is easy 
to be persuaded into thinking that these bonuses 
can be maintained indefinitely. The real test 
that I want to emphasize is: Are the rates of 
premium which are being charged for new as- 
surances adequate, assuming that the rates of 
mortality will continue as favorable and the 
rates of interest earned be maintained—are 
these rates of premium adequate to provide the 
large bonuses which are now being given? In 
many cases, indeed in most, I am afraid the 
answer is in the negative, and if large bonuses 
attract much new business then some time or 
other in the future those bonuses must be re- 
Indeed, it is quite possible that in com- 
paring two offices the one which is giving the 
larger bonus may give the poorer result in the 
long run. This problem of the adequacy of the 
rates of premium to provide the rates of bonus 


duced. 


declared is not a new one, but present condi- 
tions have made it of very great importance. 
There would appear to be three courses open 
to an office which is declaring an abnormally 
high rate of bonus if it desires to maintain this 
rate in the future: (1) To increase the rates 
of premium for new entrants; (2) to cease 
to transact new business; (3) to look for a 
higher return on investments—indeed, for such 
a return, whether in capital appreciation or in 
interest, as will provide the high rate of bonus 
to new entrants. Each office will no doubt 
find the solution in its own way, but in the 
case of No. (3), if it were to be adopted there 
seems to me to be an element of danger. While 
we should, I think, get the best possible advice 
on investments with a view to the yield to be 
obtained, and while, with the very large funds 
we have to keep invested, we should spread 
our investments over a wide field, we should 
not forget that security is of greater impor- 
tance than yield.” 

Referring to the reduction of premium sys- 
tem which has been a distinguishing feature of 
the operations of the Association since its 
foundation, he remarked upon the fact that for 
the second year in succession it had been able 
to grant increases in the rates of reduction such 
as it had never contemplated in pre-war days, 
and that there would not appear to be any 
difficulty in giving this increase for many years 
to come so far as existing members are con- 
cerned. But, he added, the terms for new 
entrants are, however, too favorable; that a 
large new business would inevitably have an 
adverse effect on future distributions; and that 
in fairness to the existing members, that its 
terms for new entrants should be revised. 
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MUTUAL DIVIDEND RECOMMENDED 
TO CLAIMANTS 
Superintendent Conway Offers Full Pay- 
ment With Interest to Creditors of 
Motor Car Mutual Casualty 
Company 
Immediate payment of a first dividend of 100 
per cent with interest has been recommended 
by Albert Conway to all persons injured in ac- 
cidents by automobiles insured by the Motor 
Car Mutual Casualty Company which was 
placed in the hands of the department for 
liquidation in 1922. Claims filed with the super- 
intendent amounted to $1,325,069.16, while the 
assets of the company were only $165,822.37. 
This necessitated an assessment of 40 per cent 
of the premiums written against the 6881 pol- 
icyholders and 1,542 law suits were instituted 
against these who refused to pay, throughout 

the State. 

The Motor Car Mutual with its companion, 
the Motor Car Fire Insurance Company failed 
in 1922, having been organized under the new 
mutual insurance law, Articles 10A and 10B. 
They did business in New York State and in 
Connecticut and were operated under one man- 
agement by a general agency which was under 
the control of officers and directors of the com- 
pany. Since 1922, 9 mutual companies have 
failed in New York State. 

The creditors of the Motor Car Mutual Cas- 
ualty Company will receive their dividend with 
interest as soon as the court confirms the re- 
port filed yesterday by Superintendent Con- 
way. 


MEETING AT BALTIMORE 
Thousand Delegates Expected to Convene 
on May 3 
Battimore, Mp., April 23.—More than a 
thousand delegates are expected to attend the 
joint meeting of the District of Columbia and 
the Baltimore Life Underwriters Congress to 
be held here on May 3, according to B. L. Tal- 
ley, chairman of the registration committee. 
Henry L. McBratney, general agent of the 
State Mutual Life Insurance Company will 
open the meeting, which is to be held in the 
Lord Baltimore Hotel, and F. L. Wells, gen- 
eral agent for the Aitna Life Insurance Com- 
pany, New York, and president of the Balti- 
more Life Insurance Underwriters Associa- 

tion, will deliver the address of welcome. 
Five speakers are scheduled to talk on vari- 

ous phases of the subject of salesmanship. 

They are: Alfred Hurrell, vice-president and 











TWO OPPORTUNITIES 


WANTED: First class, high grade, experi- 
enced insurance men as State Managers in 
Ohio or Maryland. Only men who are per- 
sonal producers and experienced in field or- 
ganization need apply. Must be of good 
reputation and able to furnish good and suf- 
ficient bond. This is the kind of company 
it pays to represent. A powerful organiza- 
tion, over 121% solvent, American Experi- 
ence Tables. Reliable service and a full line 
of desirable policies. 


GRAND LODGE, A. O. U. W. 
1121 Chapline St., Wheeling, W. Va. 




















The National Tuberculosis Associa- 
tion is again calling attention to the 
vital importance of early diagnosis in 
the early cure of tuberculosis. 

The John Hancock Mutual Life In- 
surance Company, wishing to co-oper- 
ate in this campagin, joins in focusing 
attention upon this idea. 

For information about the early dis- 


Address Inquiry Bureau 
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JOHN HANCOCK SERIES 


Life Conservation Service—John Hancock Mut. Life Ins. Co. 
Early Discovery Means Early Recovery 






Lire INSURANCE COMPANY 


OF BOSTON, MASSACHUSETTS 


OVER SIXTY-FIVE YEARS IN BUSINESS 





covery of tuberculosis, the prevention 
and cure of the disease, write the Na- 
tional Tuberculosis Association, 370 
Seventh Avenue, New York. 


For further information, send for 
our new booklet on the subject — 
“Three Portraits,—Is One Yours?” 
Free copies will be mailed on request. 

















general counsel of the Prudential Life Insur- 
ance Company, A. C. Bussee and R. C. Borden, 
professors of New York University; William 
Pidgeon, Jr., Rochester, N. Y.; E. J. Burlett, 
Philadelphia, and Dr. Solomon S. Huebner, 
Wharton School of Commerce. Round table 
discussions will be a feature of the meeting. 





UNION CENTRAL LIFE TO HOLD CON- 
VENTION AT LOS ANGELES 

Agents of the Union Central Life Insurance 
Company, New York, are already making 
preparations for the company’s big annual con- 
vention to be held at Los Angeles, Calif., from 
July 1 to 3. A sufficient number of agents 
have qualified for attendance to warrant a 
special train from New York and added reser- 
vations are being made daily. 





Montreal Manager of 4=tna Life 
Bruce H. Curry, who was formerly with the 
7Etna Life in Winnipeg, and who has been 
district manager at Montreal, Canada, for the 
London Life since 1924, has been appointed 
manager of the Montreal agency of the A‘tna 
Life. 

















on 
Stephen M. Babbit 
President 
HUTCHINSON KANSAS 




















UNIVERSAL COMPANIES OPEN BRANCH 
CLAIM OFFICE IN FORT WORTH 

The Universal Automabile and Universal 
Casualty of Dallas have opened a Branch Claim 
Office at 407 Wheat Building, Fort Worth, 
Texas. 

Edward T. Harrison, president of the com- 
panies, in announcing the opening of the new 
office, stated that it was another step forward 
in the rendering of a specialized service to 
Universal Agents and Clients in Fort Worth 
and vicinity. 





American Life 
Insurance Company 


OFFICES 


DALLAS 
HOME OFFICE BUILDING 


CHICAGO | 
128 NO. WELLS STREET 


PROMPT SERVICE 
FROM BOTH OFFICES 
MAXIMUM SECURITY 
TO TREATY HOLDERS 


A. C. BIGGER, President 
MORTON BIGGER, Secretary 
C. W. SIMPSON, Medical Director 
BERT H. ZAHNER, Chicago Mgr. 
MERLIN OATES, Actuary 
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| Established 1065 by Dovid Parks Feckier | 
Established 1865 by David Parks Fackler 
EDWARD B. FACKLER WILLIAM BREIBY 
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Audits Calculations Consultations 
Examinations Valuations 
25 CHURCH STREET NEW YORK 
MILES M. DAWSON & SON 
CONSULTING 
ACTUARIES 
Bar Building, 36 W. 44th St. 
NEW YORK 




















WOODWARD, FONDILLER and RYAN 


ConsuLtine AcTuARIEs 
INsuRANCE ACCOUNTANTS 
Harwood E. Ryan 
Richard Fondiller 
Jonathan G. Sharp 


75 Fulton St. 
New York 




















DONALD F. CAMPBELL 
CONSULTING ACTUARY 


| 160 No. LA SALLE ST. Telephone State 7298 
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GEORGE B. BUCK 


ACTUARY 


Specializing in Employee's 
Benefit and Pension Funds 


25 SPRUCE ST. NEW YORK 
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JNO. A. COPELAND 
Consulting Actuary 
Suite 1027, Candler Bldg. 
ATLANTA, GEORGIA 
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ERSTON L. MARSHALL 


CONSULTING ACTUARY 
919 Hubbell Building 





ADJUSTERS & APPRAISERS 
LIMITED 
Incorporated 1914——Dominion Charter 


Claim Adjusters for Insurance Companies 


UNDER ALL POLICIES 


465 St. John St., Montreal. 
Telephone Main 3300-2607 


11 Mountain Hill, Quebec City 


HEAD OFFICE: 
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T. J. McCOMB 
CONSULTING ACTUARY 


Colcord Bldg. OKLAHOMA CITY, OKLA. 























FRANK M. SPEAKMAN 


Consulting Actuary 
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Pred E. Swartz, C. P. A. 
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JAMES H. WASHBURN, F. “i ae A. 
Con: — Actuary 
LIFE INSURANCE — nee gg wd Intermediate, 
Group, Industrial an ecial Classes 
WORKMEN'S COMPENSATION 
Expert Advice on Domestic, Tropical and 
Semi-Tropical Business 
Cable See: Gertract, New York 
420 LEXINGTON AVE. NEW YORK CITY 
Room 101 Memorial Bldg., Nashville, Tenn. 








HAIGHT, DAVIS & HAIGHT, Inc. 
Consulting Actuaries 
FRANK J. HAIGHT, President 
INDIANAPOLIS 
Omaha Kansas City 











SAMUEL BARNETT 


CONSULTING ACTUARY 
INSURANCE LAWYER 


1131, Candler Bidg. ATLANTA, GA. 




















L. A. GLOVER & CO. 


Consulting Actuaries, Life Insurance 
Accountants, Statisticians 


PRODUCING PERMANENT 
POLICYHOLDERS 


Embracing Sales Plans of 
144 Leading Life Underwr ters 
This valuable new salesmanship book is 
divided into two parts, one designed expecially 
for inexperienced life insurance solici ors, and 
the other for experienced life unde writers. 
The chapter titles are: 


PART ONE—FOR THE INEXPERIENCED 
AGENT 


Intelligent Prospect- Closing the T:ansac- 
ing ion 

Common Sense Ap- Selling Insurarce to 
proac omen 

Meeting Objections Nailing Lapses at 
with a Smile Their Sourcs 


Things to Know—Some to Forget 
PART TWO—FOR THE EXPERIENCED 
UNDERWRITER 
Setting a Definite ae 8 the Beaten 


oa a 
Keeping Old Con- Programming Insur- 
tracts Bright ance 
Cracking Some Hard Newer Plans of Pro- 
Nuts tection 


Agency Building and Claims Service 
Producing Permanent Policyholders 


sets forth many proved plans and _ business- 
getting experiences of men who have made 
outstanding records in the life insurance busi- 
ness and are thus qualified to offer sound 
advice and suggestions to others. 


This practical work is substantially 
bound in cloth and contains 224 pages 


Price, $2 
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SIDNEY H. PIPE, 


Fellow, Actuarial Society of America, 
Fellow, Belts Inet tute of Actuaries, 
“Institute of Actuaries. 
MAJOR BE. 'P. S. LEN. D. S. O., 
Associate, gh 2%) Society of America. } 


PIPE & ALLEN 


Consulting Actuaries 
1711-1712 Metropolitan Bidg., Toronto, Ont. 


























R. M. MESSICK 
Consulting Actuary and Adjuster 


Flatiron Building 
DENVER, COLORADO 














Liability of Automobile Users 
for Personal Injury 
By Clayton G. Hale 


A new booklet for distribution 
among large users of automobiles, 
as an unusual and effective sales 
document for Automobile Liability 
Insurance. 


PRICES 
Single copy, 50 cents 
12 copies.... 4.80 50 copies. 16.25 
_ . 8.75 100 ‘** .. 30.00 


THE SPECTATOR COMPANY 
CHICAGO NEW YORK 
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HONORS DEPARTED COMRADES 


President of Prudential Reads Tribute to 
Associates Who Died During Past 
Year 


A tribute to the memory of their associates 
who died during the past year was paid by 
delegates to the annual business conference of 
the Prudential Insurance Company of America, 
during the closing session at Newark, N. J., 
last week. The entire conference arose and 
stood in silence as President Duffield read the 
names of their late associates, at the same time 
paying a brief tribute to each. The president 
said: 

“There was Manager Charles A. Foehl, the 
leader for years in the ordinary agencies, who 
has talked to us frequently here. Little did we 
think that when he spoke to us last year that 
in so short a time he would be taken from our 
midst and his busy, useful life terminated. 

“Then, there was Bruce E. Duell, superin- 
tendent at Moline, Ill, with a continuous ser- 
vice of more than twenty years. You all knew 
him and had for him that affectionate regard 
that we always have for a faithful, earnest 
worker. 

“Then, there was our friend of many years 
standing, Superintendent John R. Russell, of 
Pittsburgh; also Superintendent Henry A. 
Hoyck, retired. 

“From the home office we have lost Leslie 
A. Pollock, manager of the Mortgage Loan 
Department; Miss Sarah E. Waterfield, man- 
ager of the Typewriting Department, and John 
Eichbauer, inspector with a continuous service 


rights. 


such an agency. 

















since 1881—all worthily working in the com- 
mon cause which we are engaged. Our com- 
rades taken from us to whom we pay a tribute 
of memory. 

“Then, a man whom I wish you had known 
better, one of our directors, Mr. Felix Fuld. 
Here was a man keenly interested in the human 
side of this business, willing at all times to 
devote his great ability to the advancement of 
the company and to the interests of those who 
were laboring in its ranks.” 


Opening Branch Office 
Frank P. Manly, president of the Indianapo- 
lis Life Insurance Company, Indianapolis, Ind., 
is in San Francisco for the purpose of opening 
a branch office there. 





Scranton- Pittsburgh, Pa 


General Agency of a Pennsylvania Company 


Territory unsurpassed and large enough for 
an unlimited production. 
Contract as good as the best, with exclusive 


Confidential communication invited from those 
with clean records and with ability to handle 
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NEW COMPANY FORMED 
Hamilton National Life Insurance Company 
Organizing in California With 
$300,000 Capital 

Los ANGELES, CaLir., April 23.—Definite ac- 
tion toward the establishment in Los Angeles 
of a new national life insurance company is 
under way, according to announcement of 
Spencer Thorpe, local banker and realtor who 
is head of the project. 

The name of the new company will be Ham- 
ilton National Life Insurance Company, which 
title was approved this week by the State In- 
surance Department at Sacramento. The cor- 
poration commissioner has also granted the or- 
ganizers of the company permission to issue 
6000 shares of capital stock at $100 per share. 
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Protection for the 
Professional Income 


For several years, The 
made available the broadest protection yet 
developed for the man of professional train- 
Its unique Professional Disability 
clause provides for a replacement of pro- 
fessional income when suspended by the 
insured’s inability to continue his usual pro- 
fessional duties. . . . 
the Guardian Salesman’s kit,—as progres- 
sive as it is valuable to both Agents and 


THE GUARDIAN LIFE INSURANCE 
COMPANY of AMERICA ~ 


“The Company that Guards and Serves” 
50 UNION SQUARE 
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Where Standardized Methods Help Sales 


HAT’S the best plan for the life in- 
W surance salesman to pursue in his 

daily selling—to let the day’s adven- 
tures entirely govern his activities? Or to 
work each day according to a certain set for- 
mula? 

Of course, there must be a certain amount of 
elasticity in the salesman’s selling. He must 
be ready to take instant advantage of every 
opportunity presenting itself. But, just the 
same, it is noted with interest that in the cases 
of the majority of top notch life insurance men 
there is a certain amount of standardization in 
their selling all the time. In other words, they 
work according to a certain fairly fixed routine 
as in this way, by knowing ahead of time what 
they are going to do, they waste less time in 
figuring out their next moves and are, there- 
fore, better able to accomplish worth-while 
results. 

‘Inspection of the methods of numerous live 
wire life insurance salesmen reveals the fact 
that they standardize their activities, to large 
extent, along these lines: 

First—Keeping records of all calls. 

Second—Classifying their records of calls 
according to dates when repeat calls should be 
made, etc. 

Third—Planning each day’s work the night 
before. 

Fourth—Tackling some entirely new pros- 
pects every day unless there is such a rush of 
other calls and other business that it is impos- 
sible to do this. 

Fifth—Setting up a personal sales quota for 
each month. 

Sixth—Keeping in touch with sons of policy- 
holders. 

Seventh—Buying articles for self and home 
and family and office in the home town and 
scattering these purchases as widely as possible 
among different merchants so as to give as 
many people as possible a share in the business 
and thus increase the number of friendships. 

Eighth—Constantly endeavoring to improve 
in the technique of selling. 

Ninth—Devoting some time each week to 
reading for the purpose of keeping abreast of 
things in the life insurance field and to study 
for the purpose of improving in knowledge and 
ability. 

Tenth—Working on Saturdays as well as on 
the other working days of the week. 

Eleventh—Never comparing sales records 
with life insurance men who are less successful 
in selling but always with the higher ups who 
are achieving higher sales records. 

' Twelfth—Thinking big. 

Of course, there are other lines along which 
various successful life insurance salesmen stand- 
ardize their efforts—no two salesmen will do 
everything just exactly the same. But the 





By Frank H. Wiliams 


above named points are some of the outstand- 
ing points of standardization among top notch- 
ers. 

Let us consider some of these points more 
carefully and see just what standardization of 
selling efforts on these points will mean to 
the life insurance salesman 

Consider, for instance, this proposition of 
tackling some entirely new prospects every day 
or, at least, every week. 

“It is very easy for me to get to the point 
where I have my own little circle of prospects 
outside of which I seldom or never try to get 
business,” declared an older life insurance sales- 
man who has made a splendid record for him- 
self in recent years. “Of course, my own circle 
of prospects really develops the most business 
for me but if I devoted my entire time to them, 
as I always feel like doing, the time would soon 
come when there would be no more business to 
get from them and I’d be up against it. Con- 
sequently in order to keep going I must, of 
course, like other life insurance men, keep con- 
stantly making new contacts. 

“Personally I find that the best possible 
method for me to use in making new contacts 
is to set up a definite number of new calls to 
make every week and then make ’em! I keep 
a record of calls on absolutely new prospects 
and check up carefully to see that I keep up 
to my quota on this point. All this is the big- 
gest sort of a help to me.” 

Then there’s this proposition of keeping in 
touch with the sons of policyholders. Standard- 
ization of efforts on this point is of definite 
help according to a younger life insurance 
agent. 


“Much of my business comes from the sons 
of my older policyholders,” declared this agent. 
“The sons of my policyholders are, naturally, 
favorably inclined toward me and toward the 
company I represent but unless I go after them 
I don’t get their business because they never 
come to me of their own accord. If I manifest 
no interest in getting their business they buy 
insurance of the first other salesman who comes 
along and tries to sell them. 


“I have a standardized method of handling 
this sort of business. Every time I sell a policy 
to an older man I ask him if he has any sons of 
insurable age. If so I get their names and ad- 
dresses—they may be married and living away 
from home, you know—and then I go around 
and see them within two weeks. In this way I 
get in touch with the sons of policyholders 
right when they are most interested in me and 
in my company owing to the purchases their 
dads have made and this makes it fairly easy 
to sell to them. 


“In this way I have developed a splendid lot 
of new business. If I hadn’t adopted a standard 
method of handling this line of business I’d 
probably lost a lot of it.” 
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With regard to the proposition of constantly 
endeavoring to improve in the matter of tech- 
nique, a very successful life insurance agent had 
this to say: 

“T have a definite time and a definite place 
and a definite way of trying to improve my 
sales ability. I spend every Monday night at 
home and for at least one hour every Monday 
night I study life insurance salesmanship. I 
get the material to study from my insurance 
business paper and from the literature fur- 
nished me by my company and from the books 
on the subject I obtain from various sources. 

“As I study I make notes of the points which 
seem the most important to me. Then after 
reading I classify these notes according to the 
points covered—such as approach, closing, get- 
ting prospects and all those various points. 
Then I study them all carefully and pick out 
one or two which seem most adaptable to my 
present needs and I try them out at once. In 
this way I keep my sales methods constantly 
new and growing instead of letitng them be- 
come hard and antiquated. And that’s one of 
the big reasons why I’m getting along so well. 

“With the other ideas I file them away in 
envelopes bearing the titles of the points con- 
tained in the envelopes and I pull out these en- 
velopes from time to time and study the con- 
tents when I feel in need of helps of any kind. 

“A definite, specific, standardized method of 
trying to improve my technique is one of my 
best helps.” 

And then never comparing sales records with 
those of less good salesmen. 

“I set my standards high,” said another life 
insurance leader. “I constantly look upward 
and forward, not downward and backward. It 
whets my ambition to see what better men than 
I am are doing. If I looked only at the records 
of men less successful than myself I’d soon 
get into a stultified complacency which would 
eventually put me down and out.” 

Standardized selling makes for greater pro- 
ficiency in selling all along the line That this 
is true is proved by the experience of many top 
notchers. Try it and see for yourself. 


Metropolitan Life’s Sanatorium 


The 14th annual report of the Sanatorium of 
the Metropolitan Life Insurance Company, New 
York, at Mount McGregor, New York, has 
been prepared and gives in much detail the ac- 
tivities of the past year. During the year 343 
patients were admitted, the patients’ days hav- 
ing numbered 5286. Of those admitted 205 
were tuberculosis and 138 non-tuberculosis. 
Since the establishment of the Sanatorium 
there have been 5258 patients admitted and 5020 
discharged, leaving 238 in the Sanatorium on 
January 1, 1929. 
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Don’t 


Wait! 


By Hersert P. BIcKLEY 
“Don’t wait for Opportunity to start knocking—do a little hustling yourself.” 


girl, more or less in her own words. 
Life insurance prospects’ may find it 
points a moral: 

There were a lot of little mouses living in a 
field. There had been no rain for a long time 
and the grain did not grow so there was noth- 
ing to eat and they were awful hungry. 

So the littlest mouse said, “Come on, let’s 
go and hunt up some food.” 

At first the other mousies laughed at him, 
but as they got hungrier and hungrier they 
stopped laughing—you can’t laugh when you’re 
very hungry, you know. 

When they had all stopped laughing the little 
mouse (he was just about as big as my ‘fum’) 
said, “What about it, you? Are you coming 
with me or are you going to lie down here and 
pass out?” 

So seven other mouses said, “All right, kid, 
we’re with you. Where to?” 

“We'll follow the road. Roads always lead 
somewhere.” So they followed the road and 
they walked all the long, long day and became 
very tired and some of them wanted to stop 
and rest but the little mouse said, “No, don’t 
stop yet.” 

So they kept on until the sun went down and 
darkness came up, and just when they thought 
they couldn’t go another step they came to a 
little stream of cold, clear water. They washed 
themselves and had a big drink. Then they lay 
down and went to sleep. 

Next morning they felt better but they were 
still pretty hungry. 

They started walking again and when they 
felt they could go no further they saw a big 
barn close to the road, so they went to look at 
It. 

It was an awful big barn and it smelled awful 
good because it was full of grain. 

This was just what they wanted, so they de- 
cided to go in, but when they tried the door it 
was locked and the windows were locked and 
there were no holes in the roof. The cellar 
windows also were closely screened, so they 
said, “We'll just sit down and wait for the 
door to open.” But the littlest mouse said, 
“Nothing stirring! Watch me.” So he kept on 
hunting and hunting for a place to get into the 
barn and finally he came across a knot-hole in 
the wall. It was only a little knot-hole (just 
about as big as my ‘fum’) and the mousie had 
a hard time to get through, so he called the 
others to push him. Finally he got through and 
fell crash onto a big pile of lovely grain, and 
because he was so hungry he began to eat; he 
ate and ate and all of a sudden he heard a 
noise and he looked up and what do you think 
he saw? 

“What?” 

A big—black—cat! 

But the little mousie was so full of grain 
that he couldn’t run so he just looked at the 


T's following story is told by my little 


cat. He was very much afraid. 

The cat said, “I’m going to eat you up.” 

But the mousie said, “Don’t eat me. There’s 
not enough of me to eat. I’ll show you where 
there are a lot of fine fat mice who are bigger. 
You’d like them much better than poor little 
me.” 

The Black Cat said, “Strut your stuff.” 

So they went to the front door and the 
mousie said, in a voice loud enough for his 
friends, who were listening outside, to hear, 
“Go around by the right side of the barn and 
you'll see them, but go slowly and quietly.” 

So while they were opening the door the 
other mice ran around by the right side of the 
barn and when the Black Cat saw the big mice 
he crept out after them slowly and quietly, 
leaving the door open behind him. 

The big mice walked around the barn with 
the Black Cat following them. Pretty soon 
they had walked right around to where the little 
mousie was holding the barn door open for 
them. They all ran in and the little mousie 
closed the door before the Black Cat could get 
in. They soon made themselves comfortable 
homes in the barn and lived happy ever after. 

The mouses who waited in the field were 
never heard of again. 


CONTINUED PROSPERITY FORECAST 
BY NEW YORK LIFE PRESIDENT 

Darwin P. Kingsley, president of New York 
Life Insurance Company, in commenting on 
the business outlook, recently made the fol- 
lowing statement: “As the public buys its life 
insurance with surplus funds set aside for sav- 
ing and protection, our business is most prcs- 
perous when the people are earning a substan- 
tial margin above their current obligations, and 
when they can foresee the probability of being 
able to continue their premium deposits. 

“Tt is therefore significant that in new busi- 
ness March was the largest month in the entire 
history of the company. The amount of new 
insurance applied for was $122,000,000. New 
insurance for the first quarter of 1929 amounted 
to $332,000,000, a gain of $30,000,000 over the 
first quarter of 1928. The year 1929 looks 
good to me.” 


MISSOURI L = AGENCY EXPANDS 

Growth of business has forced the L. H. 
Knick, general agency of the Missouri State 
Life Insurance Company, St. Louis, to secure 
larger quarters for the East St. Louis, IIl., of- 
fice and more suitable quarters have been en- 
gaged in the Broadview Hotel. This agency 
is the largest general agency of the Missouri 
State Life anywhere in Illinois excepting Chi- 
cago. L. H. Knick reported a total of $630,- 
000 in written business during the first quarter 
of the current year. This is about four times 
the volume of business transacted during the 
same period last year. 
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CONVENTION DATE 

Hugh D. Hart, vice-president of the Penn- 
Mutual Life, spoke before the San Francisco 
Life Underwriters Association on April 12 on 
“Signs of the Times in Life Underwriting,” 
with a record attendance of the Association 
present. Clark A. Moore, assistant general 
agent of the A®tna Life, acted as chairman of 
the day and introduced several guests, among 
whom was H. G. Kenagy, director of field 
service of the Life Insurance Sales Research 
Bureau. 

The proposed amendment to the by-laws 
changing the date of the annual meeting from 
September to June was unanimously adopted. 


S. SAMUEL WOLFSON GOES WITH 
BERKSHIRE LIFE 


S. Samuel Wolfson has been appointed gen- 
eral agent for the Berkshire Life Insurance 
Company, New York, with headquarters at 
agency 3, suite 1503, Pennsylvania building, 
New York city. Mr. Wolfson is well known 
in the New York territory having been engaged 
in the insurance business there for the past fif- 
teen eyars. He was agency supervisor for the 
Charles Jerome Edwards agency of the Equit- 
able Life and for the last six years was asso- 
ciated with the Union Central agency of Charles 
B. Knight. Mr. Wolfson is an active member 
of the Brownsville and East New York Insur- 
ance Brokers Association. 


CHICAGO DIVISION MAKES RECORD 
FOR WESTERN AND. SOUTHERN 

Division E of the Western and Southern 
Life Insurance Company, Cincinnati, Ohio, put 
over one of the biggest weekly campaigns for 
the production of ordinary business in its his- 
tory during the week of April 8 to 13. This 
division includes the city of Chicago and nearby 
cities and towns in Illinois and Indiana. Dur- 
ing the banner production week a total of 2,- 
500,000 was written or more than $5000 per 
man. This is a record for the Western and 
Southern and H. Thomas Head, supervisor of 
agencies, is being congratulated on the accom- 
plishment. 


SOUTHLAND LIFE CONVENTION 


More than 150 agents. and executives of. the 
Southland Life Insurance .Company, Dallas, 
Texas, attended the annual convention at Keer- 
ville last week. Among those present were: 
President, Harry L. Seay, and Clarence E. Linz, 
vice-president, who presided over the meeting. 
The convention opened April 17 and adjourned 
April 19. The opening day was devoted mainly 
to entertainment features and the annual ban- 
quet at which J. J. Taylor was toastmaster. 


The following two days were devoted to an 
especially full and well balanced business pro- 
gram intersperced by high-class entertainment. 
Agency Manager W. E. Talbot was chairman 
of the entertainment committee. 
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CONVENTION YEAR 
BOOK 


NOW READY FOR DISTRIBUTION 


An invaluable book to all Life Insurance Sales- 
men, Managers, General Agents and Field Men. 


The Convention Year Book contains the best of the 
sales talks and addresses of leaders in the business given by 
them at national and local insurance meetings, conventions 
and sales congresses during the year 1928. This book pre- 
serves in permanent form the best thought of the business 
on life insurance and life insurance salesmanship. 

Among those who help to make this book valuable are: 
Prof. S. S. Huebner, M. A. Linton, Martin L. Davey, 
Stephen S. Wise, Frank Pennell, Joseph G. Keon, Hugh D. 
Hart, R. E. Spaulding, Milton A. Woodward, Claris Adams 
and a score of others equally prominent. 

Many an agent has paid much and traveled many miles 
to hear a few of these talks. Here you have the best from 
all.over the country and indexed for ready reference for 
only $3.00 a copy, plus postage. 


Send Your Order to 


THE INSURANCE FIELD CO. 
P. O. Box 617 Louisville, Ky. 














NOW READY 
Some Problems 


of Longevity 


An Aid to Individual and Public Health 


A Broad and Absorbing Review of Factors Af- 
tecting Health and Length of Life 


By Frederick L. Hoffman, LL. D. 


Consulting Statistician The Prudential Insurance 
Company of America 





The scope of this valuable work is shown 
by its chapter titles: 


Introduction 

What is Longevity 

Problems of Human Increase 
The Marital Death Rate 
Fecundity and Birth Control 
Wasted Children’s Lives 

The Health of Primitive Man 
Civilization and the Death Rate 
The Health of the Negro 

The Dangers of Motherhood 
The Bar Sinister 

Health in the Tropics 

What Causes Death 

Vanishing Malaria 

Lingering Leprosy 

When the Heart Fails 

The Increasing Menace of Cancer 
Social Diseases 

Resistant Tuberculosis 

No Diphtheria 

Smallpox and Vaccination 
What is Hodgkin’s Disease? 
What is Addison’s Disease? 
Sunlight and Health 

The Human Constitution 

The Price of Health in Industry 
Long Life in the Army 

Health and Long Life in the Navy 
Living Underground 

Americans in Liberia 

Health Progress of East Africa 
Living in the Arctic 

The Rockefeller Foundation 
America’s Bloody Trail 

Tired of Life 


Disease Inheritance 








PRICE, $6 


Liberal discounts on quantity orders 
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